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REGULAR GRAIN SHIPPERS. 


To merit the patronage of regular shippers, receivers should confine their business to regular dealers. 


KENTLAND, IND. 
MCCRAY & MORRISON, 
SHIPPERS CLIPPED AND’ 

a or CORN, NaturRALoats 
Our Special Brand of White Oats 


_is a favorite wherever tried. ; 
Grain Warehouses at Kentland, Beaver City, Earl 
ll q 


E. R. ULRICH & SONS, 


Shippers of Choicest 


Milling WHITE and YELLOW CORN, 
Also MIXED and WHITE OATS. 


EBDWIN BEGGS, 


ASHLAND, ILL. 
Grain Shipper. 


Elevators on C. & A. and B. & O. S. W. 


Main Office, SPRINGFIELD, ILL. 


Elevators in Central Illinois on Wabash, C.& A, 
C. P. & St. L., and St. L., C. St. P. & Pawnee R’ys. 


Park, Morocco, Remington, Ind., and Effner, Ill. 


H. WORK & CO. 


The Greenleaf-Baker Ne on oa & 5 S 
| NI Hi ON, ealers e 
re Company: © igh : ret: Grain, 


MONTICELLO, ILL. 


GRAIN BUYERS AND SHIPPERS. OUR SPECIALTY. 


pamiceee ‘Shipping Corn and Oats. 


A'speciatty.. ELLSWORTH, KAN. 


REGULAR GRAIN RECEIVERS. 


L. Bartlett. B, G. Ellsworth 
O. Z. Bartlett. ° Jiptls 1) 


L. BARTLETT & SON, 


olan 


DANIEL P. BYRNE & CC 


SUCCESSORS TO 
Redmond Cleary Com. Co. 
Established 1854. Incorporated 1887. 


Grain, Hay and Seeds, 


Chamber of Commerce, ST. LOUIS, MO. 


1&6: GRAFF & SON, | | EDWARD P. MERRILL, 
GRAIN. 


Room 654, Bourse Bldg. PHILADELPHIA, PA. (rain Broker, 


Oats and Milling Wheat a Specialty. = —PORTLAND, ME. 


Correspondence Solicited. 2 


E.A. GRUBBS 
GRAIN CO. 


GREENVILLE, O. 


Buyers of Grain in car lots on all roads. | 
CHOICE MILLING WHEAT a specialty. 
Correspondence solicited. 


Grain Commission Merchants, 
Rooms 23 & 24, Chamber of Commerce Bldg. 
Branch Houses: MILWAUKEE. 


Curcaco, MINNEAPOLIS. 


DANIEL McCAFFREY’S SONS, 


Receivers and Shippers of 


Hay, Grain, Mill Feed, 


716-718 Fifth Ave. 
Established 1867. ‘ 
Reference: Duquesne Nat. Bank. Pittsburg, Pa. 


International... Retna nan A. Brandeis & Son 
’ D RECEIVERS AND p 
Grain Co. © stiprers, eee RECEIVERS & SHIPPERS OF GRAIN 
| 516 Board of Trade, Kansas City, Mo. CALNE OM AY or LOUISVILLE, KY. 


‘ 


DA ARARARRARARAARAA 


A COMPLETE Line of the BEST. 
ery. (G) H. W. CALDWELL & SON CO. 


127-133 W. Washington St., CHICAGO, ILL. 


DAR ARAADAARRRARAARARRARARARARARAARRAAARARARRRARRAARAAA 
RAAARARAARARRARRAAALAARRARARRA RAPP PS FFI 


‘THE GRAIN DEALERS JOURNAL. 


THE EXCELSIOR frevitor SEPARATOR 


Has a larger sieve surface and a Suction Cleaning System of greater 
possible capacity, yet capable of more delicate adjustment when light 
suction is wanted, than any other cleaner of same rated capacity. 


aS MOLT 
f] i | 


We make all sizes of cleaners for all kinds of grain. If the design of 

cleaner, workmanship and the quality of work done by it has any 
weight with you we can surely satisfy you. In addition to Corn and 
Flax cleaners we have the Pease Dustless Separators and Warehouse 
Fanning Mills, the Excelsior Dustless Warehouse and Elevator Sepa- 
rator, the Excelsior Separator and Grader, the Excelsior Combined 
Machine, and the Excelsior Oat Clipper. 


THE ADAMS Self Contained, Portable and Stationary 
Grain Elevating outfits unload the largest 
wagon loads of ear corn, shelled corn or 
small grain into crib, car, flat house or 
granary in from three to five minutes, one 
horse or a small engine does all the heavy 
works (send for clreglats ssm-mers sm meen 


All Kinds of Power Plants, General Machinery and 
Supplies for Grain Elevators, Mills Malt Houses 
and Breweries. ; 


Our New Catalog No. 10 is dust Out. Send for a Copy. 


nae 4 
Excelsior Dustless Elevator Separator. 


E. H. PEASE MFG. CO., RACINE, WIS. 
MPHE [KEW [RJROCESS. Siete Separators ant Cleaners, 


ee For FIELD, WAREHOUSE or GIN HOUSE. 


(Se \ Shells Corn With or Without Shuck. 
In one ((o)) 
operation Ear Corn 
corn is Feeders, 
husked and Shelled Corn 
shelled, Elevators 
separated 
and cleaned. and Cob 
3 Carriers 
are furnished 
Delivers 4 : “NM Wk E =e KIS | when wanted 
eae shucks < y i ; eee to and 
and cobs at ea ; i rom 
different | aN All! fe : j : the machine, 
points Aine | ; a. | wt 
aie ies 
an also bi 
oe —— = = ; —_ =: mounted : 
: NEW PROC — on trucks and . 


used asa 
Field Sheller, 


Employing New, Original and Patented Mechanical Principles never before combined in any Machine. The Husking 


A N EW and shelling 1s accomplished by the ‘‘ Spiral” cylinder revolving at a high rate of speed inside of the con 
3 cave, which is made up of separate grated staves. The concave is adjustable for all classes of corn The 
PROCESS corn is thoroughly cleaned by means of a blast and suction fan working in conjunction with ees oth : 

IN FACT dirt ome blown through fl dust spout to any point desired. The husks are separated from the cease 

. 2 power ul suction fan, which carries them from the machine in a tight spout. Shellin : 

= of white iron and are durable. Ma Pee oe a eter 
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ReGcutarR Grain REcEIvERs. 


Receivers who confine their business to sat grain ey merit the patronage of such shippers. 


GRAIN DEALERS.... 


We Want Your Business. 
If you appreciate Honest Work. Good Treat- 


ment and Prompt Returns, consign 
your grain to us. 


CALUMET GRAIN and 
ELEVATOR COMPANY, -..CHICAGO. 


eke Sawers in charge of receiving business, 


CHARLES D: SNOW & Co. 
COMMISSION MERCHANTS, 
230 RIALTO BLDG., 


MEMBERS 
CHICAGO 
BOARD OF TRADE. CHICAGO. 


Our Vest Pocket Market Manual of Valuable Statistics 
furnished free on application. 


H. A. DREISKE, G. R. HINNERS. 


DREISKE & HINNERS 


Dealers in Grain, 
Elston Avenue and Blackhawk Street, 
Telephone West 386. 


CHICAGO. 


C. H. MATTHIESSEN, President. 


CHICAGO. 


ROSENBAUM Bros. 


Receivers and Shippers. 
Correspondence Solicited. 


Room 77 Board of Trade Sulldigg: 
GHIGAGO, ILL 


JAMES P. SMITH & CO. 
Grain Merchants, 


417-418 Rialto Building, CHICAGO. 
CONSIGNMENTS SOLICITED. 


W.F.Johnson * f. J. Schuyler 
W. F. JOHNSON & CO 
GRAIN, SEED ‘AND PROVISION 
Commission Merchants 
Room 59, Board of Trade, CHICAGO 


, Branch Officés, 
Minneapolis, St. Louis, Milwaukee - 


S. T. BUTLER, Vice President. 


CHAS. L. GLASS, Treas. and Secy. 


The Glucose 
Sugar Refining 
Company, General Offices, 


The Rookery, 


FACTORIES: 


CHICAGO 


SERIA MARSHALITOWN 1.) 


ILL. 
ENPORT 
ROCKFORD OAVEN 


CHICAGO, ILL. 


The world’s largest consumers of Corn. 
100,000 bushels. 


and confine our bids to regular grain dealers. 


Daily consumption, 
We are always in the market for corn, 
Write or wire 


us when you wish to sell. 


JOS. P. GRIFFIN, Mgr. Grain Dept. 


PHILADELPHIA. 


MILTON SHIVE, 
Brokerage and Commission, 


Grain and Mill Feed. 
464 Bourse. PHILADELPHIA, PA. 


PITTSBURG. 


C. A. FOSTER, 


RECEIVER ano SHIPPER 
any RAILROAD, 


PITTSBURG, PA. 


P. Address, CARNEGIE, PA. 
Q. maeierences Freehold Bank, Pittsburg, Pa. 


COLUMBUS. 


PERCY R. HYNSON, 


49 N. High Street, COLUMBUS, OHIO. 
REPRESENTING 


CHURCHILL & CO., TOLEDO. 


NEW YORK. 


CHAS, I, LEWARD. 


CHAS, B. MORRIS. 


Chas. B. Morris & Co. 


Commission Dealers in 
Grain, Feed, 
Hay & Straw, 


Foot I13lst St., Hudson River, 
NEW YORK. 


Liberal advances made on all consignments, 


References: Mt, Morris and Hamilton Bank, N.Y. 


Established 186s. 


L. EVERINGHAM & Co., 


COMMISSION - MERCHANTS. 


Specialties : —Grain and Seeds of all kinds by 
sample upon their merits. 
Consignments solicited ; correspondence invited. 


SuttTe 80 BOARD OF TRADE, CHICAGO, ILL. 


Philip H. Schifflin. 


H. HEMMELGARN & CO. 


COMMISSION MERCHANTS, 


Grain, Seeds and Provisions. 


Rooms, 317, 318, 319 Rialto Bldg., CHICAGO. 
Consignments solicited. Correspondence invited. 


Henry Hemmelgarn. 


fe) 
<" J.H.WARE < 
E. F. LELAND A 
% 


& 
e 
2 


CONSIGN 
YOUR GRAIN AND SEEDS AND 
SEND YOUR ORDERS TO 


WARE & LELAND 


200-210 Rialto Building, 
CHICAGO. 


Fifteen representatives constantly on 
the floor of Chicago Board of Trade, 
thus insuring prompt execution of 
all orders ae close attention to 
all business entrusted to us. 


EDWARD G. HEEMAN 


In charge of Receiv- 
ing Department 


MINNEAPOLIS. 


GRAIN... 


The Van Dusen-Harrington Co, 


Make advances - 
on bills lading. 


COMMISSION, 
MINNEAPOLIS and DULUTH. 
Sell by sample and make prompt returns. 


McHugh, Christensen & Co. 
GRAIN 
Commission Merchants, 
MINNEAPOLIS....anbd.... DULUTH. 
Sell by Sample and Make Prompt Returns. 
Advances Made on Bills of Lading. 


Fes shemales SOLI¢,., 
& 


ENNViR GI GRAINY CoS 


itis SION Ta bouanie 


MEAD LIS80WS 


PROMPT SERVICE? 
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REGULAR GRAIN RECEIVERS OF TOLEDO. 


E L. Southworth. 
G. B. McCabe. 
W Hz. Bergin. 


SOUTHWORTH & CO. 


TOLEDO, OHIO. 
Grain and Seeds. 


Track bids offered to all regular dealers. We ex- 
clude “Scoop Shovelers.” 


Consignments Solicited. 


Established 1877. 


F. W. Rundell. J. E. Rundell. 


W. A. RUNDELL & CO. 


Grain and Seed Merchants. 


We buy, delivered Toledo or f. 0. b, your station. 

Personal attention to censignments and trades 

in “futures.” Daily market letter free. 
Correspondence solicited. 


Room 33, Produce Exchange, Toledo, Ohio. 


J. F. ZAHM. FRED MAYER. 


F. W. JAEGER 
Established 1879 


J. F. ZAHM & CO., 
GRAIN and SEEDS. 


TOLEDO, 0. 
We make a 


Specialty of 
Handling Consignments. 


Transient buyers and farmers need not write us. 


Remember the name.... 


GRAIN DEALERS 


JOURNAL 


Subscribe for it 


Advertise 
eed it 


WRITE OCCASIONALLY. 
Established 1846. 


C.A. KING & CO. 


TOLEDO, OHIO. 


Grain and Clover Seed, spot and futures. 
Special Market and Crop Reports Free. 


BE FRIENDLY. 


The Paddock Hodge Co 
..GRAIN... 


29 & 30 PRODUCE EXCHANGE, - TOLEDO,0O 


Fred 0. Paddock, Pres. 
Arthur L. Mills, Vice Pres. 
James Hodge, Secy & Treas. 


DIRECTORY OF REGULAR GRAIN RECEIVERS AND DEALERS. 


Dealers and Receivers who confine their business to regular grain shippers merit the patronage of such shippers. 


BALTIMORE. 
Cc. P. Blackburn & Co., 415 Water St., 
Receivers and Buyers. 
Botts & Levering, Grain Commission. 
Thomas Leishear & Co., Grain Receivers. 


BUFFALO. 


W. B. Gallagher. Damaged Grain. 
Whitney-Eckstein Seed Co., Seed Grains. 


CHICAGO. 


Calumet Grain & Elevator Co., com- 
mission merchants. 


Dreiske & Hinners, Grain. 

Milmine, Bodman & Co., Receivers 
and shippers. 

L. Everingham & Co., grain and seeds. 

H. Hemmelgarn & Co., Commission. 

Rosenbaum Bros., receivers, shippers. 

James P. Smith & Co., Grain. 

The Glucose Sugar Refining Co. 
ers of corn. 

Ware & Leland, grain and seeds. 


Buy- 


.CINCINNATI. 


Collins & Co., 


L Exclusively Commission, 
Grain and Hay. 


INDIANAPOLIS. 


Bassett & Co., Commission. 
B. B. Minor, shipper. 


GREENVILLE, OHIO. 


Greenville Grain Co., Track Buyers. 


E. A. Grubbs Grain Co., Buyers of 
Grain. 


KANSAS CITY. 


International 
and Shippers. 


Root & Smith, Grain Commission 


Grain Co., Receivers 


MILWAUKEE. 


E. P. Bacon & Co., Commission. 
L. Bartlett & Son, grain commission 


MINNEAPOLIS. 


McHugh, Christensen & Co. Commission. 
Sawyer Grain Co., Commission. 


The Van Duzen-Harrington Co., 
Grain. 
NEW YORK. 
Chas. B. Morris & Co., Grain and Hay. 


Geo. N, Reinhardt & Co., Hay, Grain. 


PEORIA, ILL. 


P. B. & C. C. Miles, grain commission. 
Warren & Co., Grain. 


PHILADELPHIA. 


L. G. Graff & Son.. Grain! 
Milton Shive, Brokerage, Commission. 


PITTSBURG. 
C. A. Foster, neceiver and Shipper. 
Daniel McCaffrey’s Sons, Grain, Hay. 
R. S. MceCague, Grain and Hay. 
D. G. Stewart, Grain and Hay. 


PORTLAND. ME. 
Edward P. Merrill, Grain Broker. . 


ST. LOUIS, MO. 


Daniel P. Byrne & Co., grain, hay, seeds. 
Picker & Béardsley, grain, hay, seeds. 


TOLEDO. 


J. J. Coon, Grain and Seeds. 

Cc. A. King & Co., Grain, Clover Seed. 
National Milling Co., buyers of wheat. 
Paddock, Hodge Co., Grain. 

W. A. Rundell & Co., Grain and Seeds. 
Southworth & Co., grain and seeds. 

J. F. Zahm & Co., grain and seeds. 


DIRECTORY OF REGULAR GRAIN SHIPPERS. 


To merit the patronage of regular shippers, receivers and track buyers should confine their business to regular dealers, 


ILLINOIS. 
Shellabarger Mill & Elevator 


0. 

Maroa: Crocker Elevator Co. JElevators 
ond, CaR. Ry 

Monticello: Knight & Son. Blevators on 
I. C. and Wabash. 

Taylorville: Pratt-Baxter Grain Co. Sta- 
tions on Wabash. 

Springfield: E. R. Ulrich & Sons. Blevat- 
ors on Wabash, C. & A., C. P. & St. L. 
and St. L. C. St. P. & Pawnee Rys. 


INDIANA. 
Ie eae Studabaker, Sale & Co. Ft. W. 
Kentland: McCray & Morri . 
ese. y orrison, P. C! C; 


Decatur; 


IOWA. 


Coburg.—G. A. Stibbens; C., B. & Q. 


Des Moines: Des Moines El 
elevators on C. R. I. & P. R. eared ee 


Des Moines: B, A. Lockwo 
GW By, od Grain Co. C. 
KANSAS. 


Atchison: The Greenleaf-Baker Grain Co. 
Ellsworth: H. Work & Co. U. P. R. R. 
Willis: N, B. Hieatt. M. P. R. R. 


NEBRASKA, 
Lincoln: W.C. Moore. B. & M. R. R, 


; 


OHIO. 


Lima: Clutter & Long.’ Stations on the 
Erie R. R. 


OKLAHOMA TERRITORY. 


Oklahoma City: Southwestern Grain & 
Coal Co. ’ 


TEXAS. 


Ft. Worth: P. T. Andrews & Co. 
Howe: The Howe Grain & Mercantile Co. 
Sherman: Pittman & Harrison. 


MICHIGAN. . 
Battle Creek: G. L. McLa I 
neatehey ne & Co. C. & 


RECULAR SEED DEALERS. 


CHICAGO, 


L. Everingham & Co., Seeds. 
H. Hemmelgarn & Co., Seeds. 


ALEX RODGERS, 


| 

DISTANCE Seed Merchant 
HARiSOne: 32 Traders Bldg., 
1304. 


CHICAGO, ILL. 
Warehouses 220 to 230 Johnson St. 


EVANSVILLBE. 


W.H. SMALL & Co. 


RECEIVERS anb SHIPPERS 


GRAIN, SEEDS AND HAY, 


Office, 7 and:9 Upper ist Street, 
EVANSVILLE, IND. 
Warehouses, Belt R.R., cor. Penna.!& Bellevue Sts, 


TOLEDO. 


C. A. King & Co., Seeds. 

W. A. Rundell & Co., Seeds. 
Southworth & Co., Seeds. 

J. F. Zahm & Co., Seeds. 


ee 


THE ALBERT DICKINSON Co. 


"DEALERS IN 


OVERS, BUCKWHEAT, 
BEANS, PEAS,\ BIRD SEED, POP CORN, 
GRAIN BAGS, ETc. 


OFFICES, WEST TAYLOR ST., AND THE RIVER, CHICAGO. 


GRASS SEEDS, 


«~-LHB.:. 


ROBINSON TELEGRAPHIC CIPHER 
Saves 80°. of 
Your Telegraph Bill. 


IN GENERAL USE BY MILLERS, GRAIN 
AND PROVISION DEALERS, ETC. 
Revised edition now ready, containing fifteen 
additional pages, including Quotations, Railroads, 
Grades of Grain, Mill feed, Hay, phrases to meet the 
resent demands of the trade; Bids, Acceptances, 
illing, Shipping Instructions, Etc. 
Price unchanged. Leather and Gilt, - - $2.00; 
Cloth Binding, $1.50. 


§. L. ROBINSON, 


Clark’s Grain Book 


Is a Record and Memorandum Book 
for the use of Country Dealers. 


It is 9% x12 inches, contains 400 pages of heavy 
manilla paper, bound with board covers, leather 
back and corners. Each page is ruled into 12 uni- 
form sized squares. Each square is used to keep a 
record of each load of grain, there being room 
enough to write the farmers name, kind of grain, 


505 Rialto Building, 
CHICAGO. 


gross, tare and net weights and to figure how much | 


it comes to at the ruling market price. 
Price $1.50. 
For Sale by 
Grain Dealers Company, 
10 Pacific Avenue, Chicago, Ill. 


LUMBER... 


Cash Buyers of Lumber and Interior 
Finish, Get Our Prices Before 
Buying. 
GEORGE GREEN LUMBER CO. 
’ 22d and Loomis, Chicago. 


I 
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FLOUR MILL BUILDERS. 


2LY 


_ 


I) Feed Mills 222 > 
y Roller and French Buhr. 


For Durability. Simplicity, Large Capacity, Uniform Grinding and 
Light Running, our Mills are Unexcelled. : 
f/ THREE ROLL-TWO, BREAK MILLS-2 sizes, 
WE J THREE PAIR HIGH-6,ROLLER MILLS—4 sizes, 
MAKE | TWO PAIR HIGH-4 ROLLER MILLS—5 sizes, 
And 85 Sizes and Styles of BUHR STONE MILLS, 


Send for Catalog and Prices. 


NORDYKE & MARMON CO,, 
ESTAB. 1851. 37 Day St., INDI ANAPOLIS, IND. 


ENTERPRISE POWER (GRINDER, 


3 PAIR HIGH- 
6 ROLLER MILL. 


DOCKAGE 
TABLES... 


Show the amount of dockage at 1%: lbs., 
2 lbs., 2% lbs., 3lbs.,3% lbs., 4] bs. and 5 lbs, 
per bushel for any sized wagon|oad of wheat 
containing from 2t0 600 bushels, This table 
is constructed to conform to the@usual cus- 
tom of dropping all odd pounds in the weigh- 
ing of wheat. it 1s printed on strong card- 
board from heavy faced type. 

Price, 10 cents each. 

FOR SALE BY 


GRAIN DEALERS COMPANY, 
10 Pacific Ave., CHICAGO. 


Mention this paper. 


Write for prices and catalogs. 


ENTERPRISE MFG. CO., Columbiana, 0. 


(,rain Car Ventilators. 


railroads to equip cars with ventilators...... 


MILLER VENTILATORS thoroughly ventilate cars, exclude Rain, Sparks, Cinders, etc, 
Prevent deterioration of grain due to souring or heating while in transit. 


Miller Car Ventilator Co., 


740;Lincoln Trust Building, - - - - - ST. LOUIS, MO. 


THE PACE 
GRAIN LOADER. 


Loads cars quickly and 
without shoveling. 

Saves labor, improves 
grain and mixes thoroughly 


Guaranteed and sent on 
thirty days’ trial. 


_Given complete satisfac- 
tion wherever tried. 


Write for particulars, 
WALTERS BROS., 
75 Board of Trade, 
CHICAGO, ILL 


LIVE STOCK DEALERS 


Consign Your Stock and Address Your 
Correspondence to 


ROSENBAUM BROTHERS & CO. 


Union Stock Yards.....CHICAGO. 


KANSAS CITY. OMAHA. 
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THE 


Barnard & Leas Manufacturing Co. 


MOLINE, - - ILLINOIS, 


MANUFACTURE AND SELL 


The BEST CORN SHELLER. The BEST CORN CLEANER. 


i firm. 
T and MOST COMPLETE line of ELEVATOR and WAREHOUSE MACHINES of any 
Foe LARGE Tee Our complete illustrated catalogue can be had for the asking. 


Bs Us| The Victor 
eg ty Corn Sheller 


WITHOUT AN EQUAL. 
GREATER CAPACITY, 


STRENGTH AND DURABILITY... 


VICTOR CORN SHELLER, 


CORNWALL’S 
CORN CLEANER 


THE LATEST AND BEST Corn Cleaner. 
It never clogs; it cleans cleaner than any 
other machine; once through does the 
work; it saves the screenings for feed; 
the corn never grades dirty; is dustless, 
runs light, and is durable. 


Sieves are adjustable, can be used for other grain, 


CORNWALL’S CORN CLEANER. 
ALSO MANUFACTURERS OF 


The Little Victor Cleaner; The Little Victor Combined Sheller and Cleaner; Victor Corn Sheller ; 
Barnard’s Improved Double-Screen Dustless Corn Cleaner; 
Barnard’s Improved Single-Screen Dustless Corn Cleaner; 
Victor Corn Sheller and Cleaner Combined. 


‘eacdo AGENTS..... 
W. H. CALDWELL, Room 703, Royal Insurance Building, BARNARD MACHINE CO., ENTERPRISE, KAS., 
CHICAGO, ILL. for Kansas and Oklahoma. 
M. M. SNIDER, 411 East 12th St-, DES MOINES, IA. WILLFORD MANFG. CO., 303 South Third Street, 
T. M. VAN HORN, Room 49, Board of Trade, MINNEAPOLIS, MINN. 
INDIANAPOLIS, IND ELI STRONG, KALAMAZOO, MICH. 
J. H. WILLIAMS, Lock Box, No. 203, COLUMBUS, O. R. C. STONE, SPRINGFIELD, MO. 


Cc. E. MANOR, STANLEYTOWN, PAGE CO., VA. 


9 eS 
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Never was so 
small as at present 


NEW GORN I$ MADE OLD in thirty minutes by the HESS PNEUMATIC DRIER, 


Pneumatic Dried Grain 


.fQR EXPORT 


Arrives at Destination in Good Gondition. 
Used by the Leading Blevator Interests. 


HESS WARMING AND VENTILATING CO, - - 


-108 Tacoma Bldg., Chicago, 


Scales 


“Correct weight means Profit 
and Success; Ov erweight me ans 
Decreased Profit-- and 108s.’ 


BASBA PCA SCA. 


The only scale house in the U nited States 
doing a strictly mail order business. Say es 
us big expenses—saves you money! Get 
lists and prices on Scales, Trucks, etc. 
Eighteen years’ experience. 
scale combine. 


Not in any 


610 N. 4th St., ST. LOUIS, MO. 


CLARK’S 
REGORD FOR WAGON LOADS 
RECEIVED 


Is for the use of country grain dealers. It is9%x12 | 


inches, contains 160 pages and has room ce records 

of 3000 loads. It is ruled for date. name, kind, 

and tare, net eos, fs ics : Books cents, aoe 
ook is printe ed on 

strong white ledger <a r nih bound in board 

wvers, with leather back and Potters: 


Price $1.50. 
Por Sale by 


GRAIN DEALERS COMPANY, 
10 Pacific Avenue, Chicago, Ill. 


Grain Dealers Headquarters 


THE WYOMING 


IRE ie FORMERLY 


PROOF GORE’S HOTEL. 


European Plan. 


RATES: $1.00 Per Day and Upward. 


266 to 274 Clark Street 


One block from Board of Trade. 
Half block from new Post Office. 


JOHN BAUGH, Manager. CHICAGO. 


Willfort’s Light-Running Three-Roller Mills 


ARE THE BEST FEED GRINDERS FOR ELEVATORS 


|. BECAUSE..... 


They have the greatest capacity for power consumed 

They have solidresati fra 

They have simple but perlect adjustments. 

They have noiseless belt 

They have given satistaction to thousands of users al] ever 
the United State : 


Send for Circulars and Prices. 


WILLFORD MANUFACTURING Co. 
223 South 3rd St., MINNEAPOLIS, MINN. 


Willford’s Three-Rolier Mill. 


THERE ARE MORE 


PAINE-ELLIS) 
GRAIN: DRIERS... 


in operation on this continent than all others combined. 


WHY ? Because they are the only Machines that will handle 
with equal facility grain containing 50 per cent. mois- 
ture to that simply damp and musty. 


These Machines will operate successfully and rapidly at a 
temperature as low as 110 degrees. Practical millers and elevator 
men will appreciate this. 


IT IS ONE THING TO KILN DRY 
AND ANOTHER TO PUT EVERY KERNEL 
OF GRAIN INTO ITS NORMAL CONDITION 
BY NATURE’S OWN METHOD. 
WE CAN DO IT. 


For particulars, address... 


THE PAINE-ELLIS GRAIN DRIER CO. 


MILWAUKEE, WIS. 


53 Chamber of Commerce. 
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GRAIN ELEVATOR MACHINERY. 


BELT CONVEYOR. 


DAY’S 
Dust 
Collectors 
and 

Dust 
Collecting 
ans Systems, 
with FURNACE 
FEEDERS 

for Keeping 
Elevators 
clean and 


using refuse 
dust for fuel. 


H.L. DAY 


Minneapolis, 
Minn. 


Patent Flexible 


NUTT SS one SDOUT 


Mm is the most convenient, 
‘ecw the easiest handled, and 
is adapted to more uses 
than any other spout 
made. 
Cheapest because one 
will do the distributing 
‘of many spouts of other 
]| 3. patterns. Can be closed 
aos up to occupy 
one-fifth of the 
length when 
extended. 


= 
wi 


Closed. 


<>) WRITE 
FOR 
PRICES. 


Open. 
MANUFACTURED BY 


FLEXIBLE SPOUT CO., Urbana, 0. 


When Writing Advertisers 
Kindly Mention the 


Grain Dealers Journal. 


aT TN_ANY_COMBINAT ONDE TRUST mmTula 
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“aa ge 


KIMBALL BROS., 1007 Ninth St., Council Bluffs, Ia. 


Send for Catalogue No. 25. 


PLINK-BELT MACHINERY CO., 


Engineers, Founders, Machinists, 


THE GRAIN DEALERS JOURNAL. 


Grain 


ENGINES 

Grain Tr ippers, Car Pullers, Spouting, BOILERS 
Belt Conveyors, Wagon Dumps, Shafting, Flevator AND 

Pulleys, Gearing, Friction Clutches, ereptirs 


Rope Sheaves, Link Belting, 
Sprocket Wheels, etc. 


Machinery 


Write for Estimates. 


DES MOINES MFG. & 


SUPP LY CO., 101 E. Court Av. 
DES MOINES, IA. 


CHICAGO, U.S.A. 


GRAIN 
ELEVATOR 
MACHINERY. 


SEND FOR CATALOGUE NO. 40. 


GREAT WESTERN MFG. CO. 


WAREHOUSE AND SALESROOM, 
KANSAS CITY, Mo. 


CLEANING MACHINERY, 

CORN SHELLERS AND CLEANERS, 
TRIPPERS, CAR PULLERS, 

BELT CONVEYORS, 

POWER GRAIN SHOVELS, 


ELEVATOR SUPPLIES. 
BELTING, BUCKETS, 


HEADS AND BOOTS, 
CONVEYOR, SCALES, Etc. 


GENERAL OFFICE AND FACTORY, 


LEAVENWORTH, KANS. 
Belting, Buckets, Elevator Bolts, Pulleys, 
Shaft‘ng, Elevator Heads and Boots, 
Conveyors, Spouts, Feed Mills, Cob 
Crushers, Corn Shellers and Cleaners, 
Wagon Scales, Hopper Scales, Dormant 


-Llevator 
S u D ol eS ela Hand 


PRICES THE LOWEST. STOCK THE LARGEST. 


BF. GUMP, 3 CHICAGO, ILL, 
CHAMPION SHELLERG...... 


Are the best adapted fo: 
elevator use. 
Very seldom get out of order 
They can be quickly and 
inexpensively repaired 
by any blacksmith. 


R. H. McGRATH 


ESTABLISHED 1849, 


LA FAYETTE, IND. 


Manufacturer and Jobber of 


Engines, Boilers, Shatting, Are and Genera Mill and Elevator Machinery and Supplies. 


WRITE FOR PRICES. 


Send for Catalogue. 


S, CANAL STREET. 


WA f HII HI 


=| cs 


) Any sized platform; single, 
double or combination beam. 
SPECIAL PRICES where we 
have no a gen 
OSGOOD este co., 
305 Central St. Binghamton, 
N.Y. 


ee s Wagon, Hopper and Dump Scales 


The only Dump Scale 
that will stand usage of a 
plain rail dump. Ask for 
prices. 

W. H. CALDWELL, 
=> Room 703, Royal Ins. Bldg., 
CHICAGO. 
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ELEvATOR BuiILDERs. 


E. LEE HEIDENREICH 


Mem. Am. Inst. Min. Engrs. 
Mem. W. Soc. Engrs. 


Contracting Engineer. 
SPECIALTY.... 
GRAIN ELEVATORS 


Wood, Steel or Monier Construction. 


ESTIMATES FURNISHED 


541 Rookery, 
FIRE LOSSES ADJUSTED 


CHICAGO. 


Western Engineering 
and Construction Co. 


Designers and Builders of 


Grain Elevators. 


Contracts taken for all kinds of Heavy Work. 
Estimates furnished if desired. 


901-904 Unity Bidg. 79-81 Dearborn St., 


CHICAGO. 
C. M. SECKNER, M. E£. 


MACDONALD ENGINEERING CO, 


Designers and Buildersof 


Grain Elevators, 


Monadnock Building. CHICAGO, ILL. 


IF YOU INTEND TO BUILD 


A GRAIN ELEVATOR 


You will profit by examining my plans of conve- 
niently arranged houses. I study to economize 
space, labor and power. Complete elevators 
of any capacity built under one contract. 


M. J. TRAVIS, Atchison, Kan. 


W. W. SHOCKEY, 
MILLWRIGHT. 


Elevator Building a Specialty. 


919 W. Wood St., DECATUR, ILL. 
§ Suffern, Hunt & Co. ? 

References: 4 Shellabarger Mill & Elevator Co. en gaa 
, ( Decatur Milling Co. 


Every RailRoad and 
Sry RAR should 
have them. 


zo Nokniteto; 


FB. 


LAKE 


Wm. Graver Tank Works 


MANUFACTURERS AND BUILDERS OF 


STEEL STORAGE TANKS 


-AND... 


—>~S§Steel Glevators— 
WA) te te ote 
We 
Te Build 
a : Storage 
ere Aa 
Commodity 
Of 
Any 
Capacity 
fs ae ahs 


GENERAL OFFICES, 


303 Dearborn Street, 


dMiiumirminen Hl ICAGO. 


THE BARNETT & 
RECORD CO. MINNEAPOLIS, MINN. 


....contractors and Builders of.... 


Grain Elevators 


NAVAS = - — 7 WLLL 1 
_ ———$$——— al 7 a 
AWEARANY AANA Sit “Sg MLL YHA 


SS eee 


A Constant Grain Feeder Conveying Grain from three Safety Wagon Dumps 


Made by B. S. CONSTANT CO., Bloomington, III. besigners of 


GRAIN ELEVATORS and Manufacturers of GRAIN CLEANING and ELEVATOR MACHINERY. 
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We Believe the 
Grain Dealers Journal 


IS A GOOD MEDIUM IN WHICH TO ADVERTISE OUR 
y Burrell Gasoline Engines, Salem Elevator 
Buckets, Steel Conveyors, Sprockets and 
a = Chains, Shafting, Pulleys, etc., S.&K. Rotary 
Car Tees Rops Transmissions, Power Shovels, Friction Clutches, Belting, etc. 
FULL EQUIPMENTS FOR ELEVATORS OF ALL SIZES. 


SSELSLEIG Ve EL REESE SKILLIN & RicHARDS Mra. Co. 
PRR IEE seal ie 241 and 243 So. Jefferson St., CHICAGO, ILL 
THE AMERICAN WELL WORKS : 
EA Revapiekc teapot BA eA ee a EavAroRS: - (A BOOK OF POWER 


For oper ‘ating 
Clipper Mills, Ele- 
vators, Feed Mills, 
Machine Sho ps, 
Dynamos, Etc 

Calland see them 
or write for circular 


and other’ ae na TRANSM ITTING 
Every APPLIANCES 


Ceased WEBSTER MFG CO. 


y) 


4 y /Z The Henry Phillipps Write 
BLY Seed & Implement for 
Co., 15 & 17 St. Circular 
Clair St.,Toledo, 0 76 A. 


as rex} AURORA ILL. 


THE LEFFEL ENGINE, 


furnished in a variety of sizes and styles, 
from three H. P. up, affords 


BEST POWER FOR ELEVATORS AND MILLS 


sooeoBEOAUSE. oe» 

No Expense for Fuel, waste cobs furnishing more than enough, 
Do not take “Bucking ® Spells. 
Are PhoLoueely Reliable and can be depended on to furnish “ : : 
Less teouple aad onneene ee ee order. This book, our Catalog K, isthe most complete publi- 
More Durable than any other power. cation on the subject of Manila Rope Transmission, Shaft- 

p ing, Pulleys, Hangers and Gearing, which has been com- 
Pamphlet with prices on application, stating size piled. Have you received it? 


= power wanted. WEBSTER MANUFACTURING CO., 

fay : 2 Z 1075 West 15th Street, = = = CHICAGO, ILL. 

Li le J A Mi ES LE FFE a & CO . Eastern Branch, 38 Dey St., New York, N. Y. 
Box 53. SPRINGFIELD, OHIO. We also manufacture 


All kinds of Elevating and Conveying Machinery. 


_ FAIRBANKS-MORSE 
==: —Gasoline Engines 


pe ARB LIKE... 


FAIRBANKS SCALES, 


&}tandard, 


Durable, 
Reliable. 


Thousands of the Scales and hundreds of the 
Engines are used by the GRAIN TRADE, 


) FAIRBANKS, MORSE & CO." 


oS GHIGAGO. 


§t. Louis. Minneapolis. Cincinnati. Cleveland. Kansas City Indianapolis isvi 
: - Lo Ile. 
Portland, Ore. St. Paul. Denver. San Francisco. vee Angeles. abe mes 


vd 


a 
Nyc ce Ree ne) ee 


THE GRAIN DEALERS JOURNAL, 


GAS and 
GASOLINE 
ENGINES. 


4) Simplest in the market, 
Send for Catalogue “I” 


~ MACHINE CO; 
Columbus, Ohio. 


The Lamos Gas and Gasoline Engines 


Furnish Reliable and Inexpensive Power. 


Write and State Size. 
KEYSTONE IRON WORKS, 
Des Moines Street, Ft. Madison Ia. 


THE DAYTON 
GAS AND GASOLINE 
EINE leads all others in 


\ SIMPLICITY, 

.\\, ECONOMY and 
4 DURABILITY. 

Admirably adapted 
for use in grain 
elevators and.... 
mills. Sizes from 
1to 50H. P. 


Write for descrip- 
tive circular. 


THE DAYTON 
GLOBE IRON 
WORKS CO. 
87 S. Ludlow St., DAYTON, OHIO. 


The ‘‘New Era” Gas and Gasoline Engines. 


If interested write for particulars to. 
THE NEW ERA IRON WORKS CO., 
DAYTON, 


No. 86 Wayne Ave. OHIO. 


GRAIN SAMPLE PAN 


for Examining Samples of Grain and Seeds. 


Made of Aluminum. The Lightest Pan made, 
will not Rust or Tarnish, always stays Bright. 
Grain Size, 234 x12 x 16% ins...... $1.25 
Seed Size, 15gx9x11 ins........+ 1.00 
Grain Size, in Russia Iron........ .5O 
GRAIN DEALERS CO., 10 Pacific Ave., CHICAGO, ILL. 


233 
THE “GUS” 


Gold Medal GAS AND GASOLINE 


ee Race ENGINE 


World’s Fair, 1893. ENGINE. 
Adapted we A Model of Perfection 
GRAIN ELEVATORS Write for 
ELECTRIC WORK Pamflet and Prices. 
Send for “Catalog R.” THE CARL 


J. Thompson & Sons ' 
Mfg.Co., BELOIT, WIS. 


ANDERSON CO. 
64-70 North Jefferson St. 
CHICAGO. 


A Broad and Liberal Guarantee 


goes with every WEBER ENGINE that leaves our shop —a 
guarantee that covers every feature of construction and operation, 
That guarantee is given in full in our illustrated catalog of 
Gasoline and Oil Engines, free upon request. 


Every Weber Engine is Tested 


in the most thorough manner before it leaves our shops, —is re- 
quired to carry its full load for four days, and is rigidly tested 
for its consumption of fuel. No engine that fails to fully meet 
these tests ever goes out of our shops. We couldn’t afford to 
let it. Send for catalog. 


9 e 
Three Years’ Use-- Repairs 25c. 
A Kansas concern writing about a Weber Gasoline Engine, says: — 
“ The repairs have been nothing but one valve stem spring. That 
is all the repairs for three years, and we are running the engine 
under full load.” Write for illustrated catalog and other testimonials. 


WEBER GAS AND GASOLINE ENGINE CO., 


406 S. W. Boulevard, - - - - Kansas City, Mo. 


ELEVATOR MEN WHO ARE USING THE 


EUREKA AUTOMATIC CAR LOADER 


SAVE MANY DOLLARS EVERY MONTH. WHY DON’T YOU? 


Write us for full information and prices. 


BEAN & COLE, SuLtivan, ILL. 


ROOF 


“ZANZIBAR” ELEVATOR Paint. 
ie and Circulars. Wares PROOF. esa eS: 


COMMONWEALTH OIL COMPANY, - CLEVELAND, OHIO. 
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ELEVATORS FOR SALE. 


GOOD elevator on C., R. I. & P. Kent, 
care Grain Dealers Journal, Chicago. 


ELEVATOR for sale at Paris, Ill. 
dress Dawson & Boatman, Paris, Ill. 


/ 
GRAIN AND COAL BUSINESS for 


sale. Adress C. Keefe & Co., Maple 
Park, Ill. j 
BLEVATOR at Peru for sale, rent or 


trade for farm. Bin capacity, 50, 000 
F. E. Hoberg, Peru, Ill. | 


CLEANING elevator at Sterling, te 
ner 


. 


for sale. William W. Weare, ow 
1465 Old Colony Bldg., Chicago, Ill. 


ELEVATOR for sale. Inquire of 
R. Ulrich & Sons, Springfield, Ill. Situat- 
ed near Bloomington, Ill., on the [Ill. 
Central R. R. 


ELEVATOR on Q., in Ogle county, IIl., 
60,000 bu. Will sell or trade for farm; a 
bargain. Walters Bros., 75 Board of 
Trade, Chicago, Ill. 


WISCONSIN elevator, with first-class 
equipment, for sale cheap; on N. W. R. 
R., 40 mi. from Milwaukee. Address Geo. 

-H. Crowns, Port Washington, Wis. 


MISSOURI elevator in good grain rais- 
ing country, for sale at reasonable price; 
10,000 bu.; good machinery for handling 
corn and all kinds of small grain. Alex. 
Glass, Freeman, Mo. 


CORN MILL & ELEVATOR for sale in 
the best corn-producing territory in 
state of Kansas. For full description, 
price and particulars, address 8. R. Bag- 
well, Rossville, Kan. 


NOT GOLD DOLLARS for fifty cents, 
but GRAIN ELEVATOR and RE#ESI- 
DENCE where you can make DOLLARS 
shipping this new CORN CROP. Come 
and see it. CROP failure UNKNOWN. 
M. E. Harris, Cowan, Ind. 


ELEVATOR and mill, on Big 4, in 
very best grain part of Ohio; doing good 
business; water power; will sell for less 
than the property is worth; getting too 
old, 63 years, and want to retire from 
active business. John W. Yeazell, New 
Moorefield, Clark Co., O. 


ILLINOIS elevator for sale, in the 
corn belt, good territory, one competi- 
tor, gas engine, hopper scales, 20,000 
bu. capacity. All in first class order 
and now doing a good business. B. M., 
Box 7, care Grain Dealers Journal, 10 
Pacific Av., Chicago, Tl. 


ELEVATOR for sale, in the best bus- 
iness town in Central Kansas; capacity 
8,000 bu.; feed mill in connection, chop- 
ped 30, 000 bu. of corn out of last crop; 
shipped 300 cars wheat; good crops this 
year. Will lease, sell or take partner. 
J. D. Rippey, Stafford, Kan. 


ELEVATOR for sale, in fine farming 
country, large corn crop almost ready; 
elevator new, all new modern ma- 
chinery; 15,000 bu. capacity, on Nickel 
Plate R. R., direct line to Chicago, Buf- 
falo and all points east. Will sell cheap 
for cash on account of ill health and too 
much business. Photograph if wanted. 
J. G. A., Box 7, care Grain Dealers Jour- 
nal, 10 Pacific Av., Chicago, TI. 


Ad-/ zy 
fiche if wanted. A1 reason fe selti 


gasoline 
giles 500 carsa 
: aes, too; big 


ee 
tradgs E. imp, 


Address E. R. Wiswell, Rolfe, Lowa. 


ELEVATOR and coal business for sale 
cheap. Small elevator, 8,000 bu., with 
gasoline power; in estern Iowa, no 
town, only a sidi with post office, 
blacksmith shop, two rel stores and 


two elevators. Small residence goes 
with elevator. Thiis is a ggod opening 
to engage in the ghain bugmess; every- 
thing new and mo “good reasons 
given for selling. D. G., Box 6, care 
Grain Dealers’ Journal, 10 Pacific Av., 
Chicago. 


ELEVATORS WANTED. 
MLEVATORS wanted everywhere by 


i e time to advertise and 2 
good price ours. 2 
owen 


GOOD city or country grain point in 
central Indiana, wanted. Spot. cash for 
proper business. Address Box 1030, Del- 
phi, Ind., giving full particulars. 

LEASE of elevator wanted, with view 
of buying after first year; prefer Big 4 
R. R.; must be in good grain and stock 
country. Box 112, Glenwood, Ind. 


ELEVATOR wanted in northwestern 
Ind., near Chicago, junction preferred, 
about 75,000 bu. M. H., box 8, care Grain 
Dealers Journal, 10 Pacific Av., Chicago. 


ELEVATOR: Wanted to lease ele- 
vator in good grain district of Iowa or 
Illinois. May buy. Give full particu- 
lars. Address W. A. Holdren, Thorn- 
ton, Iowa. 


MACHINES FOR SALE. 

CAR SHIFTING DEVICE. More pow- 
erful than team of horses or 10 men; 
sent on trial. Price $5. Write K. H. Staf- 
ford & Bros., 22 Van Buren St., Chicago. 


FRENCH BURR NORDYKE feed 
mill for sale. Used 1 yr., good order, 
needs dressing; pick furnished with 
mill, Price, $25. H. C. Clark, Colfax, 
Ind. 

MORGAN Clipper for sale cheap, ca- 
pacity 500 bu. per hour; 1 Pease Cleaner, 


3,000 bu. per hour; 2 Fairbanks W. H. 
scales. Requa Bros., 86 Bd. of Trade, 
Chicago. oe 


$25 buys our grain, ear €orn and coal 
elevator, delivered; capacity 500 to 1,000 
bu. per hour;,new and second-hand boil- 
ers, engines and machinery. Bicknell 
Bros., Janesville, Wis. 


FEED ROLLS, SCALES.—3 three-high 
feed rolls; 3 600-bu. and 3 60-bu. Fair- 
banks hopper scales at a bargain; re- 
ceiving and milling séparator at your 
own price. 8S. G. Neidhart, 110 Fifth Av. 
S., Minneapolis, Minn. 


MACHINES WANTED. 


SECOND HAND scale, cleaner, clip- 
per or other machinery can be obtained 
at a low price by advertising your want. 


SCALES wanted; anyone willing to 
sell two 500-bu., or larger, Fairbanks 
hopper scales at a low price can find 
a cash buyer by addressing Standard 
Seale é& Fixt. Co., St. Louis, Mo. 


of the Grain Dealers Journal. |. 


rita. six months; will sell cheap, 
Vaughn, Davisville, R. I. 


guaranteed; write f 


gines; ) 
‘Chi- 


gasoline 6 


prices. Détweiler, 315 Dearborn, 
cago. 
SECOND IND 20-h. boiler and en- 


gine, connections and smokestack, all in 
good conditidn, for sale. Horner Bros., 
Olney, Ill. i 


SKID ENGINE for salé; 12-b. p.; EL j 
turn flue; mfg. by Jas. Leffel & Co. Al 
65-h. steam’ ‘plant used only 90 days. 


Write Bea phe Smith, Sidney, O. 


GASOLINE and steam engines, second 

fl sizes; No. 2 Barnard sheller & 

cleaner No. 2 Victor sheller. A. P. Ely 
0., 1110 Douglas St., Omaha, Neb. 

SECOND HAND GAS AND GASO- 

LINE ENGINES; dynamos and motors; 


all sizes; guaranteed for 1 year. Price 
Machinery Co., 54-60 S. Canal St., Chi- 


cago. 


ENGINES WANTED. 


GASOLINE ENGINES wanted, or will 
exchange. All makes and sizes. McDon- 
ald, 60 S. Canal street, Chicago. 


GASOLINE engine wanted, all kinds, 
by elevator men everywhere. Don’t let 
yours rust away. Advertise it here and 
get your price for it. 


GAS AND GASOLINE ENGINES 
bought, sold or exchanged; highest mar- 
ket price paid for second-hand engines. 
Johnston, 171 Lake St., Chicago, 


GOOD, second-hand 20-h. p. engine, 


and 25 or 30-h. p. boiler, with stack and 


connections, wanted; can not use unless 
in first-class condition. A. & E. H. Wol- 
cott, Wolcott, Ind. 


WANTED. 


SITUATION in elevator by experi- 
enced man; good ref. Box 85, Savona, O. 


ELEVATORS, WAREHOUSES AND 
GRAIN BUSINESSES can be secured 
by making your want known here. 


EXPERIENCED grain and lumber 
man would be willing to assume the 
management of a line of elevators or 
lumber yards for a share of the profits. 
Write L. B. 8, Boyden, Ia. 


ELEVATORS WANTED. We have 
frequent inquiries from grain dealers 
who desire to buy and rent elevators. If 
you wish to sell or lease your elevator 
list same with us. It costs nothing un- 
less sale is made, and then only $1 for 
each sale resulting. Grain Dealers’ Ex- 
change, 94 Traders’ Bidg., Chicago. 


POSITION, substantial and perman- 
ent, wanted, as superintendent or man- 
ager for a ‘large grain elevator, buyer 
for a large milling firm, or to buy and 
look after the elevator interests at one 
or more country stations. Am a good 
judge of grain, understand elevator 
construction and operation, with over 
20 years’ experience, High recommenda- 
tions. ‘H. P. Caywood, care Grain Deal- 
ers Journal, Chicago. 
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: | ; 
ition von MISCELLANEOUS. § GRAIN FOR SALE AND WANTED. | GRAIN FOR SALE AND WANTED: 
MILL-for sale; for particulars + BUCKWHEAT GRAIN AWANTED. SEEDS OR GRAIN of special grade or 


write Box-1034, Elw ; 
Bi 34, Elwood, Ind. Address H. H, Emminga, Aolden, Ill. variety can be obtained by advertising 
your - 


Sal 
GOOD steam mill in_a-g6od grain and 
Ch country. for-sale cheap; no compe- | CHOICE lots of seedfor grain can be 
tition-in-either. For Datticulang ross Sold at premium by/advertising hev®, 


Briden & Altland, Janesville, Bi Try it 
} | k 


Quick’ 


Adjustments FORTHE ree Ki) 


and prompt settlements of fire losses give \ yy, ‘S 
= ri —_ 


Elevator Men the Insurance they need and Ch zy bf 2 
mpaign M 
nal eeting 


pay for. Those who have policies in the 


Grain Shippers ie 7 
Mutual ILLINOIS~( 


of Ida Grove, la., do not experience aggra- 
vating delay of adjustment, nor are they 


u Off, 
forced to suspend business by reason of Wednesday, Nov. i, 1iS99. + me 


EALERS’ ASSOCIATION 


a 
f 


delayed payments as is shown by the fol- 
lowing: f 
GALVA MILL & ELEVATOR CO. j 
G 


OEE | /f X4Ag gf | 
ALVA, lowa, 9-12-99, A iL, Ay * WS / ; 
_ F. D. Babcock, Sec’y, Grain Shippers’ Mutual GOOD PROGRAM. ; | ROYAL ENTERTA N 
Fire Insurance Association, Ida Grove, Iowa. 
Dear Sir: } 
When I returned from Chicago to-day, and 


found my elevator and contents in ashes, I was ILLIN | F SA 
agreeably surprised to find that the adjuster of 


the Grain Shippers’ Mutual Fire Insurance Asso- 
ciation had been here and allowed my claim in full 
and the check for $2000 was only waiting my receipt 


f yment. ‘ ‘ 

. "Thank you very much for your prompt adjust: to Champaign leave Chicago 2:50 a. m., 8:25 a. m., 5:45 p. m. 
ment and payment of claim. 0 ’ D 

Yours truly owe py and 8:40 p. m. Returning leave Champaign for Chicago 2:43 

a.m., 7:48 a. m., 9:10 p.m. and 2:20 p.m. All trains stopping 


This loss occurred October 7, 1899. ‘ 
Adjusted and check drawn October 9, 1899. at 223° 39th, 53d and 63d in each direction. 


# > c Corn Shellers, Separators, Cleaners, 
S mith S Automatic Ear Corn Feeders, Dumps, Conveyors, 
Self-Cleaning Boots and 


Full Line of Wa re h O U se a n d Heads, with Tighteners, 


Drags. 


Elevator Supplies, Belting, Pulleys, Buckets, 


Boxend Hangers, Shafting, Etc. -levator Machinery 


Everything for a Warehouse or Elevator. 


The Miami Valley Corn Sheller. 


The simplest in construction of all 
Shellers. Among the many advantages to 
be obtained from this machine, is that it 
gets all the corn, and will not plane the 
grain. Can shell new corn at least thirty 
days earlier than any other sheller, Re- 
quires less power to operate. Has achoke 
box, adjustable while running. The cylin- 
der is made of chilled iron, cast solid on 
the shaft, thoroughly balanced. No set 
screws or keys to bother with. Cylinder 
made right or left, ‘‘as we do not recom- 
mend cross belts.” All machines have 
three wide anti-friction bearings. Have 
stood the test for thirty years. 

On my latest improved Sheller I guar- 
antee to duplicate any part that proves de- 
fective inside of five years from date of 


purchase. : hes 
Parties contemplating pana One) mae 
pairing warehouse or elevator will do well 


to get my prices and description of ma- 
chinery. 


BIMSsMiit =. 


SIDNEY, OHIO. 
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F.R. Morris 
Grain 
Drier... 


Grain Driers afe/like doctors, you must 
have them when hou need them, but you 


would not get a quack doctor if \you knew || 


it. Why get a quack Grain Drier? 


Get 

the best. 

The 

F.R. Morris fn 
Drier ; \ 
will stand \ 
the test. ‘i | 


Write for Catalogue and information to 


F. R. Motris, 
I21 17th Street, Milwaukee, Wis, 


i 
8 
4 


| 


Cleaners. 


High Grade 


MONITOR MACHINES S2°%80% on ~ 


Barley, Corn, Flax 


Metal Clasp 
Sample Envelopes.... 


Only Perfect Device for Mailing 
Flour and Grains with safety ne 
5 


AT, REDUCED RATES OF POSTAGE. 


BAKER -VAWTER Company, (at 


a 
Originators ofthe Pérpettal Ledger and other ~] 
Special Systems for Grain Dealers, 
Flour_Meérchants and Brokers, 


1123 Chamber of Commerce. 


.CHICAG 


SEND 50 CENTS 
and we will send you a ROYAL | 
CHECK PERFORATOR on 
approval. If you like it, pay 
the express agent the balance, { 
$3.00; if not, send it back, | 
charges collect. It perforates 
the figures and fills them with 
indelible ink. Guaranteed for 
5 years. Big illustrated office 
, supply Bargain eras Soa 
4 free to interested parties. 


ees” §=Schdol & Office Supply Co., | 
109 Gttawa St., Grand Rapids, Mich. 


agent fon 
oar of 


ie k Life Biag., 


LSALLE ST. Be hel ‘ 


a pce ae ™ 


RAIN INSURANCE. 


~e 


ORMAN- HF. CAMP, 


Special attention to Open Floater Policies Le 
ain in the best Stock Companies. “Se 
1 *Phone INITET ae Insta ance follows grain up and down as the quantity 
é stored in ea#thhouse changes. Will always have insur- 
| Central 1055, | AT: ace where yo ye grain. 
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Simple, Sure} Economical. pesseete and you 
shewill find it absolut¢ protection and cheap. 
“,Business handled anywhere. Write us. 

H. H& LANTZ € CO., - - DES MOINES, Iowa. 
Se 25 years’ experience. _ Best of references. 
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tion will hold its autumn 
Champaign,'Noy. 1. 


geeting at 
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The best and only satisfactory Way to 
sell off grade grain is to consign it; 
then there will be no disputes regarding 
the amount of discount, 


Readers will confer a favor upon 
brother dealers as well as ourselves by 
replying 1) on™ querics” which appear in 
Asked and Answered coluptimet /t 
number. Let us hear from you. 


The workrof the different associations, 
as outlined by the reports of the sec- 
retaries, at the recent meeting in Chi- 

» leaves no doubt as to the growth 


pointed and~u ced has ye nitly 
sent three columns of suggestions “and 
pointers to “fellow members” 


caused much comment, 


A number of our friends have failed 
to give us their opinion on the long 


and short scal tion. Please bear 
i i would like to obtain 
incing evidence on one side 


still ® an increase. ‘oh Losmenmintbhonowerpttt” 
or th¢ other to carry conviction. meetings. e représentation was dit 


THe grain buyer who finds it next 
to impossible to resist the temptation 


a cloak of humility, visit thé office ot 


sense and a desire for ~a 
should induce each to offe im 
edy for an unreasonable desfr 
bid. ' 
The average dealer seemg to overlook 
the influence a well-attefded meeting 
may have on parties willing to handle 
the business of irregular shippers. It is 
a point that is worthy their serious 
consideration. It surely behooves every 
regular dealer to give his association 


Public} is 


~ The sucgess of he 
tne Cpt Dealers 


of the) 


Chicago Board of Tra@epwahjch has 


the support of his personal attendance 
at meetings as well as his financial sup- 
port. 


H. A. Foss, the Chicago Board of 
Trade weighmaster, is striving to ob- 
tain the privilege of installing scale 


inspectors as agents of his departmi@nt. 
It is in keeping with his, font efforts, 
since mua g charge 


Mr. Foss } 


‘\ 


rain elevator men than usual 
are putting in feed mills. <A feed mill 
no doubt will prove a very profitable 
investment for the elevator man who 
uses it to grind up screenings and off 
grade grain, and charges a fair price 
for his services. Of course if the work is 
a Yar isly bestowed upon possible 
custoniers, it will not bring in any more 
revenue than free storage, advance pay-_ 
ments and other unbusiness-like prac- 
tices which have become established. 


¥ 


We are pleased to announce that the 


watch which was lost in a car of oats, | 


as stated in our last number, was found 
after it had been dumped, elevated, 


_weighed and run through a clipper. ox. 


crystal was broken a dod Oe case denge 

still the watch was f ahd that, Aon 
just in time to save it from being 
burned in the New England Elevator. 
If you want to find anything, be it for 
buyer or seller, make use of the 
“Wanted” column of the Grain Dealers 
Journal. 


recent meeting of 
nal Association 
one ate 


is indeed gratifying 
ested in the welfare of re 
dealers. The papers read, trate Seat con- 
servative, excite much animated 
debate that itAwas next to impossible 
to finish the program in the.time. 
allotted. 


have been several times “What it was, 


vided among twelve different states. ¥ 


‘ain carriers sare. no 
their cars with vel 
reventing the’ dete; 


a ained “an unr pie. Jength 
in’ ears. T ion ‘Ot sine es 
te bring profit to the railroad 


companies as wel to grain shippers. 
In several cases grain loaded into 
ventilated cars has graded better at 
destination than it did at point of ship- 
ment. With such improvement at hand, 
grain shippers will profit by using their 
influence to secure the equipment of 
grain cars with good ventilators. If 
grain cars had been equipped with ven- 


While»thes watténdance_s should 
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tilators last spring and in the early part 
of the summer, many shippers of ’98 


corn would have realized a fair profit 
on corn shipped. 
If the check weight bureau of the 


Kansas Association, at Kansas City, had 
never defected any cause of loss of ship- 
perg’ grain other than the plugged 
weights reported by thé Seer etary at the 
recent meeting of thé National Associa- 
tion, tywould ie justifwits existence. 
If “wicks such nie this are commenced 


are no checkweighman? Surely all tte 


dishonest men in the elevator business ‘s 


have not moved to Kansas City. 


Ads and circulars sent out by some of 
the bucket shop men and other ‘‘cheap 
John” .gamblers, who are evidently 
striving to attract attemtion by posing 
as»the ‘only ‘honest ie are start- 
“hing specblators with estions some- 
_ thing like, {‘Has\ your broker robbed, 


Vo ou?” DOr, 


you make them?” and a lot of other 


“catch De ae to breed dis- 


t\l 


‘content in t 
‘ful speculator. 


east of the unsuccess- 
If dealers} will confine 
comme ial | ©X= se 


their operati _ gto 
“clan ges, OA Ride ohare 
their trust imposed upon 

Shippers who are loading cars in ex- 
cess of capacity just for the privilege 
of reporting that they have the biggest 
car load, should not overlook the fact 
that should they load a car in excess of 


its capacity, and the car should meet 
with accident, the shipper can collect 


oy Sony for an n afiount of srain.oattal to 
Fay CityentEhe capacity of a 
i ar A on each si of a car for 
the information and guidance of load- 
ers. To be on the safe side, you must 
sheed the carrier’s instructions. You 
might haye to pay damages did over- 
“Joading y Soot in damages t 
cane = 
privilege seems to be 
nearer its.end in aa than any time 
1 


heretipfore. e resolution adopted at 
the regent meeting Of the National As- 


fad geale ing elevator operators 
: ne horoughly before per- 


elaine em. ‘to leave elevator,...would 


ation of gta b reason-of. its bein Pe cet more effective had the TeSO-_ 


lution demanded of elevator operators 
and railroad companies to have all 
sweeping of cars immediately discon- 
tinued. It is a rank imposition for rail- 
roads to allow such practices. It re- 
duces the railroad companies’ freight 
bills as well as the shipper’s profit. The 
sweeper has no right to the grain put 
in a car by a shipper. Every grain of it 
belongs to the shipper and should be 
swept from the car into the receiving 
sink and elevated with the balance of 


ou get your profitswhen ~ 
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his grain to the hopper. There is no 
excuse for its going elsewhere. 


The National Association has de- 
clared against reinspection of grain sold 
on track, unless same is secured within 
forty-eight hours after first inspection. 
It was considered fair that seller should 
bear any loss due to deterioration of 
track sold grain within forty-eight 
hours after first inspection. It is a 
practice in most markets, and with at 
least ninety per cent of the track buy- 
ers, to settle for track bought grain on 
a basis of first inspection or an im- 
mediate reinspection. It is decidedly 
unreasonable to expect a shipper to 
guarantee the grade for weeks while 
the grain is detained in car by buyer. 


The building of 100,000 pound cars as 
well as 80,000 pound cars is sure to make 
trouble all around. It will make trouble 
for the small interior dealers of the 
Eastern States, who have not sufficient 
capital to enable them to buy so large 
a Guantity nor enough trade to warrant 
them in so doing. It will make trouble 
for the operators of old elevators which 
have receiving sinks placed close togeth- 
er and also for those elevators which 
are equipped with small capacity scale 
hoppers. Old time transfer elevators 
will be caused much grief. The inaug- 
uration of these enormous cars insure 
also more trouble for those who sell by 
carloads, as there will be greater varia- 
tion in the carloads than ever before. 
The one thing which these large cars 
will bring to the shipper and receive a 
warm welcome, is lower rates. The car- 
riers are increasing the size of their en- 
gines and rails as well as cars, and carry 
just as long trains as ever, hence it 
stands to reason that the cost of trans- 
porting grain in such large carloads will 
be reduced. Competition will not long 
permit carriers to be the sole gainers 
by such reduction in the cost. 


If reports are true, then some of the 
Bastern roads which have been grant- 
ing a loading fee, or ‘“‘equalization fee” 
(as they prefer to call it) to elevator 
men will discontinue the practice. The 
discontinuance is not taken because 
they feel that they are working an in- 
justice to irregular shippers, but be- 
cause their greed prompts them to do 
so. During the last year the fee has 
been extended to some additional points, 
notwithstanding the fact that the agi- 
tation for a fee has lagged. Had ship- 
pers been more willing to come forward 
and assist the National Association in 
its effort to secure a loading fee for all, 
then no doubt the railroad companies 
would now be extending the practice 
instead of retrenching. It would indeed 
seem a most excellent policy for the 


dealers to make a more vigorous effort 
to secure the fee. 


Grain shippers at non-competitive 
points have experienced more trouble 
during recent months. owing to _ the 
scarcity of cars than for many years 
past. It is not confined to any district, 
but seems to be an affliction for ship- 
pers along certain roads rather than 
in certain territory. A number of com- 
plaints have been filed, and with the 
exception of the Western Indiana As- 
sociation and the National Association, 
no formal action has been taken in the 
matter. It is gratifying to report that 
members of the Western Indiana As- 
sociation are getting cars with much 
greater regularity than for several 
months preceding their taking formal 
action to secure relief. It is the opinion 
of several legal lights that the railroad 
companies are bound to supply cars 
needed by would-be shippers along their 
lines. This opinion is also strengthened 
by the experience of shippers at in- 
terior points, who, after long and ex- 
asperating delays, have given carrier 
formal notice that they had so much 
grain for shipment, wanted cars in 
which to load it, and that unless the 
cars ordered were given promptly the 


carrier should be held -responsible for 


all losses incurred by reason of delay. 
A formal notice of this kind has served 
to bring many carriers to time. Interior 
shippers have been compelled to sus- 
pend business for weeks and months 
notwithstanding that their carrier was 
fighting for through business and 
taking it at a lower rate than interior 
grain would pay. The traffic managers 
of some of the lines are of the opinion 
that the grain at interior points must 
be hauled out by their lines, hence it 
does not matter to them whether they 
carry it now or six months’ hence when 
their rolling stock ig not engaged in 
carrying through business. They are 
desirous of carrying as much freight as 
possible and naturally will try to make 
those shippers who have but one outlet 
wait until the cars ordered can easily 
be spared to them. Shippers do not 
have to wait. They are entitled to, and 
can get cars when needed, if they pursue 
the right course. The carrier must 
fulfill its whole duty to the shipping 
public or forfeit its charter. 


Flaxseed markets are, and since the 
beginning of the crop movement, been 
very excited and fluctuating. The crop 
is large and is coming orward in fair 
quantities. The reason for the advance 
in prices of 50 per cent above those of 
last season lies in the great demand by 
crushers, Linseed oil is now being con- 
Sumed in larger quantities than ever 
before, owing to the unprecedented in- 


dustrial activity both in Europe and 
\ 


America. 


LETTERS Fxom tHe | RADE 


{Regular grain dealers are invited to contribute 
letters on grain trade subjects, for publication in 
this department. ] 


BIGGEST CAR IN CHICAGO. 


Grain Dealers Journal: The biggest 
car of grain ever received in Chicago 
was weighed at the Santa Fe Elevator 
Oct. 5. This was Santa Fe No. 7224, 
and turned the scales with 106,290 
pounds of corn. The next largest cars 
weighed 103,150 and 101,870 pounds. 
Dreyfus II. 


LARGEST CAR OF OATS RECEIVED 
IN CHICAGO. 


Grain Dealers Journal: We have no- 
ticed in the Journal several times lately 
accounts of big cars of grain being re- 
ceived at Chicago. We inclose certificate 
of weight for A. T. car No. 7386, shipped 
Aug. 31, 1899, which contained 2996.16 
bushels of mixed oats, 95,890 pounds. 
We think this will be a record breaker. 
F. N. Rood, local manager La Rose 
Grain Co., La Rose, Il. 


BIG CAR AT THE CREAM CITY. 


Grain Dealers Journal: We have just 
received weights on car No. 109, loaded 
wich barley, unloaded in our elevator at 
Milwaukee. The car was shipped by H. 
Clausen & Co. of Fox Lake, Wis., and 
contained 93,570 pounds, or 1,949.18 
bushels. This is equivalent in pounds 
to 2924.02 bushels oats or 1670.50 bushels 
corn. We think this will hold the 
record-breakers for a while. Milwaukee 
Elevator Co., Milwaukee, Wis. 


BIG CAR OF CORN. 


Grain Dealers Journal: We note in 
the Journal for Oct. 10 that Ware & 
Leland would like to know if anyone 
can beat their record for car No. 6834, 
containing 80,420 pounds of corn. 

While we do not consider it a record- 
breaker, on Oct. 13 we had weighed 
through the I. D. & W. Transfer Hleva- 
tor here car Vandalia No. 7712, which 
weighed 81,400 pounds of corn. Suffern, 
Hunt & Co., Decatur, Ill. 


UNHITCH FOR CORRECT WEIGHT. 


Grain Dealers Journal: We note in 
The Grain Dealers’ Journal the letters 
and opinions of a number of country 
grain buyers as to the advantages and 
disadvantages of long and short scales. 

In our opinion the only way to get 
an absolutely correct weight, of a load 
is to unhitch the horses from the load 
and then weigh it, in which event it 
would not matter if the scale were a 
long or a short one, If this were done 
at all times, it would probably be as 
well to have a short scale, but if the 
horses are not to be unhitched from the 
wagon then we advise using a long scale 


and weighing horses and load together. 


For in such a case neither party has 
any material advantage over the other, 
so far as we can see. We do not think 
the variation which would be caused by 
horses being away before being weighed 


again would amount to as much as ~ 


would be caused by horses pulling and 
backing when attached to a wagon being 
weighed on a short scale, and such vari- 
ation would be only occasional, while it 
is likely to occur every time in the case 
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of a short scale where horses are not 


NA Buffalo Scale Co., Buffalo, 


REINSPECTION A GREAT 
INJUSTICE. , 


Grain Dealers Journal: Reinspection 
should not be allowed under any cir- 
cumstances, unless in case of cars being 
too full for a thorough inspection. If 
cats are not too full, and they are not 
capable of inspecting correctly with one 
inspection, we think there is not much 
of a chance of doing so on the second 
inspection. Besides, we think it « great 
injustice to shippers to do this, and 
think it will react on the people doing 
this kind of business in Chicago and 
that they will lose more in the end than 
they gain. 

This track buying business, we 
think, is pretty much a case of bleeding 
the country shippers throughout any- 
how, and in the end it pays the shipper 
to have someone to look after his inter- 
est at that end of the line. Robberts & 
Davis, Rippey, Ia. 


SHORTAGES IN GRAIN SHIPMENTS. 


Grain Dealers Journal: In the last 
issue of The Journal I _ notice that 
Southworth & Co., of Toledo, Ohio, 


write, and kindly point out to country 
shippers that they do not cooper cars 
properly. They say the lumber is poor, 
the doors too short, and general neglect 
is apparent. 

This subject seems to be a hobby of 
Toledo receivers. I have noticed and 
read articles on this subject by several 
Toledo firms during the past year. 
Zahm & Co. have written several arti- 
cles on the subject and they also reca- 
pitulate it in their red circular. From 
a country shipper’s standpoint this is 
all rot, and reminds me of the saying, 
“Choked on a gnat, and swallowed a 
mountain.” It leaves the impression 
that they are anticipating bad weights; 
crossing the bridge before reaching it. 
Mr. Culver, Chief Inspector at Toledo, 
gave us a dissertion on this same sub- 
ject in Peoria at the October meeting in 
1897, and at the same time he is not re- 
sponsible for weights, good or bad. 

I have been in the grain trade thirty 
years~and have traveled by rail a great 
deal, especially between St. Louis and 
Chicago, and have also made several 
trips to the seabord; and I have always 
made it a point to watch for grain 
along the tracks; but to my surprise 
have never been able to discover it at 
all. If we stop to consider how much 
is said about leaky cars and poorly 
coopered cars it would seem there would 
be enough scattered grain to pallast the 
roads. But the fact is, the grain is not 
scattered unless the owls pick it up 
during the night—other fowls cannot 
see to do it. I have walked in the yards 
in Chicago and St. Louis more or less, 
and never in my life saw a bushel of 
grain on the tracks. : 

For several years I have required our 
‘men at our stations to note specially the 
condition of cars as loaded by marking 
the car book as follows: “New car, 
“Good car,” “Poor car,’ also “With 
doors,” “Without doors,” as the case 
may be. Some cars have no grain doors 
put most cars have good doors. The 
yailroad company furnishes doors. to 
shippers to use in cars that have been 
to market and the doors stolen out. 
(See?). The doors furnished are fully 


an inch thick, with three heavy battens 
across. 

Our shortages occur with new cars 
the same as with old cars. We have 
loaded hundreds of new Wabash cars 
the past year having good héavy hard 
pine or other hardwood doors, and 
shortages occur just the same. Ship- 
pers will never kick if shortages are 
confined to leaky doors. I shipped over 
200,000 bushels of white corn during 
the past year to Shellabarger Mill & 
Blevator Co. and Pratt & Co, mills at 
Decatur, and their weights practically 
tallied with ours. These people do not 
report leaky doors, 

Much is said about testing scales in 
public houses in the market centres. I 
have never doubted the accuracy of 
scales. The trouble is not bad scales; 
nor is but little of the great aggrega- 
tion of shortages caused by leaky grain 
doors. I have made claims on the rail- 
road companies for shortages and after 
careful investigation it was shown that 


the cars in question were delivered to 


the elevator with the original seals un- 
broken, and claim not allowed. I once 
had occasion to examine the books in 
the office of the register of weights and 
grades, and found the weights given 
him by the check weighman did not 
tally with elevator weights—the latter 
were short. 

It is apparent to all country shippers 
and commission firms in the markets 
that there is a systematic docking or 
shrinking of grain arbitrarily by the 
people who handle it; and it does seem 
strange to hear commission houses in- 
structing shippers how to cooper cars. 
At the same time these same clever peo- 
ple know full well that nearly every car 
of grain they receive they return less 
to the shipper than received. They get 
an invoice with B. L. giving actual 
weights loaded. If they would take 
pains enough to compare weights of 
shippers with those received from ele- 
vators, they would find shortages on 
good cars the same as on poorly coop- 
ered cars. I have never known com- 
mission men to make any effort to pro- 
tect country shippers in the systematic 
shrinking of grain except one time two 
or three years ago. The Chicago Re- 
ceivers’ and Shippers’ Association in 
connection with the Illinois Grain Deal- 
ers’ Association raised a protest in that 
market and accomplished much good.— 
Theo. P. Baxter, Taylorville, Ill. 


H, L. Strong Grain Co., Coffeyville, 
Kan.: We inclose $1 subscription for 
another year. We think the Journal is 
all right, and are glad to have it come. 

Buckwheat flour will be scarce and 
dear this winter. Although the season 
has barely begun the price has already 
advanced. The last report of the De- 
partment of Agriculture gives the con- 
dition of buckwheat Oct. 1 as 70.2, com- 
pared with a 10-year average of 84.2, 
indicating that the crop will be one of 
the smallest in recent years. 

The Des Moines Register tells of a 
wonderful new variety of corn which an 
Iowa farmer has produced by repeated 
experiments, which will yield at the 
rate of 150 bushels to the acre. It is 
called the German corn, is very white, 
produces from three to seven ears on 
the stalk, and from 10 to 20 stalks to the 
hill, while in seeding but one grain of 
seed is required to each hill. The corn 
branches out from the root like winter 
wheat and grows from 10 to 12 feet high. 


Lon 


ASKED ano ANSWERED 


WHO CLIPS OATS AT BUFFALO? 


Grain Dealers Journal: Will someone 
please give us the address of elevators 
located at Buffalo that do an oat-clip- 
ping business. We sometimes have na- 
tural oats that we would like to stop 
at Buffalo for the purpose of clipping, 
and reshipping from that point. Dem- 
arest & Carr, New York City. Ans.— 
Husted Milling and Elevator Co., and 
Churchill & Co. 


LICENSE TO MAIL BIDS? 


Grain Dealers Journal: If a Chicago 
or Baltimore grain firm would write to 
me and want to make arrangements 
with me to send their bids out over this 
section of the country, and I were to 
prepare the bids as wired, and mail 
them to all the grain dealers of this 
section, would I have to take out a 
license as a broker? If so, where would 
it be obtained? Indiana. 


GRADING OF NEW CORN. 


Grain Dealers Journal: Referring to 
Rule No. 7, of rules governing the in- 
spection of grain at Chicago, we find 
nothing relative to corn. How late in 
the season is it used? Will No. 2 new 
corn be accepted on contracts? Frank 
Thoms & Co., Minburn, Ia. Ans.—Su- 
pervising Inspector Smiley of the Illinois 
State Department informs us that there 
is no specified time when corn will grade 
No. 2. The word new is not used in 
corn grades. New corn will grade No. 
2 when it is dry enough and meets the 
other requirements of the rules. Mr. 
Smiley expects that some new corn to 
arrive from the southwest will grade 
No. 2. A few shippers are putting in 
grain driers to make new corn grade 
No, 2. A drier is not very expensive 
and surely ought to pay for itself in a 
short time. 


WHAT TO DO WITH COBS? 


Grain Dealers Journal: Being in a 
small town we find it difficult to dispose 
of many of our cobs, and have often 
thought that the surplus could be work- 
ed out into fuel by reducing to pulp 
and pressing into suitable sizes for 
burning. Does anyone know whether 
there is any plant of this kind in oper- 
ation in this country or not? Could 
anyone inform us where we could get 
the information as to how to proceed 
in the manufacture, also the necessary 
machinery, etc.? Please give us the 
address of firms handling machinery for 
the manufacture of paper, and machines: 
of high pressing capacity. Can anyone 
inform us who manufactures the Bison 
horizontal corn and cob crusher, and 
where we can get a sample of crushed 
cobs such as this machine produces? 
Any information or suggestions along 
this line will be greatly appreciated by 
a subscriber to your valuable journal. 
Robberts & Davis, Rippey, Ia. 


Otto A, Skeen, Mt. Vernon, O.: I 
must say the Journal is full of instruc- 
tion, and is quite a help to me in my 
business. 
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MEETING GRAIN DEALERS’ NA- 
TIONAL ASSOCIATION. 


The most enthusiastic meeting of the 
Grain Dealers’ National Association ever 
held was called to order in the Grand 
Pacific Hotel, Chicago, by President 
Warren T. McCray of Kentland, Ind., 


Wednesday, Oct. 18, 2:30 p. m. 
President McCray addressed the mem- 


bers as follows: 
PRESIDENT’S ADDRESS. 


Triends:—wWe meet here to-day ton e— 

eine tie work of the year just ORES 
to renew acquaintances and to revive t e 
friendships of the past. We are mere ee 
discuss the troubles incident to our usi- 
ness; to devise ways and means; to in- 
stitute reforms, and to adopt such meas- 
ures aS we may consider wise for the im- 
provement of our condition. The grain 
business has grown to immense propor- 
tions. There is none which has greater 
magnitude and there is none which yields 
so little returns for the capital and en- 
ergy invested, This unfortunate state of 
affairs is due, in a large measure, to the 
many abuses of correct business principles, 
most of which could be benefited or even 
removed by close preane and a strict 
é rence to its constitution, 
Boe aeaact year has noted many reforms 
along various lines, but there is much yet 
to be done, and it is only by our unselfish 
and concentrated efforts that our organl- 
zation will grow and prosper until it will 
become such a factor in the commercial 
world that its influence and power will be 
recognized and respected. . 

The year that has lapsed since we last 
met has been remarkable in many respects. 
It has witnessed a tidal wave of prosperity 
in the commercial world that has never 
been equalled. It will forever be remem- 
bered as the year which gave us glory 
to our nation in the military world, when 
the achievements of our arms on land and 
sea caused the entire world to stand in 
admiration for the valor and heroism of 
the brave sons of this united country. 
Yuture historians will record it as the year 
which witnesseth the’ destruction of the 
naval power of a famous kingdom, and 
the close of a four century drama of Span- 
ish oppression and tragedy which began 
with Cortez and ended with Cervera. 

At last we have taken our rightful place 
at the head of the first-class nations of the 
earth. To our distinction as a people of 
tradesmen we have added a matchless rec- 
ord for sacrifice and humanity. As long 
as nations exist, as long as contending fac- 
tions resort to arms to settle difficulties, 
the glory and luster of the achievements 
of our armed forces will not be dimmed, 
but will continue to shine with increasing 
brilliancy to the end of time. , 

Our victories in war have changed our 
standing in the eyes of many of our, for- 
eign brethren, and it cannot but result in 
great benefit to us in a commercial sense. 
Our foreign trade is growing at a maryel- 
‘ous pace. Those monstrous engines of the 
deep have stuck their prows into the dark 
blue waters of every clime and our pro- 
ducts find ready sale in all the marts of 
the civilized world, 

The year just closed will also be remem- 
bered as a year when Nature tried to show 
what she could do in the way of producing 
pountifully. It would seem that she knew 
this was a year of great things and that 
she would be expected to do something 
unusual to Keep abreast with the country 
in other respects. She arose to the emer- 
gency. The fields have been fruitful, the 
storehouses of the farmers have been filled 
to overflowing; their surplus has found 
good markets and an era of prosperity has 
dawned upon them that gladdens their 
hearts and causes them to rejoice. The 
grain merchant should also secure the 
benefits derived from their happy condi- 
tion. If the objects and aims of our asso- 
ciation were adopted and practiced by 
every grain dealer throughout the length 
of the land, there would be no doubt but 
what prosperity would also come to him 
and he, too, could enjoy the blessings 
which were made possible through the 
goodness of God, who sends the rain and 
sunshine and causes the earth to smile and 
pring forth such abundance. 

The immensity of the yield of the fields, 
together with the wonderful activity in 
all branches of commerce, has created new 
conditions which are fast becoming an 
alarming factor to the grain dealer. The 
railroads have not kept pace with the mar- 
velous industrial development of the coun- 
try and it seems they are now over- 
whelmed with business to such an extent 


that they are utterly unable to meet the 
demands of their patrons, Scarcely three 
years ago their empty cars would be 
stored upon side-tracks until their very 
numbers would become familiar to pass- 
ers-by. The early bird seeking a place to 
build her nest and rear her downy brood 
would find securement and shelter there- 
in and would remain undisturbed until her 
weaklings became strong enough to take 
wing and fly away. 

‘But note what a change has taken place. 
The hum of the wheels of industry is 
heard throughout the land, and all the va- 
rious walks of life are alive and full of 
energy and vitality. The whole country 
has suddenly awakened from _ business 
stagnation, and the equipment of the rail- 
roads has been called into use; the supply 
is so short of the demand that in many 
places cars are now so scarce they are 
almost regarded as curiosities. This is 
one of the most serious questions of the 
day and we, as an association, should 
adopt some measures to try and force 
the companies who hold franchises as com- 
mon carriers to furnish facilities to trans- 
port the business that is offered them. 

There should be an effort made to secure 
a remunerative fee to pay the regular 
grain dealers for furnishing a store house 
for grain and for expenses of carrying 
same until facilities for shipment are pro- 
vided, 

We should give all the favors and en- 
couragement to those firms and business 
corporations who refuse to recognize and 
solicit business from other than regular 
dealers engaged in buying and selling of 
grain, 

We should discuss plans and adopt meas- 
ures which would lead to uniform grading 
in all the, larger markets. 

We should seek to promote friendship 
and good feeling in all localities, and 
strive to get each state, not already organ- 
ized, formed into local or district associa- 
tions which would meet regularly and dis- 
cuss those matters that especially and 
Specifically interest them. 

These and many other things will be 
taken up, and in order for us to have a 
good meeting you should each one feel it 
not only his privilege but his duty to take 
an active part in its doings. Remember 
this is your meeting, and the amount of 
good that will be accomplished will depend 
upon the interest each of you take and 
the help you give in its deliberations. 

The past year’s labor has been crowned 
with much success, a full account of 
which you will hear later from our ef- 
ficient secretary. I hope you will assist 
me in all you can, and when our work is 
done and we will go to our various places 
of abode, it is my hope that we will feel 
the time has been pleasantly and profit- 


_ably_ spent. 


I thank you. 


The treasurer’s report showed the re- 
ceipts for the year to have been $773.25 
expenditures $517.63, leaving a balance 
of $255.62 on hand. 

: The report was referred to the audit- 
ing committee. 

The secretary made a report of the 
work done by the association during the 
year and reviewed the work of the com- 
mittee on shortages. The plan. of the 
Western Indiana Division of the Na- 
tional Association was explained and a 
marked increase in the membership re- 
ported. 


N. S. Beal, Tama, Ia., chairman on the 
committee on shortages, made the fol- 
lowing report: 

The committee has done a little work 
in this direction, but we did not find 
out how much we had to do until we 
stirred around a little. For example, 
we found that a superintendent of a 
Chicago elevator had sold twenty thous- 
and lushels of wheat after giving cor- 
rect weights (?) when wheat was $1.50 
per bushel. We have sent quite a num- 
ber of letters to railroad officials asking 
for their co-operation and support. All 
seemed to be willing to help and wished 
us success. We have had a number of 
talks with H. A. Foss, Board of Trade 
weighmaster at Chicago, and are in- 
formed that what is wanting is more 
money, with which to employ’ compe- 
tent help to watch the weighing at Chi- 


cago elevators. The work along these 
lines is only fairly begun, but'if as much 
good work is accomplished this year as 
last, we will feel well repaid for our 
efforts. 

John Ross, Brookston, Ind.: I am not 
in favor of taxing the dealer 15 or 25 
cents a car for looking after our short- 
ages, but think the railroads ought to 
be held responsible for them. We are 
the victims of the commission men, the 
elevator men, the railroads and _ the 
sweepers, who should be held respon- 
sible for our shortages. I know of some 
car Sweepers who started in some years 
ago poor, and now they arerich. © 

N. S. Beal: There were four or five 
families living off the sweepings of one 
elevator in Chicago. 

J. Ross: Shippers should not be re- 
quired to pay for weighing and inspec- 
tion of grain. 

J. W. McCord, Columbus, O.: Toledo 
recently adopted an extra 15 cent fee 
to pay for watching the weighing, so as 
to protect the shipper. 

N. B. Hieatt, Willis, Kan.: A year 
ago the Kansas dealers started a check 
weight bureau at Kansas City, with five 
men. These men examined the ears 
to see their condition and see that the 
grain was all taken out. The first day 
they found sixty sacks of sweepings, 
which the sweeper sold~ back to the 
elevator people at 20 cents a bushel. 
We have found out that it pays to have 
a check weighman behind the _ state 
weighman. One elevator man had the 
scale weights plugged; it took eight 
weeks’ of hard looking to discover it; 
he was made to pay a fine of $3,000. 

A. E. Clutter, Lima, O.: There are two 
sides to the question. Some dealers load 
cars that contain two or three bushels 
of coal dust, and sometimes the cars 
are not well swept before loading—they 
should be clean. Lots of the trouble 
commences at home, so don’t blame the 
other fellow until you are sure you are 
right at home. If my men make a mis- 
take, they tell me so I will not kick 
without reason. o 

T. P.: Baxter, Taylorville, ll: I be- 
lieve as Mr. Clutter, we should start 
right first. I have shipped 200,000 bush- 
els in. the last six months. Shipped most 
to Decatur, some to Detroit and other 
points and the weights come out all 
O. K., but in shipments to Chicago, To- 
ledo and some other terminals we have 
had shortages. We have just as many 
shortages from grain shipped in good 
cars as in bad cars. I think there is a 
systematic shrinkage of weights at vari- 
ous terminals. I have tallied my ship- 
ments and know. I send an invoice of 
the shipment with the bill of lading so 
cars can be checked. I believe if we 
had a checkweight committee same as 
in Kansas City we would notice a won- 
derful change, 


E. J. Smiley, Concordia, Kan.: A cer- 
tain elevator in Kansas City had cor- 
rect weights until June 22, when a short- 
age was noticed on scale No. 2.of 800 
pounds; we could not understand it. 
We had the scale taken out and re- 
paired. When put back the same short- 
age existed. We could not find out that 
it was being manipulated. We finally 
found that all weights but 100, 800 and 
1,000 on the scale beam had been bored 
out and heavier metal substituted; it 
cost the foreman of that elevator $3,000 
to settle. 

W. B. Newbegin, Blue Mound, Ill: 
I agree with Mr. Baxter that shipments 
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ae Decatur are all O. K., but that at 
ees we have shortages. 

has. Schreel, El Dorado, O.: I had 
an overage and on examining my I 
f di g y scale 
oe : it had settled on one side. I was 
cheating myself. Ohio dealers are hon- 
est. 

M. McFarlin, Des Moines, Ia.: Iowa 
people depend on Chicago for a market. 
Our grain is weighed here. I believe Mr. 
Foss is making an honest effort to rec- 
tify weights. I would favor paying 10 
cents a car, so he could have good men 
to watch the weighing. It would do us 
good. We get better weights at sea- 
board markets than we do in Chicago. 
The weighing department at Chicago 
does not have funds enough to put a 
man at each elevator. 

Mr. Hieatt: If it costs you as much to 
get weights as it does us 10 cents per 
car will not be enough. 

Mr. Baxter: I would suggest that the 
fee be equitably divided between the 
shipper and the commission man. 

H. Hemmelgarn, Chicago: I do not 
think that this charge of 10 cents a car 
ought to be saddled on us. 

Mr. McFarlin moved that it be the 
sense of this meeting that the Chicago 
weighing fee be increased 10 cents so to 
enable the Board of Trade weighmaster 
to place an extra man at the ears at each 
elevator to watch the unloading of 
grain. Carried. 

E. H. Wolcott, Wolcott, Ind., of the 
Western Indiana Division of the Grain 
Dealers’ National Association, addressed 
the meeting on the work of the Division. 
From his talk we take the following: 

In some parts of Western Indiana we 
work harmoniously. but in other parts 
there is yet some discord. The first thing 
necessary for success in association work 
is to have a personal acquaintance with 
competitors—all we need is an understand- 
ing. We think we are on the high road 
to success to overcome some of the griev- 
ences that we have. At our first meeting 
we organized, discussed the various evils 
that existed and got acquainted. We se- 
lected a board of managers, which is made 
up from a dealer from each county. A 
second meeting was called on June 27, to 
put the association on a firm foundation 
before the new crop. This meeting was a 
success, many evils were discussed and 
remedies suggested. One question that 
arose was the variation of grades in corn; 
another of free storage. This was con- 
demned, but ! am afraid we are not over- 
coming it. We agreed to abolish it, but 
one dealer has refused. He says the 
farmers would build a new elevator if he 
would not store. But we hope yet to 
stop this practice. 

A third meeting was held October 3, and 
the principal question discussed was the 
car shortage. It was found that the deal- 
ers along the Big Four suffer the most, 
while those along the Panhandle get a car 
once in a while. A lawyer gave his opin- 
ion that the railroad people were liable for 
not providing cars and should transport 
grain when tendered to them for ship- 
ment. The paramount question is how to 
get cars. I think a law should be passed 
compelling the railroads to put in track 
seales, make the agent weighmaster and 
issue clean bills of lading. As it is now 
we build elevators, do the loading and 
weighing, and in fact do all the work for 
the railroads free and stand the losses. 
If the Indiana association had accom- 
plished nothing but get the dealers ac- 
quainted, it would have done a great good. 


A telegram was then read from H. J. 
Caldwell of Earl Park, Ind., regretting 
his inability to be present and wishing 
the association much success. 


President McCray announced the ap- 
pointment of committees as follows: 

Auditing Committee.—EH: H. Wolcott, 
Ind.; L. T. Hutchins, Sheldon, Ill.; A. 
E. Clutter, Lima, O.; M. McFarlin, Des 
Moines, Ia.; N. B. Hieatt, Willis, Kan. 

Committee on New Members.—Arthur 
Sawers, Chicago; N. S. Beal, Tama, Ia.; 


W. R. Breckenridge, Kankakee, Wa 
Ross, La Fayette, Ind.; Hd McCue, Pitts- 
burg, O. 

Committee on Resolutions —E. A. 
Grubbs, Greenville, 0.: G. A. Stibbens, 
Coburg, Ia.; A. E. Hartley, Goodland, 
Ind.; T. P. Baxter, Taylorville, Ill.; M. 
T. Russell, Des Moines, Ia. 


Committee on Nominations.—D. Hun- ° 


ter, Hamburg, Ia.; J. W. McCord, Colum- 
bus, O.; W. S. Cunningham, Brook, Ind.: 
B. A. Lockwood, Des Moines, Ia.: C. 
A. Foster, Carnegie, Pa. 

EK. J. Smiley: Kansas enacted a law 
requiring railroads to put in track 
scales at stations shipping 100 carloads 
a year. The law was tried in the courts 
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prices for grain to keep it away from 
their competitors, and you will have 
formed only the faintest idea of what con- 
dition the trade was in. It has been said 
that competition is the life of trade, and 
we must confess that it made it so lively 
for us that we were anxious to sell our 
elevators for fifty cents on the dollar, but 
there were no buyers. The first officers 
of this union .took their places of trust 
with a great deal of reluctance, knowing 
failure of duty meant the death of the 
organization in a very short time. They 
also knew that success would be hailed 
with delight by every dealer in our sec- 
tion, 

Three months after organizing we hard- 
ly dared to say that we were alive, but 
we toiled on, feeling our way carefully 
until we could place our feet on solid 
ground and start an aggressive campaign. 
We first paid our respects to the scalper, 
as he seemed to be our worst enemy at 
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and found unconstitutional. What we 
need is a national law regarding ship- 
ping and clean bills of lading. 


G. A. Stibbens, Coburg, Ia., secretary 
of the Grain Dealers’ Union of South- 
western Iowa and Northwestern Mis- 
souri, read the following paper: 


Work of the Grain Dealers’ Union. 
We presume the Grain Dealers’ Union of 
Iowa and Missouri is the oldest organiza- 
tion of the kind west of the Mississippi 
river. On March 19th, 1896, about thirty 
discouraged country grain dealers met in 
Red Oak, Iowa, to devise some means if 
possible, whereby the grain trade in that 
section could be dragged out of the deep 
rut of demoralization it had gotten into. 
Before that small assembly of dealers 
adjourned they organized what is now 
known as the Grain Dealers’ Union. Then 
our troubles commenced. Imagine, gen- 
tlemen, if you can, a section of country 
overrun with irregular dealers and scalp- 
ers, and the regular dealers scalping at 
each other’s stations, dealers paying track 


that time. Track buyers and commission 
firms were in the habit of bidding any 
and everybody, and they were very slow 
in granting our requests in regard to the 
irregular fellows. A great deal of per- 
suasion accomplished our object in most 
cases, but occasionally we were forced to 
resort to stringent measures, and harsh 
words were often given and received, Feel- 
ing our cause was a just one, we never 
took a backward step, nor flinched from 
doing our duty until we practically rid 
our section of all the scalpers. 

We then supposed we would have noth- 
ing to do but sit down and buy the grain 
on a good margin, but, alas, our fondest 
hopes were again blasted. The scalper 
gone, the regular dealers started up a war- 
fare among themselves, trying to learn 
who could buy the most grain at_ the 
highest prices, and for a while bedlam 
reigned supreme. We were at a loss to 
find a remedy. Finally we put a man on 
the road who went from place to place 
adjusting their troubles, but frequently 
this man would have to make several trips 
to one station before he could bring about 
a settlement. The dealers were selfish and 
suspicious of each other, and if you in 
your imagination could see the picture 
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drawn by a dealer of his competitor, you 
would blush with shame. There is only 
one man in a thousand that is calculated 
to fix up fights between country dealers, 
and fortunately we had that man. If we 
had not, our members would still be car- 
rying on an expensive grain war among 
themselves. 

Not having as large a membership as 
our sister organizations, we haye prin- 
cipally confined our work to that of bene- 
fiting the local dealer. We have not in a 
general way tackled the evils existing at 
terminal markets, and we feel that this 
work should be done by a combined ef- 
fort on the part of all associations. When 
any association has its members working 
in harmony with each other it has accom- 
plished a great work, if it stops right 
there, 

We undertake to say that our members 
are working as nearly in harmony as it 
is possible to have them. We have edu- 
cated the track buyers and commission 
tirms who do business in our territory that 
it is against their best interests to bid 
the scalpers. Of course, it has taken time 
and perseverance to bring this about. 
Occasionally a new buyer jumps out and 
bids some of the unsophisticated, but we 
hear of it at once, and if continued we 
make life a burden for the offender until 
he confines his bids to the regular trade. 
We have various ways of doing this and 
if we should reveal it we would be giving 
up our stock in trade so far as association 
work is concerned. Suffice it to say, the 
way of the transgressor is hard in the 
territory which we cover. Our aim in as- 
sociation work has been to better the 
condition of our members, and we leave 
it with them to say if they have been bene- 
fited. If any of you should chance to visit 
the dealers in our part of the country 
you will find them friendly with each other, 
always speaking a good word for their 
competitor, and doing as they wish to be 
done by. When you have made this visit 
we ask you to go to some section where 
association work is unknown and make 
a comparison, and we think you will agree 
with us that these organizations have been 
a great boon to the country dealer, 


Possibly you may think it was an easy 
matter to get dealers to join these asso- 
ciations. Far from it.. The membership 
fee and the monthly dues scared some of 
them almost to death, and it took per- 
sistent work to persuade them that they 
could benefit their condition. As an illus- 
tration, we have been pounding away at 
the Rock Island dealers for nearly two 
years to induce them to become members 
of our organization, and we only have 
seventeen members on that line west of 
Des Moines, when we should have Gita. 
In order to get the dealers in’ you must 
,convince them that their business will be 
Ron If you eves to get them all 

oin in six months you will 
disappointed. Ps eae 


When we Started out in this work the 
trade was in a state of confusion and 
disorder, but we have succeeded in bring- 
ing order out of chaos, Our dealers are 
working in harmony, and the longer this 
work continues the more harmonious the 
trade will become, Country dealers are 
giving associations better support than 
ever before, knowing well they are the 
only salvation for the country trade. 
Let this work stop and in less than 
sixty days the trade will have drift- 
ed back into the demoralized condition 
of five years ago. Keep it up and your 
business will become more prosperous each 
year. In order to continue the good work 
that is only in its infancy, the officers 
of the various organizations must be live, 
energetic men, with judgment and back- 
bone. Without these essential qualifica- 
tions you will fail. 


Prior to the time of our organization 
nearly every country dealer had it in for 
the railroads on account of some imagin- 
ary wrong. We are pleased to be able 
to state that things have changed some- 
what along this line. We have instilled 
into the minds of our members that we 
should work in harmony with the rail- 
roads, as our interests are mutual, and 
to-day we find all the dealers ready to 
speak a good word for their line of road. 
ever ready to make our business re- 
lations present. On the other hand 
the railroads soon learned we had not 
organized to antagonize their  inter- 
- ests, and to-day they are giv- 

ing_us their very best support, always 
ready to protect so far as possible the in- 
terest of the regular shipper. We have 
advocated this because we believed it was 
the right thing to do, although at times 
we have been criticised on account of our 
railroad views. As long as we are iden- 
tified with grain associations we will en- 
deavor to have this good fellowship con- 


tinue between the shipper and the rail- 
roads. 

The hardest thing to control, or we have 
found it so, is consignments from irregu- 
jar dealers. A great many commission 
firms seem to think they have a moral 
right to receive consignments from any- 
one who wishes to ship a car of grain, 
and will insist that they are not bidding 
the scalper, but they are compelled to 
receive his consignment. If any one can 
prescribe a permanent remedy for this 
evil we would be glad to know what it is. 
We have been reasonably successful in 
handling this class of trouble, but it has 
given us a great deal of grief. About 
the only thing we can do in such cases is 
to advise our members that certain firms 
are handling the scalpers’ business, and 
they in turn will withhold all business from 
that class of houses. If commission mer- 
chants in the different markets think for 
a moment they can handle the scalpers 
business without injuring their own, they 
will wake up some morning and find they 
are badly mistaken. I am not drawing 
on my imagination when I say to the re- 
ceiving houses that country dealers will 
absolutely refuse to patronize the commis- 
sion firms who handle the scalpers’ con- 
signments. 

It has taken a long time to educate the 
local dealer up to this point, but past ex- 
perience has taught them! a golden lesson, 
and nothing but fair treatment on the 
part of the receivers will gain the patron- 
age of the country dealers. We are glad 
to inform you that we have only a very 
few receiving houses who persist in want- 
ing to handle the scalpers’ consignments, 
and their existence as receivers will be 
of short duration if they continue to pur- 
sue a course detrimental to the general 
trade. Commission merchants, you can- 
not afford to antagonize the trade from 
whom you get your business, neither can 
we understand why you desire to do so, 
but if you do, the chances you will take, 
will be hazardous 

At all times the Grain Dealers’ Union 
has had but one object in view, that of 
improving the condition of its members. 
We have done battle with the scalper and 
driven him from the field of action. We 
are fast annihilating the custom of com- 
mission firms receiving consignments from 
irregular trade, and will continue the fight 
until the last firm recedes from that posi- 
tion. One of our own members is shown 
no more mercy than a scalper if he proves 
to be a disturber. We have regular deal- 
ers in our territory who are not members 
of our organization, but we at all times 
protect their interests the same as if they 
were members. We create and keep har- 
mony among our dealers as nearly as pos- 
sible. Every grievance made known by 
a member has immediate attention, each 
letter is promptly answered. At our an- 
nual elections we have no office seekers, 
no wire pulling, and the different officers 
are elected by acclamation. In fact, we 
have a brotherhood of grain dealers stand- 
ing Shoulder to shoulder, demanding legiti- 
mate treatment, and woe to the man or 
firm who wrongfully opposes them. We 
stand ever ready to help arbitrate any dif- 
ference that may arise between the local 
dealer and the receiver. 

We are supporting, as far as possible, 
the National association, because we be- 
lieve it is doing a grand work for the 
general trade, and we desire to emphasize 
the fact that every dealer in the land 
should become a member of it, for you are 
profiting by its work, and a great many 
of you are receiving benefits through it 
that you are not entitled to; because you 
are not willing or disposed to help bear 
the burden. Gentlemen, do you hesitate 
becoming members of these organizations 
for the small sum of money it costs? If 
you do, the Lord have merey on your 
stingy souls. Did you ever get anything 
that was good unless you paid for it? Can 
the men who give association work all 
their time afford to do it for nothing? T 
want to say to you that very few of us 
get anything near a fair remuneration for 
our services, but if you would all take 
hold and help bear the burden you could 
pay well for the service rendered you. 
Dealers are standing in their own light 
when they do not affiliate themselves with 
the various associations, for no one ques- 
Oe ene good results they have brought 
about. 


In conclusion. We appeal to the re- 
ceiving houses to confine their business to 
the regular shippers. By so doing you 
will build up their trade and yours. You 
can not _vrofit by soliciting the irregular 
trade. You are with us or against us. 
Which side are vou going to take? Your 
decision is of vital importance to every 
dealer throughout the, land. Your busi- 
ness depends upon the legitimate coun- 
try dealer, and you can not afford to 
ignore him, as he is not making any unjust 
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mands upon you. Association work is 
peaiieee nombackward strides, but growing 
rapidly each day, and very soon there 
will be one solid chain of associations en- 
circling all the great grain growing states. 


Mr. Stibbens was asked how much 
their dues were, and how collected. He 
replied that the dues were $3 per year, 
collected every quarter. 

A. H. Bewsher, of Omaha, secretary 
of the Nebraska Grain Dealers’ Associa- 
tion, made an address on the “Work of 
the Nebraska Grain Dealers’ Associa- 
tion,’ from which we take the follow- 
ing: 


THE NEBRASKA ASSOCIATION. 


When I was with you last year I told 
you that the scoop shovel business was 
on the decline and to-day they are about 
all eradicated. At the time our associa- 
tion was formed there was a continual 
strife between dealers locally and at near- 
by towns, so the idea of forming local 
associations was conceived. Meetings were 
called when it was convenient for dealers 
within a radius of twenty or thirty miles 
to meet. After the dealers met and got 
acquainted, they found out that _ their 
brother dealer was not such a bad fellow 
after all. They made prices and went 
home_ friends, : 

To-day our state is honeycombed with 
local associations, the local meetings are 
called as often as I can attend, for I 
attend all. In connection with these meet- 
ings written contracts, storage and dock- 
age were taken up. The question of stor- 
age caused much talk. There is a law in 
Nebraska which forbids the dealers from 
storing unless they have .a public ware- 
house. Ninety per cent. of the dealers 
did not know this, and to-day there are 
not 5 per cent. of the dealers storing. 
Written contracts as a general rule were 
only being taken by line houses. I had 
some contracts printed and to-day dealers 
are taking contracts from farmers for fu- 
ture delivery of grain. 

The question of dockage was taken up 
and the dealers are putting in sieves to 
take out all the dirt. The state is now 
sieving wheat and the dealers find they 
are cleaning out from 5 to 40 per cent. of 
dirt. In local meetings we encouraged a 
uniform price to be bid for wheat, on the 
physical pool plan. Each man at a sta- 
tion takes his share of the business, and if 
on Saturday night they find that one deal- 
er got more than his share, he reduces his 
price for the coming week, so each will 
get an equal share of the business. The 
railroads are working with the associa- 
tion in Nebraska. If we find a proposition 
we can’t control the railroads help us and 
vice versa. In the state there are 700 ele- 
vators. Of these we have 600 in the asso- 
ciation and expect to have fifty more on 
my return. Our financial condition is good. 
We are out of debt and have $1,500 on 
hand. The dues are 50 cents per month 
for each elevator. Assessments are made 
each month. <A dealer can be delinquent 
three months. If he does not pay up in 
six months he is dropped from the asso- 
ciation. 


J. W. McCord, Columbus, O., secretary 
of the Ohio Grain Dealers’ Association, 
read a paper as follows: 


THE OHIO ASSOCIATION. 


Mr. President, Officers and Members of 
the National Association, 

When I received on August 16th a re- 
quest from your worthy secretary to read 
a paper on the work of the Ohio Asso- 
ciation, I was very much afraid he had 
selected the wrong subject, if indeed any 
subject whatever should have been as- 
signed to a representative of a people 
that have been so long: indifferent to their 
own interests, and in work so far behind 
their neighbors in adjoining and nearby 
states. . 

_Had Mr. Clark assigned to me the sub- 
ject, ‘“‘The Lost Opportunities” or ‘‘The 
Apathy of the Ohio Association,’ and with 
the knowledge I have of the grand work 
that has been done by Indiana, Illinois 
and other sister states, (while we lazily 
looked on and allowed our golden oppor- 
tunity to pass by, with one eye on the 
silent, gradual shrinkage of our exche- 
quers, and the other on our next door 
neighbor, to see that he paid the pro- 
ducer just a little more for his grain than 
it was worth in the market,) I think I 
could have presented a paper that would 
have consumed the entire time of this 
meeting in the reading of it. ~ 

However, knowing that the Ohio Asso- 
ciation just at that time exhibited some 
signs of life and that a meeting would be 
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held on the 19th of September; I assumed 
that I could safely accept the subject 
assigned and not be obliged to suggest the 
alternative. We held the meeting. No 
doubt you have heard of it. There is not 
much to say of it except the good resolu- 
tions that certainly obtained with every 
member present. F 
Briefly, I will say that our Ohio Asso- 
Clation was organized at Put-in-Bay July 
Ist, 1880. I had the honor to be one of its 
charter members. At that meeting, judg- 
ing from the minutes and from my own 
personal recollection, we expected to revo- 


lutionize the entire grain trade of the 
world. Our next business meeting was 
held at Columbus, January 19th, 1881. We 
could not at that time see that we had 


revolutionized the grain trade of the world 
or even the smallest part of Ohio. 

ip cannot now remember just why our 
business feature “‘died a bornin’”’ or just 
at what particular date the funeral obse- 
quies were held. The minutes of subse- 
quent meetings do not show that ‘‘busi- 
ness” was thereafter a part of the affairs 
of the association. For nearly two de- 
cades, the records of the annual meetings 
for the years 4881 to 1898 inclusive, would 
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Clark, 


Sawers, 


indicate that we had embarked in the 
“fish trade,” and as a side issue some of 
our members who did not ‘‘like fish any- 
how” improved the time trying to master 
the art of tripping the “light fantastic’ 
on the occasions of our annual outings. 


However ludicrous such frivolities may 
seem to you, (staid old seekers of the 
mighty dollar, you persecutors of the 


downtrodden and oppressed farmer,) they 
were bright spots, the happy times, the 
never to be forgotten incidents in the life 
of the Ohio dealer. : 
_The residents of Put-in-Bay, Old Point 
Comfort, Norfolk, Alderson and Star Isl- 
and will ever remember the times when 
we gave them entertainments worth the 
money, and we (the members) grain deal- 
ers, millers, lawyers, doctors, farmers and 
railroad men, (for we had a big heart 
and anybody that wore pants or petticoats 
was eligible to membership) will never 
forget those times. You may think that 
we should have been more serious and 
circumspect and that we should have at- 
tended strictly to business, but the ‘‘first 
round of pleasure” was so tempting that 
pusiness thereafter had to take a back 
seat, 

But out of all this dissipation, as it 
were, there has grown a feeling of friend- 


ship, a closer bond of confidence, and a 
more grateful consideration for each oth- 
er’s faults, narrow views and_shortcom- 
ings, and We are now firmly of the opin- 
ion that while our annual meetings shall 
be continued and be no less pleasant and 
entertaining than heretofore, we will also 
in the interim do some work. What we 
shall do remains to be seen. Surely we 
have examples set for us by the asso- 
ciations here represented that should spur 
us on to great achievements. Will we 
avail ourselves of the opportunity or shall 


We drag along in the same old rut? We 
are now in the position of the man who 
has sworn off. We are full of good in- 
tentions and when we report to you a 
year hence, we want you to be able to 
say, and we want to merit that approba- 
tion summed up in ‘‘Well done, good and 
faithful servant.’’ 

I would not, however, acknowledge our 
shortcomings without calling your atten- 
tion to the peculiar and complex condi- 
tions, the environments and the discour- 


aging features which obtain with the Ohio 
dealer. You are doubtless aware that 
there are more grain dealers in Ohio ‘to 
the bushel” and also “to the square mile” 
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Grubbs. Mc Cray, Lockwood, 
than in any other state in the Union. The 
number of dealers who can show an an- 


of over 50,000 bushels are 
in the minority, only a small per cent 
handle over 100,000 bushels. So it is very 
natural for our dealers to guard with jeal- 
ous care the confines of their little do- 
main and if possible encroach on that of 
their neighbor. In the strife for business 
we have perhaps too often ignored the 
fact that we cannot by undue effort and 
questionable methods increase the volume 
of business to be handled by the individ- 
ual beyond his right without impairing 
the ability of our location to yield a fair 
profit on the business legitimately belong- 
ing to it. The remedy for such a de- 
moralized condition is obvious. There is 
only one means at our command, and that 
is by thorough organization, a fair con- 
sideration for others’ rights, and a spirit 
of confidence and friendship between com- 
petitors. 

During the past, twenty years we have 
had many different problems before us, 
some of which are peculiar only to our 
own territory. The ever present bag ques- 
tion has at different times nearly wrecked 
our institutions. However, popular senti- 
ment and good business sense had almost 
solved this annoying feature, but last June 


nual business 


243 


completely wipe out 
trimmed our sails too 
close and failed to make a safe harbor. 
Our bag cargo is now drifting helplessly 
with the tide ten years further from safe 
anchorage than ever before, and it is now 
an unwritten law with us that the mem- 
ber who mentions bags at our next meet- 
ing will be exiled to a place where bags 
are not used for grain purposes. 
Another serious disturbing element is 
what is known as the limited demand for 
grain in the coal fields and industrial loca- 


in our 
this 


attempt to 
great evil, we 


tions throughout the state. This trade 
buys grain on time, promising to pay an 


equivalent considerably more than it would 
net the shipper if sold in the regular man- 
ner and on usual terms to the eastern 
seaboard or interior trade. Some of our 
dealers cater to this demand and as a rule 


pay to the farmer almost enough more 
for his grain than it is worth to absorb 


the apparent difference between the values 


of the grain based on these two outlets. 
My observation has been that the dealer 


who caters to this trade finds himself the 
loser in the long run, winding up his ex- 
perience with an accumulation of worth- 


less accounts, a bitter experience and a 
Hunter, Hieatt. 
short bank account. I know of many 


shippers who have abandoned this trade 
for these reasons, yet as new firms en- 
gage in the business their first efforts are 
generally in that direction and naturally 
their ideas of value are based on these 
attractive resources, So we are continually 
confronted with this condition which as 
yet has not been satisfactorily met. Some 
of our members have appealed to us for 
advice and assistance and a remedy in 
meeting such competition. We are at a 
loss to know what to do. 

Then lastly, but not least, the greatest 
of all evils confronting us is the ever 
present scoop-shovel man, with his hat 
and pockets filled with market reports, 
crop statistics and two year old freight 
tariffs; his cranium filled with ideas of 
glowing prospects, for dollar wheat, fifty 
cent corn and thirty cent oats, an inex- 
haustible resource of advice to the farmer 
concerning prices he should receive for his 
grain; and with resources ranging from 
a scoop shovel and an advertising mem- 
oranda book to a bank account of $25 or 
less and a liberal supply of blank bank 
ehecks which when filled out and presented 


are generally returned stamped ‘‘no 
funds.’ We are following in your foot- 
steps in our effort to combat with this 
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multi-headed monster; you have been fair- 
ly successful; we think we can solve this 
single problem if no other. If we suc- 
ceed we shall have accomplished a work 
that will repay an hundred fold for all the 
trouble, effort and money expended in 
our twenty years’ work. : 

We have recently received very material 
assistance and encouragement in our work 
from many grain receivers, commission 
and regular track buyers, who have en- 
rolled their names on our membership and 
are doing all they can to protect the hon- 
orable and legitimate shipper, and it is 
very gratifying to know that these valu- 
able aids are afforded us so freely, and 
that much benefit is being derived from 
this source. 

On behalf of our newly constructed or- 
ganization and expressing the desire of 
every member, we wish to thank you for 
the valuable assistance afforded us by your 
very able secretary, Mr. Clark, and for 
the kindly interest he has taken in our 
affairs. 

We hope to have as many of you as 
possible in attendance at our future meet- 
ings and annual outings. If you meet us 
in our business meetings we may teach 
you some good things and we know we 
shall profit by your presence. If you at- 
tend our annual outings we promise not 
to wet you both internally and externally 
at the same time, and in the language of 
our own poet laureate, for we have en- 
rolled on: our old membership record the 
name of one highly honored among us who 
has always held the office, which is a 
permanent one, 


He says: 


“Tife’s like the angler’s Rod and Reel, 

’Tis Man that must reveal, 

What of success may be evolved, 

What of perplexing doubt shall be dis- 
solved.” 


B. A. Lockwood of Des Moines, Ia., 
read a paper on ““Why Country Hlevator 
Men Are Entitled to a Loading Fee,” 
from which we take the following: 


LOADING FRE FOR COUNTRY ELEVA- 
TOR MEN. 


Gentlemen of the Association:—We are 
enjoying a time of progress such as no 
living man has seen if the past. We are 
in the age of development—the time is here 
when man does not live for self alone, 
but is impressed and ‘surrounded with the 
spirit of the better part of life, and is im- 
pelled to act the better part, and associate 
himself with his brother in affairs of bus- 
iness as well as fraternal. We are told 
in olden times they were wont to gather 
themselves together to counsel. Was it 
not wise? Is it not well for us, too? 


We are here, I trust, filled with the 
same spirit that has so enthroned itself 
in the people of these United States, that 
its influence is felt around the globe, so 
may it be that our influence will be felt 
throughout the great grain growing states, 
that men will be drawn within our mem- 
bership. We need them that we may in 
turn do them good. We should remember 
the proverb learned when boys:, ‘‘Cast 
your bread upon the water and after many 
days it shall return,’ and I am sure the 
members of the association present feel 
that it has proven true, and that their 
faith was not misplaced by reason of the 
good the influence of the association has 
accorded them in many ways. 


My subject begins with a Why. ‘‘Why 
Country Elevator Men are Entitled to a 
Loading Fee. 


I answer because they are a benefit to 
all parties concerned. When an elevator 
is built in a town do we not find the mer- 
chants, bankers and citizens all pleased? 
Do they not say it is a benefit to the town 
and thereby to them? Does it not add to 
the growth of the town? Does it not help 
pay school and road tax? Does it not 
draw trade to the town? Again, does it 
not benefit the farmer? When he comes 
in with a load of grain he knows he will 
find a willing purchaser and a place to 
leave it. It looks as though it were going 
to drop rain by the bucketful in a few 
minutes. He does not care, just so he 
can get to the elevator, for they will take 
care of him quickly. He does not have to 
bother to fix up or sweep out cars, nor to 
wait a week or so for one to come. When 
he says to the elevator man: ‘Mr. Al- 
waysthere, I want to bring 1,000 bushels 
to-morrow, but am not sure for it may 
rain so I can’t, but I want to as soon as 
the roads are so I can haul. Will you take 
it? You know I am always here by day- 
light.” Mr. Alwaysthere smilingly says: 

Certainly, Mr. Fairminded, it is a little 
early, but Iam always glad to accommo- 
date and trade with you.” 


Or, another farmer comes who has a 
little batch of grain, (part of a wagon 
load). He, too, wants to be accommo- 
dated, and asks if he will buy his small 


load. Mr. Alwaysthere responds: ‘‘Cer- 
tainly, that’s my business,’’ and so the 
smaller grower is served an  accomo- 


dated and the farmers are benefited. 

Well, let us see if the elevator man 
has accommodated and served all the in- 
terested parties he can—he certainly has 
done well, but there is another beneficiary, 
the railroad. Can it be possible the ele- 
vator man is a benefit to the railroad? Is 
is not a benefit to have a car loaded with- 
in an hour after being placed at the ele- 
vator ready to go on its money making 
journey? Certainly it must be, when we 
find an averaged sized car nowadays costs 
some $700 to $800 or more, and that same 
car can earn at the rate of $60 for a 200 
mile haul. Surely it must be an absolute 
loss to a railroad to’ have an empty car 
standing on track and miss leaving on the 
first train. 

Again, it is to the interest of the railroad 
to have cars properly loaded by men hav- 
ing experience and who feel responsible, 
that the cars do not leak, thereby causing 
loss, and a basis for a claim, and that 
cars are not overloaded, thereby break- 
ing down and causing accidents and un- 
told loss to the railroad company. I think 
we all would be surprised at the claims the 
railroad companies pay because of acci- 
dents to wagons and teams around cars. 


Has not every railroad had experience 
where cars are ordered by parties with a 
very peremptory admonition to the sta- 
tion agent to ‘‘see that cars are on hand 
because the shellers will be there and 
set.” To avoid trouble he has hurried 
ears and has had them stand there from 
three to five days; and then he learns 
that only three were needed, or, that they 
were not wanted at all. The agent is 
asked by a higher official to explain, but 
poor fellow, he did what he. was told to 
do and no doubt is as angry as the rail- 
road official, and would add testimony if 
he had a chance. That the elevator man 
is entitled to a fee for being of much 
service, and saving the railroad company 
both in car service and annoyance in hay- 
ing to go to unnecessary trouble as they 
frequently do for the track loaders. 


Thus we see that not only one man is 
benefited by the elevator man’s service 
but the community at large and the rail- 
road company particularly. We contend 
that where so many interests are con- 
cerned, the best interest of all should be 
served, that the law of the states should 
sanction such measures, that the Inter- 
State Commerce Commission could not 
object (and especially in the light of re- 
cent event of car shortages) but look upon 
it favorably. 


Would it be unlawful for a railroad com- 
pany to pay for speedy unloading of some 
ears that they might have the car for 
service promptly? The use of the car is 
profitable. If justified for. paying for un- 
loading. the. car, .why not to load it, if 
thereby it proves profitable to them, and 
more so especially if by so doing. others 
are accommodated and benefited as well? 


We could follow the benefits resulting 
from speedy loading of cars from the 
shipping station to the lake steamers, from 
there to the ocean steamer, thence to the 
foreign lands (for once there the grain 
ne’er returns to the farmer who _ pro- 
duces it). 


In the fact that it has gone speedily to 
the foreign consumer, has reduced our 
stocks and thereby paved the way for 
higher prices and brought the money to 
our pockets promptly. Is there a railroad 
company in the land but that will freely 
say elevators are of untold service to 
them, to the farmer, and doubly so the 
past year? 

Where is there an elevator man whoa 
has not worked early and late patching up 
old cars and loading anything in the shape 
of a car within an hour after it had been 
placed on the track. It is the elevator 
man who has tried to pacify the farmers 
who were complaining because the rail- 
road company did not furnish cars by the 
first train, and were in favor of a law re- 
quiring the railroad company to keep a 
large quota of cars per mile. The ele- 
vator man has done all this and more for 
his community and the railroad, and as 
every man is worthy of his hire, we be- 
lieve the elevator man is entitled to his 
lawfully and honestly earned fee. 


BE. J. Smiley of Concordia, Kas., secre- 
tary of the Kansas Grain Dealers’ Asso- 
ciation, read a paper on “Short Weights 


at Terminals; Causes,’ which: is as fol- 
lows: 
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WEIGHTS AT THRMINAL 
MARKETS; CAUSES. 


The subject assigned me by your secre- 
tary is certainly one of great importance 
to all grain shippers throughout the grain 
growing states. If it is possible to elimi- 
nate this great risk from the trade there 
is no question but what our profits will 
be greater when we come to balance our 
books at the close of the year. We are 
led to believe by referring to sacred his- 
tory that this element of risk has existed 
through past ages. The first authentic 
record that we find of it is recorded in 
Proverbs, xx:28, “Divers weights are an 
abomination to the Lord and a false bal- 
ance is not good.’’ As no further reference 
is made to this evil in sacred history we 
would conclude that the great problem has 
never been solved. Being thoroughly fa- 
miliar with the workings of the check 
weight bureau of the Kansas Grain Deal- 
ers’ Association established in Kansas City 
one year ago, I can say that there are 
numerous causes for alleged short weights 
as claimed by the shippers. Of the dif- 
ferent causes I will first mention those 
that have and may exist at terminal ele- 
vators. 

When our supervisor first took charge 
of the Kansas City office we found that 
many of the elevator employes were very 
careless about sweeping the grain from 
the cars. There seemed to be a Secret un- 
derstanding between the laborers employed 
to unload cars and certain other parties 
who swept the cars. At one elevator we 
found sixty-five bushels of wheat in the 
possession of a colored sweeper, and be- 
ing questioned as to how he came in pos- 
session of same he stated that he swept 
it from the cars after they left the ele- 
vator. Being further questioned as to 
what disposition he made of the grain ob- 
tained in this way he admitted having 
sold it to the elevator concern where the 
cars were unloaded. This was not an ex- 
ceptional ease, as many of the elevators 
operating in Kansas City allowed gangs 
of sweepers to infest their yards. This 
accounts for a great number of the 300 
and 400 pound shortages complained of in 
the past. To show you that these sweep- 
ings, in the aggregate, amount to thou- 
sands of bushels annually, we found that 
three families made a living in one yard 
where two elevators were located and a 
short distance from this a feed store con- 
ducted a profitable business from the steal- 
ings, quite a number of the cars having 
as much as five bushels left in them. 

Another cause for excessive shortages is 
lack of watchfulness as to condition of 
seales. Many elevators are run on the 
same principle that many country shippers 
adopt, that is presuming that because 
their scale weighed correctly last year, 
they must necessarily weigh correctly now. 
We have found scales with one corner or 
one side down; at least, one broken, and 
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others where the pit had been allowed to* 


fill up with the accumulations of months 
or perhaps years. This appeared to be 
simply a matter of neglect or carelessness. 
In the Grain Dealers Journal issue of 
July 10th an article was written and 
signed “L. B. R. R.,”’ suggesting the pos- 
sibility of pockets existing in elevators 
for the purpose of holding grain that 
might be carried there before reaching 
hopper. Hon, H. A. Foss, Board of Trade 
Weighmaster for the City of Chicago, 
ridicules the idea as being too absurd to 
receive any attention, but for fear there 
may be a few shippers inclined to believe 
there is some truth in the article, he ex- 
plains that as grain is unloaded from the 
ears it is discharged into an elevator pit 
or boot and carried to scale garner by ele- 
vator buckets and could not be discharged 
anywhere else. While this may be true 
of Chicago elevators it will not apply else- 
where. Ati an elevator in Kansas City 
unloading grain direct from the car to the 
boot as described by Mr. Foss, and car- 
ried to the scale hopper at the top of the 
house, we found serious shortages occur- 
ing. An investigation revealed the fact 
that a metal valve over which the grain 
passed after being discharged from the 
buckets at the head to the receiving hop- 
per, had an opening in same of sufficient 
width and length to allow several bushels 
of grain to pass through from each car 
unloaded into a receiving spout that con- 
veyed the rake off to a garner or pocket 
to one side of the building instead of 
reaching the weighing hopper. This dem- 
onstrates that all things are possible at 
terminal elevators, no matter how absurd 
it may appear. Another cause for short- 
ages at terminal elevators is the determin- 
ation on the part of the foreman to make 
the house hold out or over-run. June 20th 
of present year we found Scale No. 2 in a 
certain elevator weighing light. As the 
weights taken on this scale up to this time 
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had been very satisfactory, we concluded 
to make a.test with other scales for the 
purpose of locating the cause. Failing to 
determine the cause after making a test 
with other scales we had the owner of this 
house remove the seales and sent to the 
factory, where the bearings were re-tem- 
pered and Sharpened and the scale again 
placed in the house. Another test in the 
presence of the state weigh-master with 
the scale expert, sent by the manufac- 
turers of the scale, failed to locate the 
cause for shortage. We were puzzled as 
well as the weigh-master and the scale 
expert who was present, and as a last test 
he took the scale weights to the factory 
and made an accurate test. He found all 
the weights heavy except the 1,000 pounds, 
2,000 pounds and 8,000 pounds. This being 
the case you will readily see that any or- 
dinary test of the scale with the U. §S. 
Standard Sealed Weights, one or two thou- 
sand pounds, would show the scales were 
comparatively correct and only with com- 
parative test with other scales could we 
establish cause for this shortage. At an- 
other of the elevators we caught one of the 
employes in the act of sacking the grain 
after the cars reached the elevator, and 
when arrested he implicated the foreman 


or broken siding, 205; leaking at draw- 
head, 146; leaking at end, other than draw- 
head, 128; leaking at side, 85: leaking at 
corner, 45; leaking in floor, 36; leaking at 
king-bolt, 18; leaking over door, 17; leaking 
at broken door-post, 10; cars jammed and 
badly wrecked, 9; worthless and unfit to 
load, 8. In our opinion there are two 
principal causes for the increased leakage 
during the heavy movement. First, the 
railroads press everything into service that 
will make the pretense of holding grain. 
Second, the shipper being busy neglects to 
look carefully after cars he is loading; he 


accepts cars that should be passed and 
usually intrusts the coopering to inex- 


perienced. and careless employes. You will 
note that out of the 4,333 cars received in 
Kansas City and checked by our depart- 
ment, 222 were leaking at grain doors. 
There is no question but what the cause 
of most of these leaks at grain doors is 
due to the carelessness on the part of the 
country shipper. To the careless handling 
of heavily loaded cars by train men may 
be attributed all such leaks as those noted 
at draw-head, jammed cars and a large 
per cent of the leaks at loose. siding. 
Many cars in use to-day are of 50,000 and 
60,000 capacity, and several instances have 
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rect. 
vators 


Now, in justice to the terminal ele- 

and transportation companies, 
would say that the country shipper in 
many instances charges his shortage to 
the terminal elevator when he is himself 
to blame. He will accept an old dilapi- 
idated box car, knowing that it is not fit 
to load and very likely if he called the 
agent’s attention to it, same would be re- 
ported to the mechanical department of 
the road and taken out of the service until 
repaired. Much better leave your grain in 
the house than load it into cars not fit to 
receive it and have it scattered along the 
railroad track from point of origin to des- 
tination. Other shippers have no facilities 
for weighing grain out of their houses and 
when car is loaded compute the number of 
bushels by measurement, and when cer- 
tificate of weight, accompanying AS is be- 
low estimate secured by measurement, they 
are ready to swear that they have been 
robbed. Still, others accept the maxim, 
“Where ignorance is bliss, ’tis folly to be 
wise,’’ and neither weigh their grain out 
or measure it. I might add that usually 
this class of shippers have no complaints 
to make. Others are not careful as to 
the condition of their scales. To illustrate: 
One of our shippers wrote me after re- 


of the house, stating that he was taking 
the wheat from the cars by his order. 
When the foreman of the house was con- 


fronted with the statement he admitted 
that he was guilty, but stated that it 
was impossible for him to live on his 


present salary, and while it was not his 
intention to defraud his employers, he 
thought that Kansas farmers would not 
miss four or five bushels of wheat from 
each car. I think the several statements 
will convince you that the terminal eleva- 
tors are responsible to a very large de- 
gree for the numerous shortages that oc- 
cur, 

Another cause for shortage is the large 
number of inferior cars furnished by 
transportation companies. Of 4,000 cars 
belonging to eight of the principal systems 
entering Kansas City, checked by our bu- 
reau between November 2nd and Decem- 
ber 15th, 1,016, or 252-5 per cent. were 
Jeaking. During the months of June and 
July our department .checked 4,304 cars. 
Of. this number 827 or 19 2-10 per cent. were 
Jeaking. During the month of September 
there were 4,333 cars of grain weighed and 
checked through our bureau. Out of this 
number 829 or 237-10 per cent. were leak- 
ing. Classification of leaks with number 
under each head, I submit: Leaking at 
grain door, 222; leaking account of loose 
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come under our observation where cars 
have been struck so hard that, owing to 
the insecure fastening of the grain doors, 
the doors were shunted to one side and 
wheat and other grain in large quantities 
escapes before it is secured. This grain is 
usually allowed to remain where it is lost 
from the car and is eagerly sought after 
by gleaners, 

Another cause for shortages is pilfering 
in the different railroad yards. We have 
found quite a number of cars standing in 
outlying yards in Kansas City that have 
been bored into from the outer side and 
quite an amount of grain taken out of the 
car in this way and a plug then driven into 
the hole, and the first intimation we had 
that the cars had been tampered with was 
when the steam shovel, used for the pur- 
pose of unloading the car, would strike 
the plug driven up through the car. Many 
ears are delivered to the different eleva- 
tors with seals broken, and when we find 
this we usually note a depression of the 
grain near the center of the car, showing 
conclusively that several bushels of grain 
have been removed. 

I have only touched briefly on some of 
the causes producing shortages at _ter- 
minal markets, but just enough has been 
said to convince you that the claims made 
by country shippers are, in the main, cor- 


ceiving AS sales on his first shipment of 
new wheat that something was wrong 
with scales in the elevator where his 
wheat was unloaded, as he had shipped 
30,000 bushels of old wheat, weighed over 
his automatie scale, and on the 30,000 bush- 
els his shortage only amounted to 88 bush- 
els, including the 100 pounds illegal deduc- 
tion taken from each car, and as the 
shortage on this car was 16 bushels, he 
was sure something was wrong. 

As the weights at this particular eleva- 
tor had been and were very satisfactory, 
I wrote him requesting him to test his 
seale with other scales. He did so and 
found his seale weighing heavy, notwith- 
standing that it had, a short time before 
weighed 30,000 bushels of wheat correctly. 

Many country shippers, to save expense, 
use 50 and 100 bushel hopper scales, there- 
by increasing the chance for error. There 
are some other minor causes producing 
alleged shortages, but I will not take the 
time to mention them. Hnough has been 
said to convinee you that the causes pro- 
ducing shortages can be located, and, we 
think, overcome. 

If you will pardon me for _digressing 
from the subject assigned me, I will offer 
a few suggestions, that, I believe, if acted 
upon, will largely put a stop to this evil. 
First, insist on your grain being weighed 
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to terminal houses having both track and 
hopper scale. Insist on the grain being 
held in the hopper for weight until the 
light weight of the car is taken, and if a 
material difference in weight is noted, not 
allow this grain to lose its identity, but 
run same to a third scale and find out 
which seale is weighing correctly. Through 
the efforts of our committee in Kansas 
City we have caused a number of track 
scales to be placed at the several elevators 
with good results. Second, when you find 
that the reputation of a house for weights 
is not good, notify your receiver that you 
will not accept weights at that house and 
if he allows your grain to be weighed 
there and a shortage occurs there, hold 
him responsible for the shortage and he 
will not likely forget it a second time. I 
know this from experience, and, to coun- 
try shippers, know your scales are weigh- 
ing correctly; refuse to accept cars unfit 
for loading; see that your cars are proper- 
ly coopered, and when loading cars to 
60,000 and 70,000 capacity, double your car 
doors, not sparing nails to securely fasten 
them, and do not claim you are are in- 
fallible and never make a mistake. There 
is no question but what the shippers of 
the great grain states lose thousands of 
dollars annually on account of these short- 
ages. Now, it appears to me that this 
question is up to the National and_ dif- 
ferent state associations and should be 
taken in charge by them and corrected. 
It is a duty the different associations owe 
their members to ascertain the causes of 
these shortages, and when found put a 
stop to it. I feel certain that every dealer 
in the grain growing states, whether a 
member of our associations or not, will 
cheerfully contribute to a fund for the 
purpose of maintaining representatives to 
look after his interests at terminal mar- 
kets. The committee having charge of the 
check weight bureau of the Kansas Grain 
Dealers’ Association have given much time 
and study to this work and feel gratified 
when they view the work accomplished. 
It has been a matter of education to the 
country shippers in the way of coopering 
ears that-has more than repaid them the 
outlay of 25 cents per car. As between the 
hundreds of different seals used by coun- 
try shippers there must be some variation 
which can only be kept at a minimum by 
careful supervision. 

I trust that the representatives of the 
different associations present here to-day 
will take some action with a view of re- 
ducing the shortages to a minimum and 
that we will be successful. 


T. P. Baxter: I have listened to the 
last two papers and believe they are 
the best I ever heard. I think Mr. Lock- 
wood’s paper should be published in 
circular form for distribution to the rail- 
roads and that Mr. Smiley’s paper should 
be published in every paper in the coun- 
try as it would be a good thing for the 
farmer to read; it would secure their co- 
operation and good will. The farmers 
who attended the Illinois Grain Dealers’ 
Association meeting at Decatur last 
June were much interested and in favor 
of the work being done. 


E. J. Smiley: The railroads fully re- 
alize that they have lost thousands of 
dollars as all freight is settled on the 
basis of elevator weights. 


The paper of E. R. Ulrich, Jr., Spring- 
field, Ill., president of the Illinois Grain 
Dealers’ Association on “How Can the 
Local, State and National Association 
Help the Railroads,” is as follows: 


HOW CAN THE ASSOCIATIONS HELP 
THE RAILROADS, 


In our associations we are banded to- 
gether for our mutual protection and good. 
We are banded together in order that we 
may meet on friendly terms all who are 
legitimately connected with the grain bus- 
iness in the country as well as in the great 
distributing markets of America. Our aim 
is to live and let live; our aim is to make 
a fair, reasonable margin of profit for our 
work, a fair interest for our investments. 
we do not want to insure to the farmer a 
price for his grain that will not pay us in 
proportion to the risks we run. 

The railroads—the great arteries of the 
commerce of our country through which 
run great volumes of trade, enriching and 
building up cities and making merchant 
princes of men. These railroads are our 
friends. It is our desire that they should 
be entitled to a fair and reasonable mar- 


gin of profit for their work, for their 
money invested, and for their risks run. 
We should be and are in favor of their 
getting good paying rates for freight. We 
are in favor of their getting such business 
to their roads as properly belongs in the 
territory of each. Why is it that the rail- 
roads are often compelled to slash and cut 
their rates below a living basis in order to 
try to get their share of the country grain 


dealers’ business? It is just here — the 
country dealers may not be on friendly 
terms; they may be overreaching and 


drawing grain to the road on which they 
operate which properly belongs to some 
other road. It may be that the man with 
his office in his hat, who has net had ex- 
perience enough to know when he is los- 
ing and when making money, is drawing 
business out of its proper channels, thus 
compelling competing roads to make rates 
that will protect their legitimate part of 
the business. é 

We can help the rialroads by going to 
the officials and explaining to them that 
by using their influence to protect our in- 
terests they are thereby protecting their 
own.interests. 

“A little leaven leaveneth the whole 
lump.” A. disturbing element at a station 
can upset the business for the regular 
dealer at that point so that there will be 
no good in the station for months, and 
draw grain so far out of its proper chan- 
nel that the competing railroad or rail- 
roads must do something to protect their 
share of the business, and it generally 
ends in cutting of rates or reduction of 
rates below a paying basis. 

We favor higher rates, if rates are not 
high enough to be on a paying basis. We 
favor rates that are stable as nearly so 
as it is possible to keep them. We know 
that some of the railroads are so poverty 
stricken that their equipment is far below 
the requirements of the trade. The mas- 
ter of transportation of one of our heavy 
grain carrying lines recently informed me 
that his road was needing 5,000 more cars 
at that time than it possessed in order to 
aes their business as it should be han- 

ed. 

The general manager of the same road in 
his annual report stated: “It is neverthe- 
less -a conspicuous fact that railway 
freight is carried in immense volume at 
unnecessary sacrifice in consequence of 
competitive struggles.”’ 


Now, I candidly believe that the local 
divisions, the state association, and espe- 
cially the national association, can bring 
some influence to bear through the efforts 
of our members individually, and through 
our organized bodies taking the matter up 
whenever occasion offers with their offi- 
cials, that a great deal of this unnecessary 
friction between competing lines over the 
handling of the country grain business can 
be remedied and carried on much’ more 
smoothly and on a better paying basis 
than has been the case of late. 


The railroad officials readily see the 
point when the matter is presented in its 
proper light, as I know from personally 
having approached a number of them on 
the subject. From what I learn, some of 
the western roads, in fact, a number of 
them, see that our associations ¢an be and 
are of untold benefit to their roads in this 
respect. 

Gentlemen, I advise you to take this up 
through a proper committee and to see 
that some. well gotten up reading material 
along this line is distributed amongst all 
the proper railway officials and amongst 
all the regular grain dealers of our dif- 
ferent associations. Then probably if the 
railroads see that we are heartily in favor 
of their having a reasonable and fair re- 
compense for the services they render, for 
the risks they run, for interest on their in- 
vestments, etc., for wear and tear on their 
rolling stock, machinery, ete., then they 
bee be setae in favor of helping the ele- 
vator man an some of the ] 
been during the past. Sh ae 


The association then adjourned to 10 
a. m Thursday. - 


THE BANQUET. 


The banquet served in the ladies’ 
dining room of the Grand Pacific was 
a surprise to all, and one of the most 
enjoyable events of the meeting. The 
tables were very tastefully decorated 
with candelabra and ferns. At each 
plate was a carnation and menu card. 
On the front of the card under a spray 
of wheat was the following: 


Tue GRAIN DEALERS JOURNAL. 


BANQUET 


to 
RAIN DEALERS’ NATIONAL 
‘i ASSOCIATION, 
Given by 
CHICAGO DEALERS 
at the 
Grand Pacific Hotel, 
Wedtiesday, Octebet 18, 
189) 


The bill of fare was headed “Feed- 
stuffs,” and included the following pala- 


table dishes: ; 
Open Your Receiving Sink for 
Buzzard Bay’s : 
Kalamazoo Hay. Clipped Radishes. 
Hot Corn. 


Belt Oil, Cream a la Reine. 


Bucket Shop Suckers, with Brown Butter. 
Low Grade Skinned. 


Bull Sprouts, Perigneux. 
Bermuda Green Seed. 


A Flyer on Toast. 
No. 2 Mixed. 


Aromatic, Plugged Load with Crackers. 


Elevator Cups Filled. 


During the serving of the feast an 
orchestra furnished music, which was 
enjoyed by all, and each was in a humor 
to listen to “Spoutings’” when Toastmas- 
ter H. H. Peters opened the program 
with the following words of welcome: 


Mr. President and Gentlemen: 

IT esteem it’a great honor that I should 
have been delegated by the Chicago grain 
dealers to welcome you on this occasion, 
and it is pleasing, indeed, that we have 
with us representative men from the great 
states of both the Ohio and Mississippl 
valleys, and even beyond, men who are not 
only leaders in their respective localities 
in the business of handling grain, but are 
prominently identified with other impor- 
tant interests, such as mining, manufactur- 
ing and transportation. It is appropriate, 
then, that we should pause in the midst of 
a period of greatest prosperity in the 
nation’s history, hold mutual and pleasing 
converse in this leading commercial center 
of the great west—the leading grain mar- 
ket of the world—and while exchanging 
ideas relative to business matters rejoice 
that the prosperity of our country is bene- 
fiting the agriculturist, manufacturer and 
merchant alike. The great transportation 
lines, both land and water, also have pros- 
pered with dividend-paying rates, and an 
unparalleled traffic in handling a rapidly 
moving commerce to meet the require- 
ments of a prosperous and happy people. 
So, gentlemen of the several central west- 
ern states of the Union, I bid you thrice 
welcome. 


Mr. Peters then introduced W. T. Mc- 
Cray, president of the Grain Dealers’ 
National Association, who responded to 
the toast “Our Host,” with the follow- 
ing: 


OUR HOST. 
We, who are strangers within your 
gates, would be unmindful of our privi- 


Jleges and unappreciative of the courtesies 
extended to us tonight, did we not express. 
to you our thanks for the pleasures of this 
evening’s entertainment. To come together 
and spend a few hours in social enjoyment, 
to get acquainted and exchange ideas with 
one another, is good for the receiver as 
well as the shipper. We each have our 
place in the great chain of business affairs 
and are each dependent upon the other for. 
his success. Man is by nature inclined to 
friendliness to his fellow beings, and such 
occasions as this develop this faculty, 
broaden our sociabilities and make us 
more charitable one toward the other. The 
great Napoleon has said that ‘‘Force might 
subdue nations, but friendship alone can 
bind them together.’’ 

Such occasions as this give us an oppor- 
tunity of becoming acquainted with your 
social natures, and acquaintances there 
formed may ripen into friendships that 
will be enduring to the end of life. It has 
often been said that but little fraternal 
feeling is manifested in this great and 
rushing city, and that each one lives for 
himself, with no thought for his neighbor. 


Such pleasant gatherings as this go far to 


contradict that statement and stamp it as 
a remark of the envious and faultfinding. 
It is a fact well established and under- 
stood throughout the enlightened world 
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that whatever is undertaken by the people 
of this wonderful city is carried to a suc- 
cessful finish. It is furthermore proven 
beyond controversion that she gives royal 
entertainment to her invited guests, who 
when they take their departure, sing songs 
of praise for her generosity, her hospitality 
and her magnificent way of doir g things. 
We are soon to separate and return to our 
homes and loved ones, and the events of 
today will pass into recollection, and the 
associations of this evening will be a most 
pleasant memory. 

In_ behalf of the visiting members of the 
Grain Dealers’ National Association. for 
the pleasures of this festive occasion, I 
thank you. f 


R. 8. Lyon read a response to the 
toast “Chicago Board of Trade,” from 
which we take the following: 


CHICAGO BOARD OF TRADE. 
5 need hardly say that it is a great 
gratification to be present with you at 


this time, affording so favorable and pleas- 
ing an opportunity to meet the members 
of the Grain Dealers’ National Association. 
I am especially gratified because the Board 
of Trade, which I have the honor to repre- 
sent, is intimately connected, as you all are 
aware, with the grain trade, and particu- 
larly with the great agricultural states of 
the Mississippi valley. 

The Chicago Board of Trade, gentlemen, 
was the natural outcome of the demands 
made upon the city of Chicago, so excep- 
tional and wonderful in its geographical 
situation for marketing the grain crops of 
the west, for providing the economical 
handling of grain and means and ways 
required to realize on the grain even before 
it should arrive in the market; thus was 
gradually perfected that system of selling 
for future delivery which supplies the 
farmer and the grain dealer when he re- 
quires relief, without regard to the actual 
existing demand. This system, oftentimes 
but partially understood and which by the 


ignorant has been unscrupulously de- 
nounced, is one of the most useful and 
beneficent systems devised for the safe 


conduct of business, and for, in a special 
sense, the protection of the producer him- 
self. It does not leave him at the mercy 
of an overloaded market, but distributes 
the sale of his property throughout the 
year and always and constantly brings to 
him the prospective demand, so that he 
need not sell at low prices under conditions 
of a present excess of supply. 


THE SHIPPER AND THE CARRIER. 


Toastmaster Peters: I would feel derelict 
in my duty did I not express to you the 
extreme pleasure I have in introducing to 
you a man who is so closely identified 
with the interests of the grain shipper that 
the interests of each may be called mut- 
ual. The gentleman whom I now have the 
honor of introducing will tell you of the 
relations between the shipper and the car- 
rier—Mr. M. J. Carpenter, president of the 
Chicago & Eastern Illinois railroad, 


Mr. Carpenter responded: 

Mr. Toastmaster and Gentlemen: When 
my friend, Mr. Sawers, asked me to re- 
spond to a toast, I little dreamed I would 
find so great a number present. My expe- 
rience has not been in the line of buying 
grain, but my relations with thé grain 
dealers have always been friendly. I have 
never known of a mean thing being done 
by a grain man. I will relate a little in- 
stance of a man with a scale, not a scoop 
or a hoe. He was a good natured grain 
buyer in Minnesota. The law there com- 
pelled the grain dealer to use a tester. 
When he used it he could fill it so as to 
make the grain test 58 pounds, but I did 
not know how and would make the same 
grain test 60 pounds. He liked heavy 
weights and soon married a widow weigh- 
ing 180 pounds. 

I worked for a farmer once. He had 150 
bushels of grain he was holding for an 
advance. When he sold the grain he 
thought he did not have all that was com- 
ing to him, so he got me to look over the 
figures (for I was good at figures), and I 
found he had been overpaid $1. He said he 
would return the dollar to the grain man. 
The next year I worked for this grain 
dealer and I told him this instance. He 
said he never received the money, but 
would speak to the farmer, and if he got 
the dollar, would give it to me. Well, he 
got the dollar and gave it to me. That is 
the only money I ever made on wheat. 

When I was an operator in Austin, Minn., 
I knew a 225-pound grain dealer who had a 
number of buyers at various stations. He 
had some message he wanted sent to them 
at once, but the wires were not working 


right, so I could not send them. We 
passed a few uncomplimentary remarks. 
He wiped up the floor with me and report- 
ed me to headquarters. I was asked by 
the officials to apologize, which I did. TI 
told the dealer I regretted very much that, 
I had lost my temper and assaulted him 
and that if he had any dislocations I 
would be willing to come around and sit 
up with him. After this apology we were 
the best of friends. 

TI can see what a great force the grain 


dealers are. I know a grain dealer is a 
man with some money, good judgment 
and not a pessimist. He is a builder of 
the world, not a faultfinder. You can do 
a great deal to help the railroads. For- 
give the young station agents who have 
the big head. I was one. Say a good 
word for the railroads. I have been in 


the business for thirty years and find that 
a man’s advancement is due to his ability 
to get along with the patrons. You supply 
all the people of the United States and 
Europe with the bread they eat and it 
would be hard to get along without you. 
I wish you were on the right side of the 
market always, and hope you will be rich 
in this world and respected in the next. 
BULLS. 

Toastmaster Peters: ’Way back in an- 
cient times, hundreds of years before Christ 
was born, there were brazen bulls, used 
principally for burning to death by enclos- 
ing within the brazen image any disagree- 
able person. Hundreds of years 


Christ’s birth human bulls made their ap- 


Toastmaster H. H. Peters, Chicago. 


to come down to the more 
modern period, we find occasionally some 
heavier and some ‘‘Leiter’’ bulls, among 
whom are a few ‘“‘Armour-ed”’ ones. We 
have with us tonight several gentlemen 
from that grand state of Ohio, the state 
that not only produces presidents and 
statesmen of renown, but has also pro- 
duced a man who can tell us of the bulls 
of modern commerce. I have now the 
honor of introducing Mr. J. W. McCord, of 
Columbus, O. 


In responding Mr. McCord said: 


Mr. Toastmaster and all the other of the 
bulls (no bears included): Our vice-presi- 
dent, H. S. Grimes, of Portsmouth, O., is 
the gentleman who should have responded 
to The Bulls tonight. 

In his letter to me excusing himself from 
attendance on account of sickness, he 
says: ‘‘Please extend to Mr. Clark my re- 
grets and ask him to assign my toast, The 
Bulls, to some bully fellow.’’ Mr. Clark in- 
sisted that I should take the assignment, 
and I am at a loss to know why he should 
so quickly decide that I was eligible to be 
elassed as a “bully fellow.” I think he 
should have assigned it to that ferocious 
Lyon, who sits a short distance to my 
left and has general supervision of the 
bulls. 

However, I profess to know something 
about “bulls” of all kinds. I had the mis- 


pearance, and 


after © 
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fortune once in my boyhood days to en- 
gage in a foot race with a bull. He was 
one of those lean, lanky fellows, born and 
bred in the hoop-pole district of Ohio, and, 
judging from his general make-up, was a 
very near relation of the celebrated razor- 
backed hog, for which southern Ohio 
elaims to be the originator. I shall never 
forget that great and only athletic effort 
of my life. I got there, but I never knew 
how. 

This episode in my life has often been 
brought fresh to my memory in after 
days, when I have been engaged in cdn- 
flict with that modern bull of man’s crea- 
tion. You all know how it has been with 
you; just one ending as a rule; I need not 
mention it. 

But bulls as beasts of burden and draw- 
ers of loads and producers of porterhouse 
steaks are a different kind of an animal 
from the bull that more particularly inter- 
ests we country grain men, especially 
those of us fot holding membership in the 
Chicago Board of Trade. (No reflection on 
Chicago, or even the board.) 

Some very good bulls have been bred in 
Chicago; at least the farmers and country 
grain dealers so expressed themselves pub- 
licly in the memorable days of Hutchinson, 
Harper, Leiter and other notable bulls. 

I hope by careful interbreeding that more 
bulls of this excellent strain may be pro- 
duced here in Chicago and elsewhere. 

One of our modern dictionaries defines 
the verb bull as a term to signify the 
raising in prices of commodities, stocks, 
ete.; also defines bull, the noun, as the 
male of any large quadruped; the Pope’s 
edict; a blunder (an Irish bull, for in- 
stance), 

Then ancient mythology treats of the 
“sacred bull,’’ at whose shrine the heathen 
worship. 

We have bulls in these modern days at 
whose shrine we all worship more or less, 
when the weather and other conditions 
seem favorable to us. 

Without the animal bull, what would we 
do for our roast beef? Without the modern 
bull creation of the grain trade, how could 
we find an opportunity for the disposition 
of our large accumulation of profits in the 
grain trade, or rather the redistribution of 
profits. 

As for me, gentlemen, I am a bull, first, 
last, and all the time. The uplifted head 
and erect tail of the grain man’s bull as 
generally portrayed is emblematical of our 
brightest and most seductive hopes, that 
always aspire upward and onward to the 
time when we shall make a ten-strike on a 
bull market. : 


THE MAN WHO WEIGHS OUR GRAIN. 


Toastmaster Peters: We are favored to- 
night in having with us a man from that 
glorious western state, a state populated 
by that class of sturdy patriotic citizens 
which make states great, a state said to 
enjoy the smallest percentage of inhabi- 
atnts that can neither read nor write of 
any state in the Union. I have the honor 
of introducing Mr. M. MeFarlin, of Des 
Moines, Ia., who will tell us of the man 
who weighs. 


In responding Mr. McFarlin said: 


But what about the weighman? In my 
long and honorable career it has not been 
my pleasure to personally know one of the 
gentlemen who lives most of his time in 
the belfry of an elevator, so I can describe 
him only by hearsay—by the process of in- 
duction, as it were. I figure him out to 
be etherial, from his dwelling place in the 
belfry; as being octopus-like, with an eye 
in each oct, from his having to look 
after the sweeping of cars clean, to get 
all the grain weighed,’ and also see what 
part of the ear leaked; to explain the 
shortages and be able to ‘‘make a note 
on’t,”’ all the time being in the belfry; and 
of great moral stamina, to withstand -all 
influences that arise from rarefied air, dust, 
noise of machinery, loneliness, fear of cy- 
clones and all influences whatsoever. All 
in all, a sober, hardworked, moderately 
paid fellow that we countrymen should 
know better personally. If there are any 
of the gentlemen here, we would like one 
to stand up, that we may see one in the 
flesh—after I get through. 

Terminal weights on grain is an ever- 
present and live question. My present 
knowledge goes but little beyond Chicago 
and the seaboard—New York, Philadelphia, 
Baltimore and local industries. Just why 
grain from Iowa should weigh out better 
at elevators on the seaboard, after being 
transferred to eastern cars, and going 
more than double the distance, or more at 
local industries, that weigh for themselves, 
curious circumstance. Perhaps the damp 
air on the way explains it. However, I am 
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free to say that the terminal weights in 
Chicago, and most markets, are better 
than they were ten years ago, and I be- 
lieve they will improve still more. 

Not over two years ago a private ele- 
vator here that bought considerable grain 
in Iowa weighed on track scales, but has 
changed to hopper scales now. I under- 
stand that some private elevators yet use 
old, small hopper seales, requiring most 
ears of grain to be split. Such facilities 
do not do good, accurate work, and hurt 
any market. I am also free to say that a 
great deal of carelessness is yet permitted 
by the country shippers in cleaning and 
coopering cars, and not all the shortages 
can justly be charged to the terminals. 
They have enough to answer for, so let 
us do good, careful work and provide good 
seales at loading points. 


CLAIMS. 


Toastmaster Peters: Hark! once more 
Ohio comes with a claim. I do not know 
what sort of a claim our Ohio friend has, 
but if it is of the Chicago kind, I would 
suggest that we call the roll to see that 
none but the faithful are present, eject 
interlopers, extinguish the lights, and 
speak in a whisper. I have the honor to 
announce that our ‘“‘claim’’ friend hails 
from Lima, O., and his name sounds like 
AY H,, Clutter; 


Mr. Clutter said: 


Mr. Toastmaster and Gentlemen: I am 
caught short and have no margin, and do 
not think I can say much on claims. In 
the grain business a man is generally a 
long time forgetting what he was a short 
time learning. I might say a few words 
on storage. _I have bought grain on the 
road and learned a number of things, and 
one is to keep from storing farmers’ grain. 

I knew a firm that had two stations 
leased from a railroad and they confined 
most of their business to the home sta- 
tion. A change came in the management 
of the road; the new management was 
anxious to increase the business of the 
road. A young man came who wanted to 
lease an elevator. As the railroad found 
this one elevator not paying very well, 
they notified the firm to give up the lease 
when it expired. This young man soon 
took hold of this elevator, which had a 
storage capacity of about 10,000 bushels, 
and he commenced to store for farmers. 
As fast as the grain came in he shipped 
it out. He soon had stored many times 
the amount of grain the elevator would 
hold. Finally he got together all the grain 
he could, sold it, and left for Canada. 
Now you could not get a farmer in that 
locality to store grain. Farmers who ex- 
pect something for nothing don’t get it, 
for dealers generally take a way of their 
own to get storage, 


DISCOUNTS. 
W. R. Breckenridge, of Kankakee, 


fll., in responding to the toast, “Dis- 
counts,” in part, said: 


The joys of agreeable things are said to 
be enhanced by contrast with things dis- 
agreeable, so while we have these objects 
here I hold up Discounts, so that we can 
kind of look him over and digest him 
along with the frappe. This tough old 
discount is the bete noir of the country 
shipper—a most unwelcome guest when he 
comes into the office to do business. To 
get rid of him it is usually necessary to 
buy him off; when you.think you have 
taken measures to head off his further vis- 
its and are feeling a cheerful pride in the 
success of your improvements, supposed 
to be “discount proof,’’ he bobs up again 
as cheerful and exasperating as before, 
perhaps demanding the whole thing, ex- 
cepting freight. 

Hence my dislike of this subject)made me 
a little shy about bringing it into the fes- 
tivities, but the committee insisted. They 
say (and what they say must be true) that 
some interior dealers down east run a dis- 
count bureau in. connection with their bus- 
iness—a sort of discounts made to order— 
and I can readily see that with unscrupu- 
lous dealers there is ample opportunity to 
work the shipper who sells to them. Ship- 
pers have to learn who these parties are 
by experience. It is generally costly; then 
they go to another school, try another 
method, perhaps, and learn all over again. 
Hardly ever graduate, 

I had a peculiar case some months ago. 
I sold some corn to a certain eastern in- 
terior dealer and, in due course of time, 
got a claim for shortage and discount on 
a certain car. The car had been directed 
to a small town. At first I did not notice 
anything out of the usual order, but later 
on, while sorting over a choice lot of 


claims, I noticed and was struck with the 
peculiarity of the signature on. weight 
check. It was signed John Nil—N-i-1. 

Now, I knew that the word nil was 
Latin for nothing. My curiosity was suf- 
ficiently aroused to investigate. I found 
the place was a town of about 500 people, 
in Pennsylvania. I wrote to the post- 
master there and asked if there was a man 
in that vicinity by the name of John Nil. 
He returned my letter with the endorse- 
ment, ‘‘No such person in this commu- 
nity.’ I did not push the inquiry further, 
but the conclusion is plain. : 

The eastern dealer gets taken in some- 
times by western shippers, bue wit is the 
honest, regular dealers we are talking 
about now. They are the ones who suffer 
most by irregular discount methods. | But 
for good, all around discounting ability, I 
think Baltimore easily heads the proces- 
sion. 

The country shipper handling grain on a 
narrow margin gets an enticing bid from 
Baltimore on mixed corn. He hesitates at 
first—he remembers past experiences and 
has ofttimes resolved to go and sin no 
more—but he notes that the difference be- 
tween steamer and mixed is a mere trifle 
of 1% cents per bushel. The bid is better 
than other markets are making. Suppose 
a few cars do grade steamer, the average 
will be good. So he lets go a few thou- 
sand bushels. : , 

About the time the grain arrives he is 
appalled to discover that the difference 
has widened to 4 to 4% cents per bushel, 
and his corn is grading steamer with great 
regularity. I don’t know, but it strikes 
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me that the “rake off’? in Baltimore and 
kindred markets must be a valuable thing 
to somebody and we have all contributed 
to the fund. 

Yes, brethren, the discussion of this sub- 
ject, Discounts, is not one to induce hilar- 
ity on any occasion. There do not seem 
to be any fixed rules about the methods of 
discounts. They are sort of go-as-you- 
please affairs and will always continue to 
be till mankind is ready to adopt the senti- 
ments expressed in the well known lines of 
Robert Burns: 


“Then let us pray 

That come it may, 

As come it will for a’ that, 

That sense and worth o’er a’ the earth 
May bear the grace and a’ that, 

For a’ that and a’ that 

It’s coming yet for a’ that, 

That man to man the world o’er 

Shall brothers be for a’ that.” 


Can a more speedy relief be obtained? I 
think it can. How, I leave that to wiser 
heads than mine to determine. But I be- 
lieve it will be done. Out of the work 
done in this and kindred associations I 
look to see a better order of things. 

Though jumped on, it will be as fresh 
and lively as ever tomorrow, and you will 
meet it when you get home. About day 
after tomorrow you will walk into your 
office. A two days’ mail is on the desk. 
You pick up a certain letter—a fat one 
with two stamps on it—cut it open, draw 
it, open up the contents. What do you 
find? Here it is again: 
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Jones & Robinson. 
. To The-Do-’Em-Up-Brown Co. 
Claim for Discount. - 
Car No. AB3) emacs «scree Steen Dollars 


Please remit. 


P. H. Monks, general agent of the 
Blue Line, was next called for and sang 
“CGasey’s Ball,” to the delight of the 
banqueters. An encore was insisted 
upon and Mr. Monks responded by re- 
citing “Mahoney’s Fenian Cat.” 

J. N. Wooliscroft, chairman of the 
Cincinnati delegation, was called for 
and spoke in praise of his beloved Cin- 
cinnati, and told the dealers to look out 
for the Southeastern business. 

C. S. Maguire of Cincinnati followed. 
After twitting the preceding speakers 
on their defective knowledge of Biblical 
characters who figured in the grain 
trade, he said that the first grain dealer 
he had learned of was Moses, the next 
was Maguire & Co. 

Toastmaster Peters next introduced a 
protege of Joe Griffin, who immediately 
proceeded to swallow knife blades, cigar- 
ettes, firebrands and a sword 27 inches 
long. He then wanted to swallow any 
coins found on persons present. 

Edward A. Armstrong of Chicago gave 
a strong reading of ‘How Ruby Played,” 
which won prolonged applause. 

The orchestra’s rag time numbers 
started the gay members on a cake 
walk, and shortly after they were danc- 
ing with chairs, screens and any old 
thing. 

The most pleasing and best attended 
banquet the trade has ever had was over, 
and tnose so fortunate as to be present 
involuntarily passed many complimen- 
tary remarks about its success. 


THURSDAY MORNING SESSION. 


The secretary announced that the af- 
filiation of the Western Ohio and Hast- 
ern Indiana Associations had been com- 
pleted and twenty-nine new members 
added to the association. Applications 
for membership and payment of dues 
were called for. 

W. R. Breckenridge, of the Member- 
ship Committee, was made secretary of 
the committee to accept applications. 

The report of the Auditing Committee 
to the effect that the treasurer’s report 
was O. K. was received and accepted. 

John Ross, Brookston, Ind., addressed 
the convention on the advantages of 
membership. 

D. Hunter, Hamburg, Ia., read a pa- 
per on bidding irregular dealers, from 
which we take the following: 


BIDDING IRREGULAR DEALERS. 


Bidding irregular dealers has been one 
of the worst evils! that the country dealer 
has had to contend with in the past. 
Thanks to association work, there are only 
a few track buyers and commission houses 
that persist in bidding this class. We urge 
the local trade to withdraw their patron- 
age from each and every person who con- 
tinues to solicit the business of the irregu- 
lar fellows; in fact, we believe this is the 
only way this evil can be eradicated. When 
we once get the track buyers to under- 
stand they cannot buy a single car of 
grain from any regular dealer in the ter- 
ritory they bid, they will be very slow in 
quoting any but the regular trade. 

When a track buyer once gets himself in 
bad repute with the local trade, he will be- 
gin to look back over the past and wonder 
where the trouble is, but he has only to 
ask the secretary of the local association 
to find out. You will have much smoother 
sailing if you gain the good will of the 
trade and keep it. We admit you have a 
legal right to bid whom you please, but 
you have no moral right to do so. When 
you bid an irregular shipper, you at, once 
injure the business of one or more regu- 
lar dealers who have spent years in build- 
ing up_a trade for themselvés, and the 
railroads as well, and who were the foun- 
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dation of your business. It is not wise, 
neither is it profitable, for the railroads to 
have irregular shippers, for they always 
cause them more or less trouble, and the 
railroads know it better today than ever 
before. It has all been brought about by 
association work. 

Five years ago, had you asked a track 
buyer to stop bidding a scalper, he would 
seornfully have told you that he would 
buy grain from any person who desired to 
sell it. Now you ask them to stop it and 
99 per cent will tell you that they are 
pleased to receive the information and 
will drop Mr, Scalper at once. Oceasional- 
ly some track buyer will be asked for a 


bid by someone who is not a_ dealer, 
through negligence or cusSsedness, and 


without waiting to investigate the matter 
he buys the grain and begins to inquire 
into it afterwards. Some of them say, 
when asked about it, they thought he was 
a regular dealer, and they will not bid him 
again. The facts are, they did know he 
was not a dealer, but they saw a little 
brokerage in sight, and figured they could 
explain it away. These explanations are 
flimsy and will not go down with a well 
organized association, because they know 
you have at all times had a list of the 
regular dealers in the territory in which 
you bid. 

Country dealers, after having their busi- 
ness demoralized for years, begin to real- 
ize the necessity of asserting their rights, 
and from this time on you can rest assured 
they will not be slow in turning down the 
track buyer who persists in injuring their 
business. There is another class of receiv- 
ing houses who make a practice of receiv- 
ing consignments from farmers, merchants 
or any person who sees fit to consign them 
grain. When asked about the matter, they 
say: ‘‘We dare not, under the law, refuse 
to sell consigned grain; we will handle all 
such to the best advantage and make re- 
turns accordingly.’’ Now, these are not 
facts. We have had the opinion of first- 
elass lawyers on this question, and they 
say there is no law to compel anyone to 
handle another’s grain if he does not wish 
te do so. 

E. A. Grubbs, Greenville, O.: I think 
a good many country dealers are care- 
less about giving farmers weights on 
the back of envelopes, which come from 
receivers. He saves paper, but makes 
scoop shovel men. 

A. E. Hartley, Goodland, Ind: I am 
guilty of being careless in letting farm- 
ers and others see bids. But I feel that 
we are dealing with receivers who will 
not pay any attention to these people. 

A. E. Clutter, Lima, O.: Waste bas- 
kets collect circulars, letters, etc., the 
janitor burns them. Perhaps the wind 
blows some of them away and they get 
into the hands of the farmer and scoop 
shovel man. We send all our waste 
paper to the elevator and have it burned. 
Letters stuck up on racks on the wall 
where all can see should be turned the 
other way or not put up. 

T. P. Baxter, Taylorville, Ill.: There 
are a number of ways that receivers’ 
names are gotten. One is by irregular 
dealers asking the station agents. The 
Illinois Grain Dealers’ Association is 
now compiling a book of all the regu- 
lar dealers in the central part of the 
state. These books will be furnished to 
all receivers. The list will be corrected 
monthly. The receivers will confine 
their bids to names in the book. We 
expect grand results from this. 

H. L. Bushnell, Hoopeston, IIll., read a 
paper from which the following is 
taken: 

i 3 

I am much pleased with the papers tha 
have been read to you here and believe 
success will be sure, if we continue in the 
same line. I have been in the business 
twenty years as solicitor, buyer and coun- 
try dealer. The question of selling on 
track is of vital importance to the local 
dealer. Unless we hold ourselves in readi- 
ness to make prices on grain, we must get 
out of line. I would not decry the_use- 


Iness of the commission man, for I be- 

lieve, there are times when dealers should 
ept bids. , i 

nut aT aneue track selling is a feature 

of the grain business that has done us 


local dealers much good. I like the idea 
of bids coming to our office each morning, 
but think they should be as private letters 
and not on postal ecards. During the last 
six or seven years the question of selling 
on track has become paramount in our 
section and we fully believe our business is 
more satisfactorily handled this way. It 
has some disadvantages, such as getting 
ears. You notify your agent that you want 
cars and they do not come; then you get 
a notice of advance in freight. There ought 
to be some way to take this matter up in 
a forcible manner, so to call the attention 
of the railroads to furnish cars to track 
buyers as per the terms of sale, 

I have great faith in the association and 
in the Grain Dealers National Association. 
They will make the grain trade a business 
that can be more thoroughly regulated, I 
would not banish this way of doing busi- 
ness or hurt the legitimate commission 
man. We all, track sellers and consignors, 
must work together. We must all be to- 
gether, because I believe all these ele- 
ments together will strengthen our busi- 
ness, 


John, Ross, ‘Brookston, Ind.: TI think 
we ought not to keep our business a 
secret. I am not ashamed to tell the 
farmer what margin I work on. The 
track buyers are an honorable body of 
men, under existing circumstances how 
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our rights under the law and demand 
them. I believe if the Grain Dealers’ 
National Association takes this up the 
dealers will get a better distribution of 
cars. 

A. H. Clutter: An important point is 
this: We sell grain, freight rates ad- 
vance, grain is still held on account of 
scarcity of cars. Why is it that country 
dealers can not ship out this grain at 
freight rate in forte on date of sale, 
same as Chicago shippers? We should 
demand this privilege. 

H. L. Bushnell: I realize the essence 
of our business is the delivery of prop- 
erty sold within the time specified on 
bill of sale. If we meet the railroads 
half way they will meet us. Cars are 
searce, the railroads must increase the 
number of cars and service. It is to 
their interest to do so. We are working 
for the railroads and I believe if we 
take this matter up in the right way 
they will co-operate with and help us. 

Mr. McFarlin, Des Moines, Ia.: I agree 
with Mr. Bushnell in working in har- 
mony with the railroads. They are los- 


Snap Shots at ‘‘Bears.’, 
Baxter. 


Lockwood, Sawers, 


long will they be in business? You no- 
tify the agent to furnish you cars, but 
the sun will rise and set many times be- 
fore you get them. We had a farmer 
who said the grain dealers robbed them. 
He went into the grain business, bulled 
the market and sold 20,000 bushels of 
corn at 25 cents. He could not ship the 
corn, cars being scarce; corn went up to 
30 cents, farmer told buyers to go to 
hell and wiped the trade off. He contin- 
ued business until June, the time corn 
commenced to sweat. It will now take 
the farmer five years to settle up. I 
think the average grain dealer comes 
nearer being a Christian man than any 
man I know of mentioned in either the 
New or Old Testament. If the Christian 
world would follow the principles laid 
down by the country grain dealers there 
would be less stealing at terminal eleva- 
tors. You can beg for cars from the 
railroads, but time passes and you get 
no cars. Can you explain this shortage? 
Not so much grain shipped this year as 
formerly. This car shortage is a serious 
question. We must avail ourselves of 


Breckenridge, 


ing money by not having better facili- 
ties. I believe they are using cars for 
a higher class of freight. If the Grain 
Dealers’ National Association would for- 
mulate a feasible plan I think the rail- 
roads would adopt it. 

W. B. Newbegin, Blue Mound, Ill: I 
do not think that the railroads increase 
their rolling stock in proportion to their 
increase in mileage. 

M. McFarlin: The railroads are los- 
ing money every day by not being able 
to take care of their business. All roads 
are increasing their rolling stock. Pros- 
perity came upon them too quickly. 

G. B. Van Ness, of Chicago, being un- 
able to attend, his paper, “‘Buying on 
Track,’ was read by the secretary. It is 
as follows: 


BIDDING ON TRACK. 


It appears on the program that another 
paper is to immediately follow this one on 
the subject of selling on track; this sub- 
ject is so nearly like the one on which I 
have written that it might be inferred that 
something of the nature of a debate was 
intended. -I. do not understand that this 
is the case, and will therefore endeavor to 
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present the subject as it appears to me 
from my side. If I trespass on the subject 
of the gentleman to follow, I trust he will 
pardon me. If we touch on the same 
points and agree, it will strengthen the 
probabilities of the correctness of our con- 
clusions. If we disagree on any point, I 
sincerely. hope that the correct view will 
be so clearly presented that the error of 
the other will be apparent, and thus en- 
able us to right ourselves. f 

The track bid method of marketing the 
grain crop has proven so popular that its 
adoption has become almost general, and 
T think it might properly be termed a step 
forward in the evolution of the grain 
trade, of much importance and economic 
value, but which has not been unaccom- 
panied by some drawbacks. It has been a 


step forward in that it secures the more ; 


economical marketing of the crops, with- 
out necessarily reducing the profits of 
-those engaged in handling the same. 

Under the old consignment method the 
distribution of grain was often uneven, 
some markets at times suffering from lack 
of receipts and resultant high prices, while 
competitive places were glutted and the 
grain could only be disposed of at a loss to 
shippers. The high prices at the one place 
and the low ones at the other would in- 
duce the country dealers to head every- 
thing for the high markets, with no bet- 
ter results, and consequently they would 
have to buy on much larger margins than 
at present in order to protect themselves. 
Such a state of affairs is of no benefit to 
anyone, unless it is the professional specu- 
lator. 

At present the country dealer receives 
eard bids each morning from the various 
market. centers, which show him at a 
glance where the grain is most needed, 
and where he can secure the highest prices 
for the same, and thus a condition such 
as I have described is prevented. In other 
respects it is an advantage. By removing 
a large part of the element of risk and 
speculation, it tends to make the country 
dealer more strictly a business man, and 
by increasing the circle with which each 
must trade it improves us all intellectually 
and socially and makes us broader and 
fairer minded. 

The many industries which are springing 
up in places that are not market centers 
find that they can secure their grain 
cheaper by bidding the country direct than 
by drawing it from the large distributing 
points, and in order to meet this competi- 
tion and that of those markets less favor- 
ably situated, which could not obtain suf- 
ficient on consignment to meet their re- 
quirements, all markets have been obliged 
to adopt the method of ‘‘track bids.’’ That 
the custom has come to stay there can be 
no doubt, so it is important that we should 
apply ourselves to the correction of such 
annoyances as have come to us with the 
system. 

Undoubtedly the greatest number of mis- 
understandings arise from the question of 
discounts on grain missing the grade 
which the contracts provide shall be de- 
livered, and it is to this phase of the sub- 
ject that I wish to pay particular atten- 
tion, in the hope that I may suggest some- 
thing that will tend to lessen the troubles 
of the trade. 

There is but one remedy that can possi- 
bly entirely cure this sore spot; that is for 
each dealer to fill his contracts according 
to their terms. 
sible in all cases, but a large improvement 
over present methods of filling contracts 
is possible, and it is a noteworthy fact 
that those who are loudest in their com- 
plaints are often the ones who are the 
most negligent and careless in their way 
of filling their contracts, 

Most dealers state on their card bids 
that grain missing grade will be taken at 
market difference on day of arrival, and I 
believe ‘that a fair interpretation of this 
term means that the seller who accepts it 
must deliver grain of the grade he agrees 
to, or some so near it in quality that he 
may reasonably expect it to grade. If a 
person sets up a target, turns his back to 
it and shoots in the opposite direction, it 
cannot be reasonably said that he misses 
the target, and it is equally true that if a 
person sells No. 2 yellow corn and delivers 
corn which inspects No. 4 or no grade, it 
cannot be reasonably said that the corn 
missed grade. This may seem an exagge- 
rated illustration, but it explains the point. 
Common sense should tell sellers that 
track bidders want the grade of grain they 
buy, but have inserted the term in regard 
to grain missing grade to render trading 
less risky for the seller. In most instances 
the track buyer is unable to deliver off 
grades on his own scales, but must fill 
them with the grades specified in his con- 
racts. 


This is practically impos- . 


Equally important with the matter of 
filling contracts with the grade contracted 
is the matter of filling them in the time 
agreed on. Dealers generally sell the grain 
as fast as they buy it, so that soon after 
the country dealer sells it there is a 
string of contracts reaching, in some Iin- 
stances, clear to Europe, depending on the 
delivery of the same by the first seller, and 
any disarrangement of these contracts 
and contracts growing out of them, such 
as vessel room, etc., will likely prove ex- 
pensive. Freight changes are frequent and 
far reaching in their effects, and not al- 
ways visible to the naked eye, and, to- 
gether with market changes, not only the 
ups and downs, but relative changes often 
eause heavy losses if contracts are not 
filled in time. I am firmly convinced that 
by far the larger proportion of complaints 
about discounts are due to a lack of un- 
derstanding of the conditions ruling at the 
time in the market where the discounts 
were made. It is impossible for a country 
dealer to understand all the conditions 
that surround the trade in the market 
centers, and they should not condemn buy- 
ers when a discount appears unreasonable 
or erroneous without asking for an expla- 
nation. A common practice is for a dealer 
to pick up a market report, compare prices 
therein quoted, and if the discount looks 
large, complain that he is being wronged. 
Now, I believe that it is well for the seller 
to watch things closely, even though he 
has the utmost confidence in the buyer, if 
for no other reason than to protect himself 
from mistakes, but I want to emphasize 
the fact that while price currents will 
give a fair general idea of values, they 
are of no importance in the determining 
of values in any specific case, for these 
reasons: First, they do not contain rec- 
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ords of all sales, but only those which 
traders feel it is not to their disadvantage to 
give; second, quotations are bunched un- 
der few headings, whereas the trades quot- 
ed are based on scores of different terms 
and billings, each of different value. The 
markets are no longer ‘‘open,’’ many of 
the more important trades being made on 
private terms and in consequence track 
buyers are forced to make discounts that 
often appear arbitrary. 

The question of the right of buyers to 
wait until grain arrives at their elevators 
before accepting or rejecting the original 
grading of it has been called attention to 
by the many articles in regard to it in a 
leading trade journal. Section 13 of Rule 
23 of the Chicago Board of Trade reads as 
follows: 

“Whenever grain . . is sold by sam- 
ple, the purchaser must accept or reject 
such grain by 12 o’clock m. of the 
business day next succeeding the day of 
sale, unless it shall have been impossible 
for an official Board of Trade sampler to 
sample such grain > .'\durins’ “that 
time. If it is impossible to sample such 
grain ; within the time specified, 
such grain . shall be sampled as 
soon as possible thereafter by the official 
grain sampler, and the purchaser 
must accept or reject such grain . . . im- 
mediately after the report of the officia 
sampler is made,’’ 

Some years ago, when practically all the 
commercial grades went into ‘regular’ 
elevators, the proprietors of which were 
interested in the grain as custodians only 
the trade by common consent allowed the 
reinspection of grain at those elevators 
because in those days each car was un- 
loaded in its turn, practically none being 
delayed for an ‘unreasonable’ length of 
time; it facilitated the handling of cars 
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and amounted to no more than the correc- 
tion of errors in the first inspection, the 
reinspection being brought about by neith- 
er interested party, but for the common 
good. Since then the methods of handling 
grain have changed; much of that which 
used to go through regular elevators now 
goes through private houses, the proprie- 
tors often being interested in the grain, 
and at times the cause of the delays in 
unloading. These new conditions clearly 
make it a hardship to place upon the sell- 
er the risk of the lowering of grades by 
reinspection at elevators, unless so speci- 
fied in original contracts. 

The rule above quoted plainly indicates 
where the seller’s risk ceases and the buy- 
er’s risk begins, but to bring it up to date 
it should be amended so that grain sold“ by 
grade and to arrive are mentioned in it. 


L. T. Hutchins, Sheldon, Ill.: For 30 
days I did not receive 10 cars and had 
order in for 30 or 40. We had a lawyer 
draw up a memorial and presented it 
to the officers of the Big 4 at Cincinnati. 
Now we are getting cars. 

H. Hemmelgarn, Chicago.: I have sued 
railroads, won my point and they are 
not afraid of me yet. The railroads now 
carry in two cars what they used to get 
into three, so their facilities are some- 
what increased. Do not jump on the rail- 
roads unless you have just cause; it is 
their bread and butter to haul freight. 

M. McFarlin: I think when a man has 
grain to ship in good faith, can’t get 
cars and the freight rates advance, that 
the railroads should haul the grain at 
the old rate. 

H. A. Foss of Chicago, read a paper on 
the “Condition of Grain Cars Upon Ar- 
rival,’ which will be published in the 
next number. 

M. McFarlin: I move a vote of thanks 
be tendered to Mr. Foss for his inter- 
esting talk and his honesty in uncover- 
ing the unscrupulous. Carried. P 

At 1:15 the convention then adjourned 
for luncheon, 


THURSDAY AFTERNOON. 


Work was resumed on the morning’s 
program. 

Alfred Brandeis of Louisville, Ky., 
secretary of the Southern Grain Associa- 
tion, read a paper on “Object and Work 
of the Southern Grain Association,” 
from which we take the following: 


WORK OF THE SOUTHERN GRAIN 
ASSOCIATION. 


Prior to 1880 the grain shipping business 
was done in the southern part of the 
country same as in other parts of the 
country. Sight drafts were attached to bills 
of lading. About 1880 the trade began to 
take more interest. As it grew larger 
some of the older houses that held the 
biggest part of the trade began to issue 
drafts payable on arrival. This enabled 
irresponsible persons to sell and take up 
draft if they saw fit. Soon payable on 
arrival got to be payable at pleasure. 
This put good, solvent merchants in rather 
a tight position. Then a large number of 
brokers started in business. They were 
a great source of trouble. They would get 
hard up for stuff; no written contracts 
being used, they would make claims that 
they Hae goee sales. In those times there 

ir margin in i 
plete ue eohcoion) bp ac et 
: was thought feasible to have a - 
ing of those who shipped into the aoe 
ern states, Louisville was interested and 
we visited various markets and found all 
willing to do something. <A’ meeting was 
called for Louisville last spring and an 
association. formed. It was decided that 
all sales were to be made subject to 
weights and inspection of the market from 
which the shipment was made, official cer- 
tificates of weights and inspection to be 
final between buyer and seller; the buyer 
to be required ,to pay drafts with bills 
oy ee ae ee repeee rit of weight 
ion attac 
presentation ed upon date of first 
wenty-five thousand circulars 
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ing the object of the association and the 
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tion had been formed, thought it would 
stop overbuying, and opposition soon 
melted away. Soon members began to 
get business from all over the south on 
the terms of the association. The result 
is that 90 per cent of the business is being 
done more smoothly and all are pleased. 
We want the support of all. 

About all the grain entering Louisville 
is weighed at the Kentucky public ele- 
vator, which has a capacity of 550,000 
bushels. Louisville has four large receiy- 
ers who never ship a car outside of the 
city limits without it is weighed and 
transferred to another car. All grain go- 
ing across the river pays one cent arbi- 
trary fee. ' 

E. J. Smiley, Concordia, Kan.: In 1898 
Hoffman & Co., of Enterprise, Kan., 
sold two cars of flour on a “shipping 
order” bill of lading to a Waco, Tex., 
firm. The drafts went through the Kan- 
sas City bank and arrived at Waco. One 
of the firm to whom the flour was sold 
was an officer in the bank and in some 
way secured the flour without paying the 
drafts. Suit was brought and the ship- 
per lost. A ‘‘shippers’ order’’ bill of lad- 
ing is of no value to a Kansas shipper, 
according to the Appellate Court of that 
state. 

W. T. McCray exhibited a very unique 
certificate of weight, which showed the 
grain had been unloaded into barrels and 
each barrelful weighed. There were 247 
drafts and the receiver claimed a shortage 
of 480 pounds. 

A, E. Clutter: Anyone doing business 
in Virginia or West Virginia better find 
out the laws and know who he is doing 
business with, as the laws in those states 
are in favor of the rascal. 


L. T. Hutchins, Sheldon, Ill., gave a 
talk on “Overbidding in Local Markets,” 
from which we take the following: 


OVERBIDDING. 


This was once the question of the day. 
During the last ten or twelve months a 
dealer would be foolish to overbid, as ele- 
vators are now full of grain. Nearly all 
are interested in local stations. If we are 
honest with ourselves and competitors, we 
can make money. We must be satisfied 
with working on small profits and I think 
a confidence can be made to exist between 
the farmers and the dealers. We ought to 
cultivate a friendly feeling with our com- 
petitors; there is enough grain _to go 
around. We ought to live and let live. A 
good many dealers are not firm enough 
when talking with farmers. Tell them just 
what you can give and have it end there. 
We ought to tell our competitors what we 
can pay, and pay it. Another thing: pay 
your relatives the same price you pay any- 
one else. If you pay them more you get 
into trouble. They are but human, and 
will tell it as quick as anyone else. I 
think when we go home we should make 
friends with our competitors, if that feel- 
ing does not already exist, talk over your 
differences and make concessions if neces- 
sary; be honest and fair with him. I 
am sure that if we do this there will not 
be so much overbidding. 


H. L. Bushnell: I have a competitor; 
IT do not know him very well. We never 
have any trouble and get along very 
peaceably. 

F. D, Babcock, Ida Grove, Ia., secre- 
tary of the Grain Shippers Mutual Fire 
Insurance Association, addressed the 
meeting on Mutual Insurance.” From 
his talk we take the following: 


MUTUAL INSURANCE, 


On a hot day in 1896 an insurance agent 
eame to my office and told me that the 
company refused to write my elevator, 
which is a good house operated by steam, 
at the old rate. Finally I got into an- 
other company. I did not like this, so I 
got up a circular and sent it to a large 
number of dealers, to see how they felt 
about organizing a mutual fire insurance 
company. I got many replies and appli- 
eations for about $75,000 worth of insur- 
ance, as $100,000 is required before a mu- 
tual company can get a charter in Iowa. 
We felt greatly encouraged, and a short 
time after we got it up to the required 
amount and took out our charter. There 
are two kinds of mutual insurance com- 
panies; one for co-operation and mutual 
benefit, the other for profit. We are now 
two years old. On January 1, 1899, we 
had $200,000 worth of insurance in force, 


on October 1, 1899, $400,000, and by Janu- 
ary 1, 1900, expect to have $500,000. We are 
prompt in the adjustment and settlement 
of our losses. We collect as a contingent 
fee one-half of the board rate and for the 
policy fee $1, which is given to the agent 
as well as a certain per cent of the con- 
tingent fee. After running six months, we 
amended our articles of incorporation to 
permit us to write any good risk. Old line 
agents will tell you a mutual company is 
no good and will bust. But they rob you 
and bust as often as the mutuals. We are 
running the Grain Shippers’ Mutual Insur- 
ance Company for the benefit of its policy 
holders. : 

T. P. Baxter: My experience with the 
Miller’s National Insurance Co., has 
been very satisfactory; I have been with 
them five years and it has cost me from 
1 1-2 to 1 7-10, when the old line rates 
have been 2 and 2 1-2, 

J. W. McCord: I wanted some insur- 
ance and asked the advice of a friend 
who told me to take it out in a mutual 
company, as the average cost was about 
60 per cent of the stock rate, and he 
was never in one that failed. 


A. H. Bewsher, Sec’y Nebraska Association. 


E. J. Noble of Chicago made an ad- 
dress on “Inspecting and Handling 
Grain in Chicago,’ from which we take 
the following: 


INSPECTING GRAIN AT CHICAGO. 


Shippers do not always understand our 
system of inspecting grain. It is impos- 
sible for us to know who is to receive the 
grain. The cars all go to the grain in- 
spection track, the inspectors get out 
early, and there is nothing on the car to 
tell whose grain it is; we only know it by 
the car number, and you can always get 
a certificate of inspection of any car by 
sending us the number. Ours is a public 
office, the books are open to all. We have 
requests daily for certificates, which we 
mail without delay or the asking of any 
questions. We are liable to make a mis- 
take. I doubt if anyone can inspect 100 
cars twice the same. > 

When you ship to your receiver, tell 
him what you think it ought to grade, and 
if it does not you can call for reinspec- 
tion at once. We have good, reliable 
men who have been in our employ from 
6 to 22 years, and they receive $150 per 
month, and it is no object for them to 
do crooked work. ; 

Clean your grain well before shipment, 
for good grain that ought to grade bet- 
ter, if not clean grades low because it is 
dirty. Corn shipped from same erib will 
not all grade alike, as some of it is bound 
to be rat taten, while some of it which 
is exposed to the weather will be rotten. 

We are charged by country dealers with 
being rigid on in inspection and careless 
on out inspection, while the elevator peo- 
ple claim the opposite. 


A good deal of trouble is caused by over- 
loading cars of oats. It is hard for the 
inspectors to get in a full.car and get a 
fair sample, so lots of the oats that come 
in are inspected subject to re-inspection. 

There is no law that compels grain to 
be inspected, but our inspection certifi- 
cates are accepted by the Board of Trade. 
When grain is intended for a_ private 
house, it need not be inspected, but if for 
a public elevator, must have our inspec- 
tion certificate. If grain is heating and 
we are asked to re-inspect we do so with- 
out knowing whose it is. 

We keep our grade samples for 90 days. 
I have known grain to arrive in Liver- 
pool, not same grade as when shipped, and 
by our samples we proved to buyer it was 
not the same grain as was shipped from 
Chicago. The reason more grain goes out 
of Chicago as No. 2 than comes in is due 
to the cleaning houses here. 


I. P. Rumsey, Chicago, made an ad- 
dress on “The Advantages of Consign- 
ing Grain,’ and impressed upon his 
hearers, the fact that the commission 
man was still in business. 

T. P. Baxter: Too much attention is 
paid to innocent dirt, consisting of 
straw, chaff and string. I do not think 
these ought to reduce the grades. The 
mills accept wheat that is sound and 
plump that contains straw, chaff and 
string. They base the grade of grain 
on the intrinsic milling value. 

E. A. Grubbs, chairman of the com- 
mittee on resolutions, reported the fol- 
lowing resolutions, which were adopted: 


RESOLUTIONS. 


Whereas, Track buyers and receivers 
have held grain in cars an unreasonable 
time after its arrival and inspection, and 
then demanded reinspection because they 
considered it below grade given by of- 
ficial inspectors on arrival, and 

Whereas, They have compelled shippers 
to accept settlement on the basis of lower 
grade; therefore, be it 

Resolved, That the Grain Dealers’ Na- 
tional Association in convention assembled 
declare against shippers being required to 
stand any deterioration in quality of grain 
which occurs after first inspection of 
grain at terminal markets; and also, be it 

Resolved, That we petition the different 
exchanges to adopt a rule requiring track 
buyers to accept grain on first inspection 
or obtain reinspection within 48 hours after 
first inspection. 


Whereas, General complaint is being 
made against the railroads that an un- 
equal distribution of cars has been made 
to shippers at local non-competing points. 

Resolved, That it is the recommendation 
of this convention that railroads be re- 
quested to make an equitable distribution 
of cars according to the business offered 
at the stations. 

We further recommend that the supply 
of cars be increased as rapidly as possible. 


Resolved, That the Grain Dealers’ Na- 
tional Association request the elevator 
people to require their employes to un- 
load all grain from each and every car 
and to sweep carefully each car before it 
leaves the elevator; and request that no 
private parties be given the sweeping priv- 
ilege. 


Whereas, The paper read by B. A, Lock- 
wood, of Des Moines, Ia., entitled, ‘““Why 
a Loading Fee Should be Given Grain 
Dealers,” meets our unqualified approval. 
We hereby endorse the sentiments set 
forth in said paper, and recommend that 
same be published in the grain trade jour- 
nals, and a copy of same be furnished to 
the railroads and different associations 
throughout the country; and be it further 

Resolved, That we endorse the senti- 
ments contained in the paper of EH. J. 
Smiley, entitled, ‘Short Weights at Ter- 
minals,’’ and we recommend its publica- 
tion in the trade journals, and further 
recommend that the local and state asso- 
ciations publish same in their local news- 
papers. 


Whereas, Some track buyers are un- 
wittingly bidding irregular dealers and 
receivers are unknowingly handling the 
shipments of irregular dealers; therefore 
be it 

Resolved, That we recommend that they 
confine their dealings to regular grain 
dealers, and that whenever they are in 
doubt regarding the regularity of any 


yasys 


offering them business, they con- 


person 3 
i regarding the same. 


sult the secretary 
Whereas, The president and secretary af 
this association have served in their re- 
spective capacities efficiently, faithfully 
and economically. 
Resolved, That we hereby | 
hearty thanks of this associatic 
labors they have performed. 
Ee acrrde That the thanks of this asso- 
ciation be extended to the members of the 
Chicago Board of Trade who contributed 
and royally entertained this association 
with a banquet. 
BH. A. GRUBBS, Greenville, O. 
G A. STIBBENS, Coburg, lowa. 
A. B. HARTLEY Goodland, Ind. 
T Pp. BAXTER, Taylorville, Il. 
iM. T. RUSSELL, Des Moines, Ia. 


A resolution calling upon carriers ‘to 
reduce the minimum weight required to 
be placed in cars was lost. 

BH. L. McClurkin, of Morning Sun, 
Ta., secretary of The Grain Dealers’ 
Association of Southeastern Iowa, read 
a paper from which we take the fol- 


lowing: 
SOUTHEAST IOWA ASSOCIATION. 


347 the courtesy of the program commit- 
eae am suffered the privilege of present- 
ing to this convention some of the aims 
and the results accomplished by the Loe 
ganization of the Grain Dealers Association 

theastern Iowa. 
ET tere in 1898 (and_the wonder to 
us all is that we continued in the grain 
business until that time without organiza- 
tion). The reasons that led us to and 
brought us to realize the necessity for 
united effort were varied and many, and 
above all was the constant strife. The dis- 
organized condition of the grain business 
brought us face to face with the fact that 
something must be done or we must quit 
the business. : 

A portion of our members 
situated, being on different 
different and competing a K 
These roads parallel each other for ninety 
miles, cross and recross, and almost the 
entire distance the tracks are in sight of 
one another, and have stations in the same 
towns. ide 

This naturally led to close competition 
on the part of the roads, a continual strife 
between the dealers, and resulted in one 
continual round of pleasure, in which rail- 
ways, dealers, neighborhoods, section men, 
families and school districts became mixed 
up in a general scramble for trade, regard- 
less of the outcome, or religion or politics. 
You dealers of experience can readily im- 
agine the condition of affairs that con- 
fronted some of us morning, noon and 
night when we were striving to make a 
legitimate profit on the grain we were 
handling. ek: 

After we had borne the burden until it had 
become almost too grievous to be borne, 
some of us, through motives born of neces- 
sity, overcoming the natural antipathy we 
had for our good, live, wide-awake com- 
petition, got together, and in talking the 
matter over came to the only sensible con- 
clusion—decided that something must be 
done. With a full determination to remedy 
the situation, if within our power, we ef- 
fected the organization of the Grain Deal- 
ers’ Association of Southeastern Jowa, 
which in the majority of cases has proved 
a success beyond our expectations, and has 
done so in spite of the opposition and 
doubting Thomases. 

Of course, we met with constant and re- 
eurring troubles and dificulties, but we try 
with patience and perseverance to smooth 
the rough places, pour oil on the troubled 
waters, comfort the broken hearted, and 
make a living profit as we go along. We 
have not in our territory been troubled to 
a great extent with that thorn in the flesh 
for the country grain dealer, the scoop- 
shovel man, 

We have had some isolated cases, but by 
the co-operation of, and in some instances 
assistance from, our friends, and the good 
judgment and the solid sense of the com- 
mission men, we have been able to hold 
them in check, or drive them to more con- 
genial territory. 

One of our.leading difficulties, as I pre- 
sume is the case with all country dealers, 
is the peddling of prices, or rather the 
misrepresentation of prices quoted to our 
trade. 

It is a natural trait in us all to want not 
to be second in anything, and when our 
trade comes in and tells us that our com- 
petition is paying within % or % of a cent 
of the market price, or flat out, card bid on 


extend the 
on for ‘the 
and be it 


are peculiarly 
roads, under 
managements, 


track, we are naturally fired with the par- 
donable pride not to be beaten, and we go 
him one better. 

This can have but one outcome: we must 
lose money or get substantial sympathy 
from our friends. This is refused, and we 
bear the brunt of the ‘‘white man’s bur- 
den,’’ grin and bear our loss, consoling 
ourselves with the not very profitable nor 
comforting thought that we were not beat- 
en, anyway, and can stand it as long as the 
other fellow. 

This is a thing of the past, I am happy 
to say, among the members of the Grain 
Dealers’ Association of Southeastern Iowa. 
I in reason know that my competitor, if he 
is a member of the association, is sticking 
right to honorable methods and working on 
a fair, legitimate profit, not exorbitant, but 
such as any fairminded dealer should have, 
and conceded by all as his just and equit- 
able remuneration, 1 cent per bushel. 

I have a case in point which came under 
my observation recently in our territory. A 
dealer located on a competing road was 
offered an inferior grade of oats by a re- 
nowned bid garbler, who lived about equal 
distance between the two roads. These 
two dealers, previous to our organization, 
would have scarcely recognized each other. 
Dealer No. 1 made our friend a bid war- 
ranted by the grade of grain, and promptly 
wired his competitor on the other road his 
offer, who had received the message but a 
very short time when our friend appeared 
with his sample and had been offered mar- 
ket price of a good grade of oats. He sold 
to the other fellow at his bid. 

I do not believe that there is in any line 
of business such strong and unreasonable 


E, J. Smiley, Sec’y Kansas Association. 


tendencies to a close and unwarranted 
competition as in the grain business, among 
country dealers. Why it is sol am ata 
loss to know. 

_ I attribute the success of our association 
in a great measure to the fact of our fre- 
quent meetings and the consequent good 
feelings contingent upon the gathering to- 
gether of men determined to correct an 
error, and working for the accomplishment 
ot a uniform purpose of mutual interest to 

Robert Bell of Fowler, Ind., talked 
on Clippers and Cleaners in Country 
Elevators and scored some good points 
in favor of their use. 

Norman H. Camp, a Chicago  at- 
torney, talked for a few minutes on 
Landlord’s Liens and replied to a num- 
ber of questions asked by dealers. His 
and several other papers omitted from 
this number will be published in the 
next number. 

A vote of thanks was extended to 
Mr. Camp for the able paper he pre- 
pared for the meeting. a’ 

JER A. Foss: The subject of testing 
scales ig up before the Chicago Board 
of Trade. We expect to have our own 
men to do it and we are going to look 
after the scales. 


W. T. McCray: I fee] that Mr. Foss 


is making an honest endeavor to se- 
cure correct weights at terminal ele- 


THE GRAIN DEALERS JOURNAL 


vators in Chicago. He surely merits 
the thanks of the grain shippers. 

An invitation from the Cincinnati 
delegation bidding the Association to 
hold its next meeting in Cincinnati was 
read and referred to the new Board of 
Directors. 

M. McFarlin presented the following 
resolution which was adopted: 

Resolved, That the Grain Dealers’ Na- 
tional Association here assembled believe 
that a shipper who makes a sale of grain 
for reasonable time of shipment, who has 
the grain at the time, orders the cars and 
cannot get them, should not stand any ad- 
vance in the freight rate that may be made 
pending the furnishing of cars. 

M. McFarlin suggested that as reso- 
lutions had been adopted without a dis- 
senting vote, they should be unani- 
mously adopted. 

The report of the Committee on 
Nominations was received with ap- 
plause, and upon motion of M. McFar- 


lin was unanimously adopted. It is as 
follows: 
Officers: President, W. T. McCray, 


Kentland; first vice president, J. M. 
McCord, Columbus, 0.; second vice- 
president, J. M. Sewell, Hastings, Neb.; 
secretary and treasurer, Charles §. 
Clark, Chicago. 

Directors: Arthur Sawers, hi ; 
B. A. Lockwood, Des Moines, ne one 
Ross, Lafayette, Ind.: D. Hunter, Ham- 
burg, Ia.; Ed. McCue, Pittsburg, Ohio: 
iy a McClurkin, Morning Sun, Ia.: T. 

. Baxter, Ta i 5 i 
Willi Kas ylorville, Ill.; N. B. Hieatt 

The adoption of the report was 

quickly followed by a call for Mr. Mc- 
Cray, who said: I am not unmindful 
of the honor conferred by reelecting 
me to the Presidency of the Associa- 
tion, still I can not help but feel that 
you have made a mistake. You should 
choose some one who can give the af- 
fairs of the Association some time and 
attention. I am a busy man, but al- 
ways willing to oblige my friends and 
will do what I can to advance the in- 
terests of the Association. I thank 
you. 
g Be AS Lockwood: We come here and 
In meeting assembled resolve, but you 
must have something back of that; you 
will have to go home and work. 

W. T. McCray: Do missionary work 
when you go home. I have enjoyed the 
meeting very much and have profited 
by the proceedings. I thank you for 
your assistance and hope for even 
greater progress during the coming 
year. 

The meeting then adjourned sine die. 


CONVENTION NOTES. 


All the Chicago dealers were there. 
pene new members were added. 
re rown of Boston 
ecuieee attended the 


One man from Michigan, A. L 7 
kins, of Battle Creek, ean bene 

Louisville was represented b 
Brandeis and 8. Zorn, oars 

Pittsburg had but one dealer 

e 

—-C. A. Foster of Carnegie. gine 

Papers omitted from this 
will be published in the next. 

The renomination of President Mc- 
Cray was received with applause. 

BE. G. Heeman, of Ware & Lelanc 

. ry ~ ¥ ; el 
distributed market letters and Nacei 

4. Bartlett, of Milwaukee, was at the 


pee and thoroughly enjoyed: him- 


7 


number 


THE GRAIN DRALERS JOURNAL. 


Not one man whose name appeared 
on the program failed to appear or send 
@ paper. 

Buffalo was represented lye AWE 10h 
Townsend, Secretary of the Husted Mil- 
ling & Elevator Co. 

Among the ladies at the convention 
were Madames McCray, Sawers, Mc- 
Cue, Kipp and Clark. 

The Indianapolis Board of Trade was 
represented by Geo. E. Townley, Chair- 
man of the Grain Committee. 

Des Moines was represented by B. A. 
Lockwood, M. McFarlin, M. T. Russell, 
W.S. Regur and W. G. Case. 

The Grain Dealers Journal was rep- 
resented by Charles S. Clark, J. Car- 
ver Strong and R. R. Rossing. 

The Merchants & Manufacturers 
Warehousing Co. was represented by 
W. H. Banks and F. B. Potwin. 

Kansas did not have a large delega- 
tion, but it sent workers, N. B. Hieatt 
of Willis, and E. J. Smiley, Concordia. 

W. B. Probasco of Bloomington, Ill., 
lost his vest, gold watch and chain—a 
thief appropriating them to his own 
use. 

Nebraska was represented by A. H. 
Bewsher and G. H. Conant, Omaha: F. 
M. Rublee, Broken Bow, and L. W. Wil- 
son, Merna. 

The ex-secretary of the National As- 
sociation, W. H. Chambers, had the 
pleasure of meeting many of his old 
time friends. 

B. F. Ryer, representing the Huntley 
Mfg. Co., of Silver Creek, N. Y., was 
the only grain cleaning machinery 
salesman present. 

J. C. Van Arsdell, representing H. W. 
Caldwell & Son Co., met many of his 
old acquaintances and added some new 
ones to his list. 

The St. Louis firms represented were 
Daniel P. Byrne & Co., by W. H. Karns; 
Picker & Beardsley, by E. Picker and 
Messmore, Morton & Co., by W. K. 
Ewing. 

F. J. Myers, representing Fairbanks, 
Morse & Co., distributed neat cards 
bearing diagram’ of that part of the 
city between the hotel and his firm’s 
storerooms. 

H. W. Richards, of Skillen & Rich- 
ards, Chicago, provided cigars to burn 
and circulars to read about his firm’s 
new car loaders and its gas and gaso- 
line engines. 

Only three Toledo firms represented: 
W. A. Rundell & Co., by J. E. Rundell; 
Southworth & Co., by W. B. Boyd, and 
J. F. Zahm Co., by their red letter edi- 
tor, Fred Mayer. 


The Chicago dealers did themselves 
proud on the banquet. The trade has 
never had a greater success. The out- 
of-town dealers were more than pleased 
with the entertainment given and were 
not a bit backward in expressing them- 
selves. 

Cincinnati sent a large delegation, of 
which J. M. Wooliscroft was chairman. 
Among others in the delegation were 
W. W. Granger, C. S. Maguire, F. 
Veith, J. B. Bartlett, J. H. Collins, Jr., 
P. Van Lunen, E. W. Holt, and W. R. 
MeQuillan. 

The Indiana delegation included B. 
L, Archibald, Morocco; W. C. Babcock, 
Rensselaer; Robt. Bell, Fowler; H. C. 
Clark, Colfax; W. 8S. Cunningham, 
Brook; M. Duffy, Swanington; A. E. 
Hartley, Goodland; H. Kerlin, Delphi; 
A. W. Loughrey, Monticello; J. F. Mc- 
Cormick, Ambia; W. T. McCray, Kent- 
land; H. A. Myers, Francesville; M. EH. 


Reynolds, Crawfordsville; Fred Rose, 
Brookston; John Ross, Brookston; 
Robt. Stoll, Thornton: S. K. Todd, 
Cayuga, and E. H. Wolcott, Wolcott. 

A model of the Miller Car Ventilator 
was exhibited, and a number of dealers 
who examined it, expressed opinions 
on the necessity of railroad companies 
adopting something of that character 
to prevent the deterioration of grain 
while in cars. 

Ohio was well represented. Among 
others present were A. H. Behymer, Os- 
good; A, H. Clutter, Lima; J. H. Con- 
ger, Eaton; EH. A. Grubbs, Greenville: 
Conrad Kipp, Greenville: J. W. Mc- 
Cord, Columbus; Ed. McCue, Pittsburg; 
M. M. Smith, Arcanum; Chas. Schreel, 
Eldorado; C. G. Watkins, Cleveland. 

Among those from Iowa were F. D. 
Babcock, Ida Grove; ©. Baxter, Mt. 
Union; N. S. Beale, Tama; Wm, But- 
ler, Morning Sun; G. H. Carter, Pekin; 
M. Cassady, Whiting; N. R. Derby, 
Burlington; J. R. Harris, Northboro; 
D. Hunter, Hamburg; E. L. McClurkin, 
Morning Sun; A. F. Shotts, Keota; G. 
A. Stibbens, Coburg; J. W. Younger- 
man, Waukee. 

The Illinois delegation was much 
larger than last year and _ included 
Theo. Baxter, Taylorville; W. R. Breck- 
enridge, Kankakee; H. lL. Bushnell, 
Hoopeston; W. H. Councir, Williams- 
ville; M. O. Flanigan, Bellflower; J. Gil- 
more, Gridley; M. J. Hogan, Seneca; L. T. 
Hutchins, Sheldon; Jas. Kitchen, Mat- 
toon; W. B. Newbegin, Blue Mound; 
W. S. Pierce, Morris; W. B. Probasco, 
Bloomington; EH. H. Reynolds, Ster- 
ling; R. G, Risser, Kankakee; L. G. 
Vincent, Odell; J. T. West, Loda, and 
J. B. Woodin, St. Joseph. 


THE SUPPLY TRADE 


The Dayton Globe Iron Works Co., of 
Dayton, O., made an exhibit of gas and 
gasoline engines at the Philadelphia Ex- 
port Exposition. 

Selvin A, Cram, manager of the Coun- 
cil Bluffs branch of the Marseilles Man- 
ufacturing Co., Marseilles, Ill., died Oct. 
14, aged 31 years. 

Circulation is not everything. The 
problem is to reach just the people who 
will be interested in your particular ad- 
vertising with as little waste circulation 
as possible.—Publicity. 

Advertising isn’t cuteness. It is plain, 
hard, cold, business sense. A. little hu- 
mor or a little pleasantry isn’t a bad 
thing sometimes, but the main thing is 
to get the facts forcibly before the peo- 
ple most likely to be interested. 

August Mietz, of New York, has issued 
a catalog of the Mietz & Weiss kerosene 
engine, with illustrations of the varied 
uses to which this economical power 
may be put. It is said that this engine 
does not increase the fire hazard. 

W. E. Russell, district manager of the 
Baker-Vawter Co., Chicago, took his 
own life Oct. 24, by leaping from a boat 
in mid-lake. The body was not recoy- 
ered. He was suffering from an incura- 
ble disease that he was convinced would 
eventually prove fatal. 

The Weber Gas & Gasoline Engine 
Co., of Kansas City, Mo., is out with a 
new catalog, No. 14, containing descrip- 
tions of the various styles of engines, 
which are made in seventeen different 
sizes from 4 to 100 h. p. The catalog 
comprises 64 pages of instructive read- 
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ing matter, with illustrations, and 100 
letters from grain elevator men and 
other users. 

The Joseph Dixon Crucible Co., Jer- 
sey City, N. J., is sending out a pam- 
phlet describing the use of Dixon’s 
Flake Graphite for lubricating gas and 
gasoline engine cylinders. Its property 
of withstanding high temperatures un- 
changed makes Dixon’s Graphite of 
great value, and far superior to lubri- 
cating oil alone, which by the intense 
heat is carbonized. 

The Webster Manufacturing Co., of 
Chicago, has just completed the ship- 
ment of some grain elevating machin- 
ery, which was forwarded to Bombay, 
for utilization in the interior of India. 
The order, which was secured through 
London, amounted to over $7,000. The 
company is working on a Canadian or- 
der for fifteen gasoline engines of va- 
rious horse power. 

The New Era Iron Works, of Dayton, 
O., manufacturers of the famous ““New 
Era” gas and gasoline engines, have re- 
cently purchased a new plant, which 
they are now remodeling and equipping 
with all the latest improved machinery. 
The demand for the ““New Hra” has been 
such as to compel this action. By Janu- 
ary 1 their capacity will be doubled, and 
they will have one of the finest gas en- 
gine factories in the United States. 


The Hess Warming & Ventilating Co. 
is congratulating itself on the good posi- 
tion in which the new elevator schedule 
of insurance charges places its custom- 
ers. This company two years ago de- 
cided that its large elevator driers 
should be placed outside of elevators, in 
detached brick housings, anticipating at 
that time this action of the underwrit- 
ers. As a result this increased rate does 
not affect any of the Hess Driers erected 
for Chicago elevators. On the contrary, 
the underwriters’ association has offi- 
cially declared the Hess Driers, so situ- 
ated, to be no hazard, and has approved 
their use without charge. 


The Review of the River Plate says: 
The Minister of Agriculture has pre- 
pared a project for presentation to Con- 
gress referring to the construction and 
working of grain elevators in the vari- 
ous ports and in the railway stations in 
the agricultural centers, and he proposes 
to pay a bounty of one dollar per ton, 
which amount the Treasury will recover 
by placing a similar tax on the export 
of grain, which it is of the opinion can 
be borne, as there will be no necessity 
for bags, and the bags today amount, 
for a crop of the present size, to be- 
tween ten and twelve million dollars, 
whilst the new tax would only mean 
about three million dollars. 


During the coming winter the Hon. 
Thomas B. Reed, ex-Speaker of the 
House of Representatives, will be a fre- 
quent contributor to The Saturday Eve- 
ning Post of Philadelphia. Mr. Reed’s 
papers will, in the main, deal with 
national affairs, and will form a most 
important and interesting contribution 
to the history of American politics. Mr. 
Reed’s first article, unlike those to fol- 
low, crosses the Atlantic for its sub- 
ject and tells how the procedure of 
French law courts, and especially those 
involved in the Dreyfus case, impresses 
an American lawyer. This paper, en- 
titled Paris and French Justice, appears 
in The Saturday Evening Post of Oc- 
tober 7. 
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SUITS ano DECISIONS 


C. B. Congdon & Co., brokers of Chi- 
cago, have brought suit against Peter 
Jansen, a member of the Nebraska leg- 
islature, for $138,000 unpaid margins. 
Jansen lost $43,000 in a wheat deal. 

Unrecorded bills of sale are binding 
as between the parties but void as to 
other creditors who have no means of 
knowing from the records the existence 
of the obligation. E. P. Bacon & Co. Vs. 
A. W. Harris et al., District Court of 
Western Iowa 

Issy Landa of Kansas City, Mo., has 
brought suit against the estate of his 
brother, Morris Landa, for $5,000, in ad- 
dition to the $18,000 allowed him ‘by the 
administrator. Morris Landa, a grain 
dealer of Kansas City, was killed by his 
bookkeeper three years ago. 

W.H. Gardner & Co., dealers in grain 
and coal at Bellevue, O., are defendants 
in a suit for $10,000 damages brought 
by Samuel Long, a former employe, on 
account of injuries received in June, 
1898, by reason of a horse running aw?y 
Long claims that his employers knew 
the horse was a “runaway” when they 
purchased it. 

Robert Williams, Jr., acting commis- 
sioner of internal revenue, has decided 
that a local firm acting merely as agents 
for New York or Chicago brokers, plac- 
ing orders for the account of other per- 
sons, is not reauired to pay the stamp 
tax on these transactions, the only tax 
being that imposed on the New York 
and Chicago brokers. 

When a broker contrary to his in- 
structions closes a deal at a certain 
price the measure of damages is the dif- 
ference between the price closed at and 
the lowest market price before the ex- 
piration of the time~limit of the 
broker’s instructions. Decision of Judge 
Chytraus at Chicago in'the suit of Colo- 
nel I. L. Ellwood against Eggleston & 
Son Co., brokers. 

H. Duese contracted for a car of white 
oats with the Union Grain and Hay Co. 
On arrival of the car it was mixed oats. 
The purchaser claimed a car of white 
oats or to be made whole on the con- 
tract. On the evidence of the seller that 
a verbal agreement was made that if 
the oats did not grade it was to be no 
transaction, the grain committee of the 
Cincinnati Chamber of Commerce de- 
clared the deal off. 

In its answer to the suit. brought 
by F. O. Paddock et al. to recover 
damages alleged to have been sustained 
by the loss of grain that was burned in 
the freight cars at the time of the 
Union Elevator fire, the Toledo & Ohio 
Central Railroad company denies re- 
sponsibility for the grain. It claims 
that the fire started on account of the 
negligence of the plaintiffs and that the 
defendant is therefore not liable for any 
damages. 


The meaning of the term “quantity 
intaken” has been decided by Judge 
Brown of the United States District 
Court, of the Southern District of New 
York. The charter of a ship loaded in 
New York with coal for Tampico, Mex- 
ico, provided for the payment of freight 
at so much a ton on the quantity intak- 
en. Part of the cargo was thrown over- 
board, and the shipowner claimed 
freight on the portion jettisoned. The 
judge held that the charterer was bound 
for the payment of the freight on the 
entire cargo intaken, as a portion of it 


was delivered; that the charter was in 
the nature of a lump sum charter. This 
construction, the Court said, was not 
affected by the agreement of the ship 
for delivery of the cargo, sea perils ex- 
cepted, nor by a provision that the 
freight should be payable on proper ev1- 
dence of “right delivery of the cargo,” 
since that meant no more than delivery 
in accordance with the charter, in which 
losses by sea perils were excepted. 

In the suit of E. I. Donovan against 
the St. Anthony & Dakota Elevator, in 
the North Dakota Supreme Court, the 
plaintiff seeks to recover the value of 
wheat purchased by defendant upon 
which plaintiff held a mortgage. Judge 
Corliss, for defendant, raised the point 
that since the mortgagee witnessed the 
mortgage the instrument is invalid, 
which would make the elevator com- 
pany innocent purchasers. Should the 
court sustain the position taken by 
Judge Corliss many complications will 
undoubtedly arise therefrom. 

James L. Hvans and Dr. A. D. Booth, 
of the J. L. Evans Elevator Co., Nobles- 
ville, Ind., have recovered judgment for 
$5,000 against Aaron Sohl, their former 
bookkeeper, who was accused of embez- 
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to the fact that the time for making 
the shipments had not expired Harly & 
Daniel could not cancel the contract; 
also that the seven cars shipped after 
Aug. 10 should be accounted for by 
Barly & Daniel at the market price on 
the day of arrival. 

It is said one paragraph in the su- 
preme court decision in the grain ele- 
vator cases justifies the contention that 
a commission firm shall not be allowed 
to act as agent and principal, by permit- 
ting its clerks to fill orders. The court 
said: It is a firmly established rule 
that where one person occupies a rela- 
tion in which he owes a duty to another 
he shall not place himself in any posi- 
tion which will expose him to tempta- 
tion of acting contrary to that duty, or 
pring his interest in conflict with his 
duty. This rule applies to every person 
who stands in such a situation that he 
owes a duty to another, and courts of 
equity have never fettered themselves by 
defining particular relations to which 
alone it will be applied. They have ap- 
plied it to agents, partners, guardians, 
executors, administrators, directors, 
and managing officers of corporations, 
as well as to trustees, but have never 


zlement and left the city. The shortage 
was adjusted. Later other delinquencies 
were discovered, occurring at a time 
when Fred Sohl, father of the defend- 
ant, was a member of the company. The 
judgment covers only half of the short- 
age, Mr. Sohl, Sr., being entitled to sue 
for the other half, if so disposed. The 
property of Aaron Sohl has. been at- 
tached. 

Early & Daniel of Cincinnati, through 
a broker, bought of George C. Wood of 
Windfall, Ind., 18,000 bushels of corn, 
July 24, for shipment by installments 
until Aug. 10. On being advised of the 
sale Mr. Wood notified the broker that 
shipment could not begin before July 
31. The first shipment was made Aug. 
8, and prior to receiving notice, Harly 
& Daniel telegraphed Mr. Wood, can- 
celing the contract, to which Mr. Wood 
replied by declining to cancel. Before 
Aug. 10 eight cars were shipped, and 
before Aug. 14 seven cars additional, 
the original time of shipment having 
been extended subsequently by verbal 
understanding between the broker and 
Early & Daniel. The latter understood 
the time to have been extended a few 
days, the broker until Aug. 15, and the 
latter so advised Wood, who governed 
his shipments accordingly. The arbi- 
tration committee decided that owing 


Elevator A at Tacoma, Wash. 


eines 


fixed or defined its limits. The rule is 
founded upon the plain consideration 
that the one charged with duty shall 
act with regard to the discharge of that 
duty, and he will not be permitted to 
expose himself to temptation or be 
brought into a situation where his per- 
sonal interests conflict with his duty. 
Courts of equity have never allowed 
a person occuvying such a relation to 
undertake the service of two whose 
interests are in conflict, and then en- 
deavor to see that he does not violate 
his duty, but forbids such a course of 
dealing irrespective of his good faith or 
bad faith. 


Colonel Clark H. Carr, president of the 
American Maize Propaganda, says tlte 
use of corn as a food is constantly in- 
creasing in Europe. 

At their recent convention in Chicago 
the American Warehouseman’s Associ- 
ation declared that the internal revenue 
tax of 25 cents on receipts ig too high. 


Imports into the United Kingdom from 
Aug. 1 to Sept. 28, included 68,000 quar- 
ters of beans, 74,000 quarters of peas, 
and 19,500 tons of hay; against 77,000 
quarters of beans, 78,000 quarters of 
peas, and 16,800 tons of hay during the 
corresponding period of 1898-9. 
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INTERIOR PUBLIC STORAGE. 


Time was when the only means of 
keeping large stocks of grain on hand 
to meet the demand that might spring 
up suddenly at any time was to ship 
to and store at a few large central mar- 
kets. Years ago, while this system pre- 
vailed, Cincinnati, St. Louis and Mil- 
waukee, and later Chicago, controlled 
the grain trade. 


Better and more readily available 
means of transportation, more stable 
freight rates, have made it possible to 
save the cost of transportation to these 
markets, and to economize still further 
by storing more cheaply at interior 
points. These points are chosen for 
what military men would call their 
strategic position. That is, a holder of 
grain at such a point, by reason of lo- 
eation with reference to several differ- 
ent markets, can make shipments to 
either north, east or south, as prices 
may dictate. 


Among the scores of interior points in 
the Mississippi Valley which are adap- 
ted for grain storage is the town of 
Wellington in Southern Kansas, having 
seven radiating lines of railroad. Here 
the Hunter Elevator Co., several years 
ago, erected a building, shown in the 
engraving herewith, for the public stor- 
age of grain. Its operations have been 
so successful that a second elevator is 
now being erected. 


Parties located or doing business on 
the Atchison, Topeka & Santa Fe Rail- 
road west and south of Wellington, and 
on the Mulvane extension of the Atchi- 
son Railroad, @sS well as at Mulvane, 
Belle Plaine and Cicero, have the privy- 
ilege of billing their grain for the east- 
ern and southern markets via Welling- 
ton, to be cleaned and stored in transit 
at the Hunter Elevator for a period not 
to exceed six months, and then for- 
warded to destination at the one 
through rate from point of shipment 
to destination. > 


The charges are those authorized by 
the Kansas law: One cent per bushel 
for receiving and delivering, including 
storage for 15 days or part thereof; one- 
half cent per bushel storage for each ad- 
ditional 15 days or part thereof; one- 
half cent per bushel for cleaning; one- 
half cent per bushel for mixing, for all 
grain mixed; one-half cent per bushel 
for sacking oats, in owner’s. sacks; 
three-fourths cent per bushel for sack- 
ing all other grain, in owner’s sacks; 
one-half cent per bushel for shelling 
corn; for continuous storage between 
the 15th day of November and the 15th 
day of May following, 4 cents per bush- 
el; shrinkage about 10 pounds per 1,000 
on sound, clean grain. Damp and dirty 
grain shrunk according to condition; 
warehouse receipts issued on weights 
and classification of grain received in 
elevator, These of course are transfer- 
able, and banks have expressed a will- 
ingness to advance money liberally 
upon them. Parties desiring to keep 
their grain separate may do so by pay- 
ing storage on the capacity of the bin 
used, 

The first elevator erected has a storage 
capacity for 70,000 bushels, with 65 bins 
of 500 to 2,200 bushels capacity to rent 
at low rates. The new elevator is in- 
tended to increase the handling capacity 
to 50 cars per day, unloading, cleaning 
and reloading, and to make possible to 
use the other for storage exclusively. 
The company does not buy grain for 


shipment on the general market, but 
maintains the relation of warehouse- 
man only, according to each patron 
every facility for disposing of his own 
grain in his own way. 

The officers of the Hunter Elevator 
Co. are George H. Hunter, president; 
W. T. Voils, vice-president, and Charles 
W. Hunter, secretary and treasurer. 


COBS. 


The great export demand for eorn is 
surprising. 

Rotterdam is said to have distanced 
Antwerp in the import grain trade. 

Four hundred farmers of Wayne 
County, Neb., have brought suit against 
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consumption there remain 1,000,000 
quarters for export. 

The prices of beans are now on a 
level high above the discouragingly low 
range that has prevailed during the past 
three years, Persistent holders have 
reaped handsome profits. 

Broomcorn prices again are soaring. 
Sales of farmers’ crops in the Illinois 
district have been made at $100 per ton, 
and higher prices are expected. Next 
year farmers will have a crop and the 
price will be what you can get. 

Hay shippers have been notified by the 
railroads that commodity rates, where 
they are below the sixth class, after 
Noy. 1, will be withdrawn. The National 
Hay Association is endeavoring to have 


Hunter Elevator Co.’s Elevator at Wellington, Kan. 


the Grain Growers’ Mutual Hail Associ- 
ation to oust the officers. 

The military authorities of Germany 
are considering the introduction of one- 
third wheat fiour in the soldiers’ rye 
bread, as a measure of economy. 


The Venezuelan government, by ex- 
ecutive decree, will, for a period of sixty 
days, admit corn and beans free of duty. 
For the same period rice shall pay only 
two cents per kilo. 

The Argentine wheat crop is estimated 
by the statistical office at 11,500,000 
quarters, of which 6,000,000 quarters 
have been exported to Europe. With 
4,000,000 quarters for seeding and home 


the change postponed, as many have 
made contracts on the present basis. 


The exports of breadstuffs during the 
nine months ending with September, as 
reported by O. P. Austin, chief of the. 
Bureau of ‘Statistics, included $1,772,000 
bushels of wheat, 146,991,000 corn, 33,- 
922,000 oats, 4,492,000 rye, and 7,891,000 
barley, compared with 95,811,000 wheat, 
157,539,000 corn, 42,168,000 oats, 11,934,- 
000 rye, and 3,477,000 barley during the 
corresponding period of 1898. The total 
value of all breadstuffs exported during 
the nine months was $192,784,000, 
against $225,584,000 for corresponding 
months of 1898. 
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| GRAIN TRADE NEWS. | 


GANADA. 


An elevator has been built at Sum- 
merberry, Assa., by the Grenfel Milling 
Co. 

Railroad discrimination is complained 
of by Ontario millers, who allege flour 
is carried cheaper for American than 
Canadian millers. 

Railways in the Canadian Northwest 
are enjoying a very heavy traffic, not 
only in grain but in lumber, coal and 
general merchandise. 

Stocks of wheat at Fort William, Port 
Arthur and interior points are double 
what they were a year ago. The total 
Oct. 14 was 5,500,000 bushels. 

Guthrie Atkinson was smothered to 
death in the large elevator of the Tilson 
Milling Co., at Tilsonburg, Ont., Oct. 
14, while employed in shoveling grain 
through a chute, 

Samples of wheat grown in the Klon- 
dike district have been received by the 
Lake of the Woods Milling Co. The 
grain was sown May 22 and cut Aug. 
14 to 28. The grain is well matured and 
has surprised those who doubted the 
capabilities of the frozen north. 

The Dominion Government has sus- 
pended the coasting laws to permit 
American ships to carry grain between 
Canadian ports. This action was taken 
because of the large. quantity of wheat 
awaiting transportation at upper lake 
ports, and for which the Canadian ship- 
ping is inadequate. 


ILLINOIS. 


An elevator is talked of at Lee, Ill. 

A new elevator is proposed at Ellis- 
ville, Il. ; 

John W. Cole has sold his elevator 
business at Edelstein, Ill. 

The farmers’ grain elevator at Galva, 
Ill., is doing a large business. 

B. Jewett, of Harrison, is erecting an- 
other elevator at Shirland, Ill. 

The Illinois Cereal Co., of Blooming- 
ton, Il., will rebuild its burned plant. 

H. M. Allen contemplates erecting an 
elevator and feed mill at Maumee, Il. 

The Farmers’ Alliance Elevator at 
Highland, Ill., has been sold at auction. 

The Western Feed & Grain Co. has 
oes temporarily its Chicago of- 

ce, 

Blair & Downey, of Leaf River, Il., 
have sold their elevator to a Chicago 
man. 

Con. Brown, grain dealer at Wyanet, 
lil., was married Oct. 4 to Miss Mate 
Striker, 

Horner Bros., Olney, Ill., have bought 
an elevator at Hume, Ill., and will re- 
model it. 

Sheerer Bros. are superintending the 
construction of their new elevator at 
Steward, Ill. 

The Santa Fe Hlevator at Streator, 
ll., caught fire recently, but was saved 
by prompt action. 

W. H. Sutherland proposes to build an 
elevator at Lewistown, Ill., if the people 
will donate a site. 

Chicago Board of Trade men sub- 
scribed $3,035 to the relief of the Porto 
Rico storm sufferers. 


Philip D. Armour has returned to Chi- 
cago from Nauheim, Germany, with 
health greatly improved. 

F. N. Rood, of the La Rose Grain Co., 
La Rose, Ill., and his wife visited Chi- 
cago during the festival. 

Moulton-Starrett Co. is making plans 
for a clipping and transfer elevator for 
the B. & O. railroad at Chicago. 

R. M. Hall, of the Crescent Elevator 
Co., Downs, Ill., has contracted for 40,- 
000 bushels of new corn at 25 cents. 

John I. Clark and David Rusk have 
purchased of Thomas Ogden the Coon 
Hlevator at Rantoul, Ill., for $8,300. 

The brokerage office of R. G. Kelsey 
& Co., Chicago, has been seized by the 
internal revenue officers for stamp tax. 

The increased insurance rates on some 
of the older elevators at Chicago are 
quite high, one house being rated at 5% 
per cent. 

Benjamin Kuhl has disposed of his 
other interests and will devote his at- 
tention to the grain business at Hast 
Dubuque, Ill. 

Smith, Hippen & Co., of Emden, IIL, 
are expending $400 on improvements at 
their elevator. A new gasoline engine 
will be put in. 

L. R. Smith & Co., of Sullivan, I1l., 
have bought the elevator of B. S. Tyler 
& Co. at that place, and will remodel 
into a modern plant 

Peoria, [l]., had a most successful corn 
exhibition from Oct. 6 to 14. President 
McKinley, Governor Tanner and other 
notables were present. 

Plans are being prepared for a new 
elevator on the Grand Trunk railway to 
take the place of the New England Hle- 
vator, burned last week. 

Luther D. Bodman addressed the di- 
rectors of the ‘Chicago Board of Trade 
recently upon his trip to Japan, describ- 
ing commercial usages in the far east. 

Fred T. Ralph, of Millington, I1l., who 
recently sold his elevator to the Neola 
Blevator 'Co., suffered $3,000 loss recent- 
ly by the burning of his residence. In- 
sured. 

James B. Peabody, for thirty-three 
years a member of the Chicago Board of 
Trade, and at one time in the grain 
commission business at Fulton, I11., died 
Oct. 13 of paralysis. 

John P. Knight, grain dealer of Kan- 
kakee, Ill., obtained a divorce from his 
wife at Chicago, Oct. 17, and in the aft- 
ernoon of the same day was married to 
Miss Bertha M. Leitner. 


The P. H. Rice Malting Co. has start- 
ed its new plant at Cragin, a suburb of 
Chicago. The elevator’s equipment in- 
cludes a Monitor Barley Cleaner and a 
Monitor Malt Separator. 


The Illinois Central Elevator “A,” 
near the mouth of the Chicago river, is 
having a large marine leg added to its 
handling facilities. It is said that the 
leg will have an elevating capacity of 
10,000 bushels per hour. 

The marriage of Clarence Holmes 
Thayer, manager of the grain receiving 
department of the W. R. Mumford Co., 
to Miss Rose Beason, took place at 
Evanston, Oct. 10. Mr. and Mrs. Thayer 
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are at home at the Hyde Park hotel, 
Chicago. 

A. M. Goff has purchased the interests 
of his partner, J. W. McCullough, in the 
elevator at Rantoul, Ill., and will take 
in as partner his son, Edward, under the 
firm name, Goff & Son. About $2,000 
will be expended on improvements. 

Jonathan Ogden Armour, of Armour 
& Co., has purchased of Charles H. Re- 
qua, of Requa Bros., the elevator on the 
south branch of the Chicago river, 
which until last summer was the prop- 
erty of George A. Seaverns. The price 
was $110,000. 

The Chicago, Paducah & Southeastern 
railroad has been incorporated at Chi- 
cago, Ill., to build from a point in John- 
son county to a point on the Ohio river 
in Massac county. Directors: A. K. 
Vickers, of Vienna; Frank P. Read, of 
Marion, Ill., and others. 

Frank Supple has purchased and will 
operate the elevator at Brokaw, Ill., a 
point which shipped 175,000 bushels of 
grain last year. Mr. Supple operates the 
elevators at Bloomington and Twin 
Grove, and will place a man in charge 
of his latest acquisition. 

Shearer Bros., formerly of El Paso, 
have broken ground for a 40,000-bushel 
elevator at Steward, Lee county, Ill., 
and expect to be ready to take in grain 
by Dec. 1.. The Webster Mfg. Co. fur- 
nishes the machinery and Kent & Wood- 
dell, of Gridley, Ill., have the contract 
for building. 

W. D. Jones, Mattoon, Ill., Oct. 14: 
Almost all the June planting of corn 
has been seriously damaged by frost. 
The May planting will be all right and 
of good quality, but will be light per 
acreage in yield. Will not have over half 
a crop of No. 3 corn in this vicinity; too 
dry and hot in August. 

Changes in the method of handling 
grain cars for inspection at East St. 
Louis, Ill., with a view to avoiding delay 
and confusion, will be made by order of 
the Illinois State Railroad and Ware- 
house Commission, which listened to the 
recommendations of St. Louis receivers, 
Oct. 11, at the Southern Hotel. 

An anonymous circular attacking the 
directory of the Chicago Board of Trade 
has been given considerable publicity. 
It is alleged that gross violations of the 
rules are condoned when committed by 
“rich and unscrupulous” members, while 
trivial infractions by the poor and hon- 
est are visited with severe punishment. 

Merritt Bros., M. L., C. H., I. E. and G. 
L., have purchased the three elevators of 
the Pope & Eckhardt Co., Chicago, at 
Dwight and Nevada, Ill. M. L. and C. 
H. Merritt will reside in Dwight to man- 
age the two elevators at that place, one 
on the I., I. & I., the other on the C. & 
A. I. E. Merritt is engaged in the grain 
business at Buckley and G. L. Merritt 
at Roberts. 


The Secretary of State of Illinois has 
already commenced to play his part in 
the annual farce of inquiring of the dif- 
ferent corporations doing business in the 
State, whether or not the said corpora- 
tions have any part or interest in com- 
mon with a trust or pool. If the replies 
to these useless inquiries are ever 
opened, doubtlessly they are immediate- 
ly nailed up and filed in the innermost 
vault of the archives of the State. It 
would have been better had the law 
been entitled, “An Act to provide politi- 
cians means of exacting money from 
pools, trusts and combines, and for ob- 
taining fees from every corporation so 
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unfortunate as to be at the merey of the 
politicians. Such aimless laws 
tend to bring all laws in disrepute. 

Fire of unknown origin destroyed the 
New England Transfer Elevator at Chi- 
cago Oct. 19. The odor of smoke was 
noticed the previous afternoon, and at 
1:30 a.m. flames broke out. The build- 
ing burned rapidly and with its contents, 
20,000 bushels of wheat, was soon a total 
loss. The house was built by the Grand 
Trunk railway to transfer grain, and 
was operated by Lasier & Hooper, grain 
dealers. Loss, $75,000; fully insured. 

H. J. O'Neill, the erstwhile barley 
king of the northwest, has fallen from 
his high estate. Three years ago his for- 
tune was estimated at $500,000: now he 
is poor and broken in health. For years 
Mr. O’Neill’s method of doing business 
was to sell unlimited quantities of bar- 
ley for future delivery to maltsters and 
brewers. He was so successful that he 
came to Chicago and built a large ele- 
vator exclusively for the barley trade. 
Last year others entered the business, 
and prices rising, Mr. O’Neill suffered 
heavy losses. His country elevators have 
been sold, and he is now living in retire- 
ment in Chicago. 

The Chicago Board of Underwriters 
has adopted a new schedule of charges 
for grain elevators, from which we take 
the following: Building not protected on 
outside with brick, stone, tile or metal 
or slate, 25c; shingle roof, 25c; composi- 
tion roof, 5c; all exterior openings not 
protected by metal or fixed wire screens 
of No. 14 wire mesh, not over one-half 
by one-half inch, 25c; no outside iron 
stairs or iron ladder to roof of elevator 
and cupola (not less than 2), 10c; stair- 
way, passenger elevator, rope drive or 
main belt well-hole, not cut-off on first 
floor, 25c; boiler in brick building ad- 
joining and communicating, opening not 
protected by standard iron doors, 25c; 
frame boiler house, 50c; boiler in main 
building, 75c; metal chimney (not stand- 
ard), 25c; each elevator in building, Ic; 
for 100,000 bushels or fraction thereof 
exceeding 1,500,000 capacity, 5c; no 
watchman with approved electric clock 
reporting to station (no charge if next 
number is complied with), 50c; no 
watchman on premises reporting to a 
Chicago Telephone Company’s central 
station, 10c; lighting, other than incan- 
descent electric, 25c; no approved fire 
pump, inside standpipe, and hose con- 
nected on each floor, 25c; for no ap- 
proved fire extinguishers or water casks 
and pails and axes on each floor, 25c; no 
approved metal receptacle for waste, 
10c; when elevator is inaccessible to or 
remote from fire department protection, 
add not less than 25c; exposures, one 
elevator exposed by another, within 50 
feet, 50c; one elevator exposed by an- 
other over 50 and under 100 feet, 25c; 
one elevator exposed by another over 
100 feet and under 150 feet, 15c; lumber 
or other special hazard exposures, add at 
discretion, not less than 10c; privilege 
to clean grain, clip oats, grind or shell 
corn with cyclone dust system, 50c; 
grain drying in pbuilding, $1; grain 
bleacher in building, $1; no metal con- 
duit pipes and blowers to all machines, 
50c, Credits: For approved automatic 
sprinklers, 30 per cent.; for approved 
automatic electric journal alarm system, 
storage elevators 15c, cleaning elevators 
25c. 

ILLINOIS DEALERS WILL MEET. 


Secretary Tyler has sent out an invi- 
tation to regular grain dealers to attend 


the autumn meeting of the Illinois 
Grain Dealers’ Association, to be held at 
Champaign, IIl., commencing at 9 a. m., 
Wednesday, Nov. 1, 1899. It follows: 

It is important that you should know 
What the association has been doing 
since the annual meeting in June, and 
also take part in discussing the future 
work. Much of great interest to every 
dealer, commission merchant, track 
buyer or broker will be presented for 
consideration. 

We have just completed a list of all 
regular dealers in our territory and have 
secured an agreement on the part of al- 
most every commission merchant, track 
buyer and broker in all the markets do- 
ing business in our territory, to use our 
list exclusively. This list has cost the 
association a considerable sum in money, 
and much hard work by those having it 
in hand, and much is expected from it 
in the way of protection to the regular 
dealer, as well as being not only a bene- 
fit but a great convenience to the com- 
mission merchant, buyer and broker. To 
keep up the good work in this line will 
necessitate much careful work in the fu- 
ture, and this must be considered by the 
Association. 

Bear in mind that the Association is 
but the aggregate of many persons in 
the same business, and to accomplish 
the greatest good, each and every one 
must feel his individual responsibility, 
must fill some place in the united work. 
Do not stand back and complain that 
you are not benefited by the association 
when you are taking no part in its work 
or do not even know what it is doing. 

We are just on the eve of handling a 
very large corn crop, and to get started 
right in this means much in the way of 
profit to every dealer. United effort on 
this line will help you. 

We cannot lengthen this invitation to 
mention everything pertaining to mu- 
tual interest that could profitably be 
considered, but will say you cannot af- 
ford to miss the meeting. Come out, 
and see to it that every other dealer 
within your influence comes, and we will 
have a profitable day at the meeting, 
and as to the enjoyable part we can 
trust our Champaign friends who have 
invited us to meet with them. 


INDIANA. 


Grain trade news items are always 
welcome. f 

New Bros. are putting in a new grain 
elevator at Gem, Ind. 

B. O. Gardner of LaGrange, Ind., has 
installed a Garrett gas engine in his el- 
evator. 

James Sellers is putting a new corn 
sheller in the elevator at Crawfords- 
ville, Ind. 

The elevator at New Haven, Ind., 
owned by Toledo men and operated by 
Thomas Fanning, is doing a large busi- 
ness during its first season. 

M. E. Harris, Cowan, Ind., Oct. 28: 
Growing corn looks fine and will soon 
be ready to ship. Short acreage of 
wheat sown this fall; but is doing well. 

Edwin Felts, of Foster, informs us 
that Mr. Molatt, grain dealer at Coving- 
ton, Ind., on Oct. 9, had the misfortune 
to have his right hand torn off by a 
corn sheller. 

John F. Barnard has bought the in- 
terest of his father in the elevator at 
Fowler, Ind., and will conduct the grain 
business under the old firm name, O. 
Barnard & Son. 


257 


William Donlin has purchased the in- 
terest of his partner, Mr. Griffith, in 
the grain business at Delphi and Yoe- 
man, Ind., and on Noy. 1 the partner- 
ship will be dissolved. 

J. G. & J. P. McCord, grain dealers 
at Greenville, Ind., have completed an 
addition to their elevator, and have 
purchased a new 30-h. p. steam engine 
to be used in the event of the failure of 
gas. 

Mr. King of Boswell has purchased 
and will install new machinery in the 
elevator of A, W. Yerion at Talbot, Ind. 
Mr. Yerion has bought an elevator at 
Hedrick, Warren county, and wil] re- 
move there with his family. 


IOWA. 


An eleyator is to be built at Letts, Ia. 

O. Christensen of Toledo, Ia., is re- 
building his elevator. 

Johnson Bros. of Cambridge, Ia., have 
completed a large addition to their ele- 
vator. 

Kanawha, Ia., shipped during August 
100 and during September 85 cars of 
grain. 

W. H. Smith has purchased for $1,700 
the elevator of C. M. Bacon at Rose 
ISHN Tey 

The Trans-Mississippi Grain Co. will 
build an elevator at the new town of 
Kiron, Ia. . 

Bingham & Johnston’s elevator at | 
Estherville, Ia., recently was slightly 
damaged by fire. 

Michel & Co. have completed their 
new 8,000-bushel elevator on the C., M. 
& St. P. at Dixon,, Ia. 

G. C. Fanton of Belle Plaine, Ia., is 
building an addition to his elevator, 
doubling its capacity. 

The Interstate Elevator Co. of Galva, 
Ta., is building an elevator 32x55, with 
30,000 bushels capacity. 

The Northwestern Grain Co.’s new 
elevator on the Great Western at Dyers- 
ville, Ia., is about completed. 

Herman Riepe, merchant and post- 
master at Sperry, Ia., has let the con- 
tract for an elevator at that place. 

The elevator and mill at Boone, Ia., 
owned by Allan Smith, was burned Oct. 
17. Loss, $25,000; no insurance. 


Chas. Higginbotham and L. L. Law- 
rence have formed a partnership to deal 
in grain at the new town of Luzon, near 
Irwin Center, Ia. 


The elevator on the Iowa Central at 
Hedrick will revert to W. H. Robinson, 
the recent purchaser, Mr. Stephenson of 
Garner, Ia., having failed. 

All the machinery having been in- 
stalled, the new elevator at Des Moines, 
built by the Des Moines Elevator Co., 
will soon go into operation. 

The elevator and mill of the Otto Rol- 
ler Mill Co., at Wapello, Ia., with 4,000 
bushels of grain, was burned soon after 
midnight Oet. 19. Partly insured. 

Secretary G. A. Stibbengs of the Grain 
Dealers’ Union of Southwestern Iowa 
and Northwestern Missouri has just is- 
sued a new list of the members of that 
Association. Receivers and track buy- 
ers can obtain a copy by addressing him 
at Coburg, Ia. 

Jowa grain men will ask the next 
legislature to amend the landlord’s lien 
law. ‘It is desired that landlords give 
notice to grain buyers in the vicinity, 
of their claim on the grain for rent, 
thereby preventing the tenant from im- 
posing on the dealer. 
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E. S. Jockheck’s elevator at Stockton, 
Ia., was burned on the afternoon of 
Oct. 9, together with 6,000 bushels of 
barley, 2,500 bushels of shelled corn, 
some wheat and 150 feet of empty cribs. 
Loss, $12,000; insurance on _ building, 
$3,000; on contents, $1,000. 

Although the headquarters of the 
Northwestern Iowa Grain Co. have been 
removed from Britt to Mason City, the 
officers and management remain the 
same. Thomas A. Way is president, M. 
V. Lee, vice president and gerteral man- 
ager, and Phil. S. Reed, secretary and 
treasurer. 

N. GC. Crowley’s elevator at Galva, Ia., 
was burned Oct. 7. A steel grain tank 
prevented the spread of the fire to the 
mill, The insurance is $2,000 on con- 
tents and $2,000 on building. An over- 
heated journal in the shaft transmitting 
power from the mill is supposed to have 
caused the fire. 

Wilson & DeWolf, of Laurens, la., in- 
forms us that the statement that the 
C., M. & St. P. R. R. is erecting new ele- 
vators on its extension north is an er- 
ror. Messrs. Wilson & DeWolf say: 
We cannot say who is erecting eleva- 
tors on the Rockwell City branch, but 
our firm is erecting elevators at Varina, 
Manthorp, Marathon and Glenora. The 
same are of forty thousand-bushel ca- 
pacity and modern elevators in every 
way. Our general office will still be 
continued at Laurens. 


R. M. Calkins, assistant general 
freight agent, informs us that the eleva- 
tors being built on the C., M. & St. P. 
Railroad along the new line out of Des 
Moines, Ia., will be operated by the 
following: At Lavinia, Pease Bros, and 
H. Kurtz & Son; Northam, H. Kurtz & 
Son; Gillette Grove, P. M. Ingolds, 
Somers Bros. and Spencer Grain Co; 
Hesperia, Wilson & DeWolf, Spencer 
Grain Co. and Wesche Bros.; Marathon, 
Wilson & DeWolf and Spencer Grain 
Co.; Varina, Wilson & DeWolf and 
Spencer Grain Co.; Lytton, N. J. Brock- 
man-and H. Kurtz & Son; Sac-City, C. 
A. Robins and H. Kurtz & Son; Nema- 
ha, Grosenbaugh & Marsh, H. Kurtz. & 
Son and C. Marker. The capacity of the 
elevators ranges from 15,000 to 35,000. 


MEETING OF IOWA GRAIN DEAL- 
ERS. 


Thirty-one grain firms represented at 
Des Moines united in an invitation to 
the grain dealers of the state to meet 
Oct. 4 for a discussion of trade topics 
and a social entertainment. Over 100 
were present. 


At 8 p. m. all sat down to a banquet 
at Turner Hall. 


After the banquet, Chairman M. T. 
Russell spoke on the possibilities of Des 
Moines as a grain center. Other speak- 
ers were M. McFarlin, who spoke on 
some features of desirable legislation; 
Mr. Shamel, of Dallas Center; Lee Lock- 
wood, W. F. Morgan, J. S. Blaisdell, 
who spoke of the desirability of adopt- 
ing some plan for equalizing the mar- 
ket; B. A. Lockwood, who referrred to 
the great benefit socially and in busi- 
ness for such organizations and conven- 
tions; Manager Jones, of the starch 
works; Thomas Harris, who spoke of 
the “scoop shovel’? man and the best 
way to compete with him; M. L. 
Thompson, of Adel, who referred to this 
subject also, and suggested that city 
bidders should be careful to see that 
their bids should go to the men who in- 
vest their money instead of the man 


‘six weeks. 


who uses the farmer’s wagon for an 
elevator, 

The serious business disposed of, an 
excellent vaudeville entertainment 
claimed the attention of the audience. 
The performers were Miss Mae Evans, 
the lady whistler; Chinese Johnnie Wil- 
liams, magician; Charles Lorenzo, con- 
tortionist; Barney, the strong man; and 
Fay, the sword swallower. 

Among those from out of town who 
were present were J. F. Gudgel, Ken- 
nedy; Clar Byers, Adel; N. Dawson, 
Kennedy; E. L. Erickson, Story City; 
W.S. Thompson, Earlham; J. H. Stuck- 
ey, State Center; R. A. Pilmer, Cordova; 
O. G. Edmond, Jamaica; B. H. Richards, 
Indianola; J, H. Shamel, Dallas Center; 
L. R. Brown, Dawson. 


KANSAS. 


A. C. Davis & Co. will rebuild their 
cribs at Straight Creek, Kan. 

An elevator is to be built at Baker, 
Kan., by Mr. Cafferty of Iowa. 

R. Baker, of Jewell City, has bought 
the grain business of Honnell & Peter- 
son, of Everest, Kan. 

Readers will confer a favor by send- 
ing us notices of new elevators, new 
firms and business changes. 

At Gypsum City ground on which to 
erect an elevator has been leased by the 
Thorstenberg Grain Co., of Lindsborg, 
Kan, 

Benedict & Co., of St. Paul, are re- 
modeling their recent purchase, the old 
Busby & Smith elevator at Parsons, 
Kan. 

J. D. (Rippey has completed an eleva- 
tor at Neola, Kan., of 5,000 bushels ca- 
pacity, with a 2-h. p. gas engine for 
power. 

Samuel E. Rutledge informs us that 
he has removed from Cozad, Neb., to 
Oketo, Kan., where he has purchased an 
elevator and located permanently. 

Deliveries of wheat at Topeka, Kan., 
have been very heavy during the past 
One of the elevators re- 
ceived between Sept. 1 and Oct. 138, 400,- 
000 bushels of wheat. 

J. D. Rippey, of Stafford, Kan., in- 
forms us that Hankins & Fletcher, of 
Preston, Kan., are putting in a gas en- 
gine of 10 h. p. The Kansas Grain Co. 
has just completed a 5,000-bushel eleva- 
tor at Stafford, with a 24%4-h. p. gas en- 
gine. 

Miss Helen Gould, Frank Gould and 
several Missouri Pacific officials recent- 
ly visited Kansas. Miss Gould found 
the Kansas people very agreeable. At 
the Wichita fair she wag invited to se- 
lect anything as a souvenir. Rejecting 
all sorts of fruit, Miss Gould selected a 
head of Kaffir corn to take to her home. 


MARYLAND. 

Alexander Applegarth, one of the old- 
est members of the Baltimore Chamber 
of Commerce, died Oct. 10, aged 89 years. 

J. Hume Smith of the Smith-Gambrill 
Co., grain exporters and president of the 
‘Chamber of Commerce, Baltimore, with 
his wife is taking a pleasure trip in the 
West. 


Louis Muller & Co., grain dealers of 


Baltimore, have purchased for $20,000 
the elevator and flour mill of the Fred- 
erick City Milling Co., Frederick, Md., 
and will organize a new company to 
operate the property. 

Grain dealers at Baltimore object to 
the proposal of the elevator men: to 
store all grain of the same grade in the 
same bin without regard to ownership. 
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A committee to confer with the elevator 


officials has been appointed by the 
Chamber of Commerce, consisting of 
Jackson Rider, Kirwan Legg and 
Frisch. 

MIGHIGAN. 


Work’‘has begun on the new elevator 
at Baltimore, Mich. 

Will Letts has bought the elevator at 
Elsie, Mich., of H. Cooley & Son. 

The elevator at Chesaning, Mich., has 
been purchased by Flushing parties. 

Two elevators will be built by T. D. 
French & Sen, millers of Hastings, 
Mich. 

A new elevator at Litchfield, Mich., 
has been completed by F. W. Stock, 
miller. 

Readers will confer a favor by send- 
ing us notices of new firms, new eleva- 
tors and business changes, 

Hosie & Stellwagen of Wayne, Mich., 
are filling their elevator with 10,000 
bushels of oats for winter shipment. 

H. Strope has purchased and will re- 
model] into an elevator the old clothes- 
pin factory of C. W. Chimmins, at Mor- 
ley, Mich. 

Grain and produce commission men 
of Michigan are required by the law 
which went into effect September 2 to 
give bonds of $5,000. 

Purse, Duffie & Quinn have engaged 
in the grain commission business at 
Detroit, Mich., with an office in the 
Chamber of Commerce. 

The safe in the grain elevator of 
Robert Booth at Dryden, Mich., was 
blown open on the night of Oct. 19 and 
$77 taken. The building and furniture 
were badly damaged. 

Richard B. Gooding, a pioneer of 
Kent county and for many years en- 
gaged in the grain and elevator busi- 
ness, died at Kalamazoo, Mich., Oct. 8, 
of apoplexy, aged 70 years. 


MINNESOTA. 


Roy Wood has taken charge of St. 
John Bros.’ elevator at Bigelow, Minn. 

E. J. Markham is enjoying a good 
business at his new elevator, Waltham, 
Minn. 

Frank Wood has taken charge of the 
elevator at Hlendorf, Minn., for St. 
John Bros. 

EK. A. Brown’s new elevator at Jasper, 
Minn., has been opened with Alex Mitch- 
ell as buyer. 

R. O. Lund has been re-elected gen- 
eral manager of the Farmers’ Elevator 
at Zumbrota, Minn. 

A 30,000-bushel elevator is to be 
built at Miles, Minn., by the Empire 
Elevator Co., of Minneapolis. 

An elevator, 20x60, with 4-h. p. gaso- 
line engine, is being built at Little 
ce Minn., by the Minnesota Milling 
Co. 

The McCaull & Webster Grain Co., of 
Minneapolis, has opened a branch office 
at Duluth, Minn., in charge of A. F. 
Frattinger. 

Commissioner McHale, of the Minne- 
sota State Labor Bureau, has compiled 
a partial list of the elevators and mills 
in Minnesota. 

The St. Anthony & Dakota Elevator 
Co., of Minneapolis, is having difficulty 
in getting an agent for its elevator at 
Fosston, Minn. 

Applications for elevator sites at 
Rochester, Minn., have been made by 
the Cargill Elevator Co. and the Ameri- 
can Malting Co. 
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W. D. Sprague will not reopen the 

elevator at Mapleton, Minn., as he be- 
lieves there is not sufficient business 
for another buyer. 
_ Cap Donaldson contemplates engag- 
ing in the grain business at the ware- 
house formerly operated by Keith & 
Kearns, Hallock, Minn. 

A. C. Clausen & Co. have established 
Offices at Minneapolis and Duluth as 
grain samplers and examiners. 
grain men will be employed. 

George Loftus, formerly of the St. 
Paul & Duluth railroad, is manager of 
the newly formed Minnesota Grain & 
Produce Co., St. Paul, Minn. 

One hundred employes of the Minne- 
sota state grain inspection department 
have been removed from office to - make 
room for political appointees, 

The John Miller Co., of Duluth, Minn., 
has opened a branch grain commission 
office in the Corn Exchange, Minneapo- 
lis, with Walter Sexton in charge. 

Monson & Gerber, of Buffalo Lake, 
Minn., have a man traveling among the 
grangers to talk up the advantages of 
Buffalo Lake as a place to sell their 
wheat. 

The elevator of the Graif Milling Co. 
at Lake Crystal, Minn., was burned Oct. 
15, together with 10,000 bushels of 
wheat. Loss, $10,000; insurance, $8,000. 
Graif Bros. will rebuild as soon as pos- 
sible. 

E. C. Michener has retired from the 
firm of F. H. Peavey & Co. Mr. Peavey 
has recently taken in as partners his 
son, George W. Peavey, and sons-in- 
law, Frank T. Heffelfinger and Frederick 
B. Wells. 

Charles M. Harrington, president of 
the Minneapolis Chamber of Commerce, 
has made his annual report for the year 
ending Oct. 1. The receipts of grain, 
119,302,000 bushels, were greater than in 
any previous year. 

Fire at Albert Lea, Minn., Oct. 7, de- 
stroyed the grain warehouses of the W. 
W. Cargill Co. and C. M. & Ira Wilkin- 
son. Loss of the Cargill Co., $200. Loss 
of Wilkinson Bros., $2,000, principally 
on grain; insurance, $1,000. 

H. G. Richardson, grain dealer and 
merchant, died at Elgin, Minn., recently, 
of paralysis. He was born in Vermont 
in 1836, and went to Elgin in 1859, where 
he built up an extensive business. He 
leaves a wife and seven children. 

The reorganized Minnesota state grain 
inspection department is going to put a 
stop to the stealing of grain in the rail- 
road yards. A new office has been cre- 
ated, that of watchman. To afford ade- 
quate protection at the Minneapolis 
yards, James King, formerly chief of 
police in St. Paul, has been appointed 
watchman, at a salary of $75 per month. 


MISSOURI. 


W. E. Gooding is mentioned for state 
grain inspector to succeed J. A. Hiller. 
Mr. Gooding is a miller of Macon, Mo. 

Ww. P. Kennett, president of the St. 
Louis Merchants’ Exchange, has re- 
turned from a business trip to New 
York. 

James Gallaher, grain importer, of 
Belfast, Ireland, is visiting the United 
States, and was recently entertained by 
Kansas City exporters. 

John Hundley, formerly in charge of 
the export grain business for HE. B. 
White, has entered the employ of the 
J. H. Teasdale Commission Co., St. 


Expert’ 


Louis, Mo., and will work up its foreign 
trade. 

It is said the Burlington is seeking 
to compromise its fight with Kansas 
City on the question of Omaha rates on 
packing house products. 

Milmine, Bodman & Co. of Chicago 
and New York will establish a branch 
office at St. Louis for their commission 
and export grain business. 

The Brinson-Judd Grain Co. of St. 
Louis, Mo., recently sold a car of Kaftir 
corn on track for 37 1-2 cents a bushel. 
Considerable Kaffir corn is being ex- 
ported. 

The H. J. Light Grain Co. has been 
incorporated at Kansas City, Mo. 
Capital stock, 25,000; incorporators, 
Harry J. Light, M. C. Harmen and T. J. 
Williams. 

The elevator and mill of the Cow- 
gill & Hill Milling Co, at Carthage, Mo., 
was burned Oct. 12, with a quantity of 
wheat, corn and flaxseed. The grain was 
valued at $5,000; partly insured. 

The Brinman-Reinertsen Grain Co. 
has been incorporated at Kansas City, 
Mo. Capital stock, $25,000; incorpora- 
tors, Geo. L. Brinkman, Andrew R. 
Reinertsen, Thomas N. Quade and John 
R. Prescott. 

Work on the Harroun Elevator Co.’s 
new elevator near St. Joseph, Mo., has 
been delayed by the difficulty in getting 
lumber. Recently 110 men have been 
employed, and it is hoped to have the 
entire plant running by Dee. 1. 


NEBRASKA. 


J. H. Steinmeyer, of Clatonia, Neb., is 
rebuilding his burned grain office. 

The Duff Grain Co. is erecting an ele- 
vator on the B. & M. railroad at Red 
Cloud, Neb. 

Edward Loosbrock’s’ elevator, the 
fourth at Petersburg, Neb., is rapidly 
nearing completion. 

George Armstrong contemplates erect- 
ing an elevator on the B. & M. railroad 
at Brownsville, Neb. 

Readers will confer a favor by send- 
ing us notices of new firms, new eleva- 
tors and business changes. 

M. D. Andrews informs us that Harri- 
son, Andrews & Co., of Havelock, Neb., 
have dissolved partnership. 

The Salter Coal & Grain Co. has been 
incorporated at Norfolk, Neb. Capital 
stock, $5,000; incorporators, G. B., C. B. 
and Frank G, Salter. 

H. R. Joy’s elevator and 10,000 bushels 
of grain, at Odell, Neb., was burned on 
the night of Oct. 19. The building was 
insured, and the grain partly covered. 

The commercial club of Tekamah, 
Neb., wants lower freight rates on grain. 
Farmers are hauling grain and hogs to 
Onawa and Blencoe, Ia., where the lower 
grain rate enables the buyer to pay 4 to 
8 cents a bushel more. : 

L. W. Wilson, Merna, Neb., was in 
Chicago last week, and reported that 
Wilson Bros. had just bought the Cen- 
tral Granaries Elevator at Broken Bow, 
and will put in a gas engine and a Bar- 
nard & Leas separator. 

M. J. Wagey, Crete, Neb., Oct. 16: 
Corn is turning out 20 to 40 bushels per 
acre. Fall wheat is not looking very 
good for the lack of rain, but at present 
we are getting some rain, which may 
help it out considerably. 

M. J. Wagey, Crete, Neb., informs us 
that Geo. W. Lowery, of Lincoln, Neb., 
is building an addition to his elevator at 
Pleasant Dale, Neb. The Crete Mills 


Day, 


have just put up an extensive corn crib, 
attached to their elevator. 

The Monroe Grain Co.’s elevator at 
Monroe, Neb., was burned Oct. 10. The 
building, valued at $1,700, 4,500 bushels 
of oats, 1,400 bushels of wheat, 1,000 
bushels of rye and 300 bushels of barley 
are a total loss. Insurance, $2,700, 

Wire at Lindsay, Neb., Oct. 14, de- 
stroyed the elevator of the Crowell 
Lumber & Grain Co., together with a 
large quantity of grain. The fire start- 
ed in the engine room, caused, it is al- 
leged, by faulty construction of the ele- 
vator, which was new. Loss, $25,000; 
partly insured. 

A. H. Bewsher, Omaha, informs us the 
Omaha ‘levator Co. has purchased ele- 
vators at Fremont and Albion, and has 
recently constructed others at Brady 
Island, Neb., Paxton, Neb., Oketa, Kan., 
Spurr, Neb., St. Edwards, Boone, Fuller- 
ton, Belgrade, Cedar ‘Rapids, St. Libory, 
and South Ravenna, Neb. 

G. M. Snyder and the T. W. Smith 
Grain Co., of McCool Junction, Neb., for 
thirty days past have been engaged in 
a war of competition. They have paid 
an average of 5 cents a bushel more than 
in surrounding towns. The streets are 
crowded with farmers’ wagons loaded 
with grain. So much has come in that 
the elevators at times could not handle 
it, and the railroad could not furnish 
cars. 


NEW ENGLAND. 


Adam Scott, wholesale dealer in grain 
and groceries at Amesbury, Mass., made 
an assignment Oct. 17, to Reddy & 
Reddy, of Boston. Mr. Scott has done 
a large business during the past five 
years. 

Boston freight yards were obstructed 
with more than 1,000 cars of grain Oc- 
tober 24. No immediate relief is in 
sight. The war in South Africa is re- 
sponsible, the British government hav- 
ing chartered thirty ocean freighters 
out of the Boston trade. More grain 
comes into Boston every day than can 
be shipped out. 

Edward P. Merrill, grain broker, Port- 
land, Me., writes: Two parties here 
have considerable mill feed on hand; 
the rest have but litttle. No spot stuff. 
The country trade is selling out close 
before buying, and then only one car 
at atime. Of what use is a high price 
if you cannot sell your stuff. Mill feed 
might go to a high figure if corn and 
oats would follow. This talk about 
scarcity of corn has a familiar sound. 
The arbitrary advance in railroad 
freight rates will bring the electric rail- 
way system nearer. 


NORTHWEST. 


Grain trade news items are always 
welcome. 

Adam Royhl & Co. have completed 
their new 25,000-bushel grain elevator 
at Arlington, S. D. 

The state railroad commissioners have 
instituted condemnation proceedings to 
obtain elevator sites for A. H. Betts at 
Fulton and Lamphier & Sons, Canova, 
Sh 1D! 

Ware & Leland, of Chicago, have en- 
gaged George B. Marble as_ traveling 
representative in the northwest. Al- 
though a young man, Mr. Marble has 
been identified with the grain business 
since 1882, having been with W. F. 
Johnson & Co. for twelve years, during 
which time he gave particular attention 
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to the receiving business. For many 
years he has made a specialty of wheat 
futures. Mr. Marble is a gentleman 
whom it is a pleasure to meet, and he 
will make many new friends in the 
northwest. 


OHIO. 

A grain elevator will be built at Mc- 
Cutchenville, O. 

T. W. Baum has bought the elevator 
of J. T. Burgett at Duvall, O., for $9,000. 

William Drew & Sons, of Delisle, O., 
write that they are very busy building. 

The capacity of the 5,000-bushel ele- 
vator at Bellvue, O., is being increased 
by the new owner, Joseph Sherck. 

Rumor has it that Minneapolis parties 
will build an elevator at Toledo, O., on 
the site of the burned Union Elevator. 

R. Newcomer, of Savannah, has ap- 
plied for a site at Ashland, O., on the 
Ashland & Wooster railroad, on which 
to build an elevator. 

(Colonel Charles E. Groce has _ pur- 
chased the grain elevator of W. Park 
Soliday, at Ashville, O., whom he has 
engaged to operate the plant. Col. Groce 
will continue the business at Elmwood 
also. 

Royce & Coon’s elevator at Bowling 
Green, O., was burned at noon, Oct. 9. 
The fire is supposed to have been caused 
by a dust explosion. Loss, $16,000; in- 
surance on building, $4,500; on con- 
tents, $2,000. 

Fire at Hast Liberty, O., Oct. 13, de- 
stroyed the new grain elevator of S. G. 
Chamberlain, together with several 
thousand bushels of wheat. Loss, $6,- 
000; insurance on building, $2,600; on 
grain, $3,000. A hot box in the base- 
ment was the cause. 

Mr. Terry and Mr. Newell, who oper- 
ate a grain drier at Cleveland, O., have 
incurred the ill-will of the city health 
department by reason of the alleged 
stench emanating from their apparatus. 
They had five cars of wet wheat on hand 
when the officers interfered. 

The Miami Grain Co., Xenia, O., write: 
Ervin Bros. have completed their mill 
recently damaged by fire, and are run- 
ning now as usual, Some of our eleva- 
tor men are taking in new corn and re- 
port it in good condition. J. H. Little & 
Co. have established quite a clover seed 
market in Xenia. They have shipped 
three carloads and have four or five car- 
loads on hand now. 

Regular grain dealers of Ohio will find 
it to their advantage to send the names 
and addresses of the regular grain deal- 
ers of their neighborhood to J. W. Mc- 
Cord, secretary of the Grain Dealers’ As- 
sociation, 358 N. High street, Columbus. 
If they will send their name they will 
be kept in touch with the work of the 
state and receive information the asso- 
ciation may have to give out from time 
to time. Send your name today. 


PAGIFIG GOAST. 


News of interest to the grain trade is 
always welcome, 

At San Francisco Oct. 13 were 25 ships 
under charter to load grain. 

The yield of wheat in San Luis Obis- 
po county, Cal., is the greatest ever 
Known. 

The Farmers’ State Exchange Co. has 
been formed at Waterville, Wash., to 
handle grain. 

One of the largest farm sales near 
Woodland, Cal., was made Oct. 11, 
when McNear & Co. purchased of the 
Fair estate 60,000 sacks of wheat. 


The Portland Commercial Review be- 
lieves the price of grain bags will rule 
above 6 1-4 cents all season if the coast 
produces an average crop next year. 

F. E. Hawley, agent of the Pacific 
Coast Elevator Co., at Pullman, Wash., 
estimates that 75 per cent of the wheat 
crop in that vicinity has been placed in 
warehouses. Farmers are selling more 
freely than last year. On Oct. 6 the 
warehouses at Pullman contained 335,- 
000 bushels of grain. 

George P. Wright, state grain inspec- 
tor, after a trip through the grain re- 
gions of Eastern Washington, said, Oct. 
14: The favorable weather which has 
prevailed of late, said he, has made up 
for the bad weather earlier in the har- 
vest, so that the season has been a 
fairly good one after all. Up around 
Wilbur, Waterville and all over the Big 
Bend country, as well as at Rosalia, 
Tekoa, Farmington, Moscow and in the 
Potlatch and Nez Perce country, the 
harvest is late and the good weather 
struck them just right. The wheat is 
being secured sound and dry, though 
much of it is not filled out as it was 
last year, bul it is secured in good con- 
dition. 


PENNSYLVANIA. 


Pittsburg received during the year 
ending June 1, 1899, 19,354 cars of 
grain, hay, mill feed and straw, an in- 
crease of 216 cars over the previous 
year, 

L. McCollum & Co.’s grain elevator at 
Washington, Pa., was burned Oct. 8, 
together with a large stock of hay and 
grain. Loss on building, $2,000; insu- 
rance, $1,500; loss on stock, $3,000; in- 
surance, $2,800. 


SOUTHEAST. 


A grain elevator will be built by the 
Planters’ Mfg. Co., Lake Mary, Fla. 

Readers will confer a favor by report- 
ing new firms, new elevators and busi- 
ness changes. 

An elevator of 20,000 bushels capacity 
is being built at Bridgewater, Va., in 
connection with the mill of R. C. Proc- 
tor, 

William D. Garvin, grain dealer of 
Boyce, Va., died Oct. 4, of typhoid fever. 
He was 34 years of age, and leaves a 
widow and five children. 

Chas. F. Hood, grain dealer at Chatta- 
nooga, Tenn., has purchased ground for 
$2,000 on which to erect a grain ware- 
house, 47x124 feet, covered with corru- 
gated iron. 


SOUTHWEST. 


Readers will confer a favor by re- 
porting the grain trade news of their 
vicinity. 

Grain trimmers at New Orleans went 
on strike recently for an increase from 
40 to 50 cents per hour. ‘ 

An elevator of 80,000 bushels capacity 
is being built at Windsor, Colo., by the 
Colorado Milling & Elevator Co. 

Hunter Bros., dealers in grain and 
hay at Shreveport, La., suffered $10,- 
000 loss Oct. 16, by the burning of their 
warehouse, Partly insured. 

John F. Ryan, of the Ryan Commis- 
sion Co., St. Louis, was in New Orleans 
recently, looking over the field with a 
view to doing an export grain business. 

T. H. Bunch of the Little Rock Mill 
& Hlevator Co. has let the contract for 
a 100,000-bushel elevator at Little Rock, 
Ark., to the Dehner-Wuerpel Mill Build- 
ing Co. The contract includes building 
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and machinery, with a 60-h. p. gasoline 
engine, 


TEXAS. 


Grain handling machinery will be put 
in by the Terrell Milling Co., Terrell, 
Tex. 

The Missouri, Kansas & Texas has 
joined in the advance of oats rates 2 1-2 
cents to interstate points. 

Hmployes of the Cameron Mill and 
Elevator Co., Fort Worth, Tex., went 
on strike Oct. 9 for recognition of their 
union. 

The Tom Bean Grain and Elevator 
Co. has been incorporated at Sherman, 
Tex. Capital stock, $5,000; incorpora- 
tors, W. R. Brents, W. O. Brackett and 
A. O. Brackett. 

In the Dallas News of Oct. 5 is a full 
statement of comparative railroad rates 
by E. H. Crenshaw, showing the out- 
rageous discrimination practiced against 
Texas grain shippers. 

Secretary EH. H. Crenshaw of the Tex- 
as Grain Dealers’ Association is arrang- 
ing for the shipment of Texas oats to 
the Southeast by water from Galveston. 
At Brunswick, Savannah and Charleston 
the grain will be distributed to interior 
points. A saving of $20 to $40 per car, 
compared with the all-rail haul, is an- 
ticipated. 


At a meeting of the. transportation 
committee of the Texas Grain Dealers’ 
Association at Sherman, Tex., Oct. 19, 
President J. P. Harrison was authorized 
to charter two or more ships, with a 
tonnage equal to 150 cars, for the ship- 
ment of oats by way of Galveston. 
Enough shipments were tendered by the 
limited number of members present to 
enti than fill the tonnage under negoti- 
ation. 


E. H. Crenshaw, secretary of the Tex- 
as Grain Dealers’ Association, who re- 
cently inspected the railroad yards at 
Galveston, states: I was disappointed to 
find in the elevator yards a number of 
very poorly coopered cars, which were 
leaking badly. This will inevitably bring 
unfavorable returns in weights. Too 
much care cannot be exercised in the 
coopering and loading of cars with bulk 
grain and shippers are urged to give 
this matter special attention, I did not 
have the time to list all the leaking 
cars that I saw, but the following will 
show that more care is necessary along 
this line to bring satisfactory returns: 
S. W. car 6806, leaking badly at door; 
H. & T. C. car 9286, leaking badly at 
door; A. T. car 14410, leaking badly at 
door; A. T. car 12346, leaking badly at 
door; R. I. car 7602, leaking badly at 
door; grain door broken open; S. W. 
ear 10226, running over both grain 
doors; H. & T. C. car 9770, leaking badly 
at ae of car; H. & T. C, car 10412, leaky 
roof. 


STOPPING GRAIN IN TRANSIT. 


The Texas Railroad Commission on 
Oct. 14 issued the following rules regu- 
lating the stopping of grain for rehand- 
ling in transit: 


ue Grain, in carloads, may be stopped in 
transit for the purposes of cleaning, clip- 
ping, sacking, shelling, storing and recon- 
signing. 

2, No extra charge shall be made for 
stopping grain in transit for any of the 
purposes above named, except in the case 
of | corn, which shall be subject to a 
switching charge of $2 per car in addition 
to the current freight rate. 

si eae E 

a 7hen corn is stopped for the purpos 
of shelling, the weight of the sitetiod ee 
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must be 80 per cent or more of the weight 
of the shipment hauled to the stopping 
point, but in no case less than 24,000 
pounds. 
; (b) When any kind of grain is stopped 
in transit for purposes other than that 
provided for in paragraph (a) of this rule, 
the weight of the shipment forwarded from 
stopping point shall not be less than that 
hauled | to the stopping point; but when 
the weight of the shipment forwarded from 
the stopping point is greater than that of 
the shipment hauled to the stopping point, 
then the excess weight shall be added to 
the way bill and charged for at the rate 
applying on the balance of the shipment. 

4. When “back haul’ is necessary, the 

combined mileage to and from stopping 
point shall be employed to determine the 
rate applicable. If the rate on grain from 
original shipping point to stopping point, 
or that from stopping point to final desti- 
nation is, in such case, equal to the maxi- 
mum rate provided in commodity tariff 
No. 2-A, or tariff on grain hereafter adopt- 
ed, then the shipment shall be submitted 
to an additional charge of one-half cent 
per ton for each mile of such ‘‘back haul’’ 
in excess of fifty miles. 
, Note.—The term ‘‘back haul’? employed 
in the foregoing rule 4 shall be under- 
stood to embrace only that portion of a 
line which is actually traversed in both 
directions by a shipment, and the mileage 
to be used in determining the charge for 
“back haul” shall be that from stopping 
point to the point where the portion of a 
line actually covered by the movement in 
both directions terminates, 

5. The grain forwarded stopping 
point must, in all cases, be of the kind 
hauled to the stopping point. 

6. The time consumed at stopping point 
shall not exceed six months after the date 
of delivery at such point. Shipments for- 
warded from stopping point after the ex- 
piration of such period of six months will 
be subject to full tariff rates for both 
movements of such shipments. This order 
shall take effect November 4, 1899. 


from 


WISGONSIN. 


Readers will confer a favor by send- 
ing us notices of new elevators, new 
firms and business changes. 

The Northern Grain Co., of Manito- 
woc, Wis., is rushing the work on the 
annex to Elevator B to completion. 

Grain cartage rates at Milwaukee from 
railroad yards to mills and warehouses 
have been advanced one-fourth cent per 
bushel. 

The Great Lakes Elevator & Ware- 
house Co., of Milwaukee, Wis., with 
$25,000 capital stock; has been incor- 
porated in Illinois with $9,000 capital 
stock. 

The H. E. McEachron Grain & Mill- 
ing Co. has been incorporated at Wau- 
sau, Wis., with H. E. McEachron as gen- 
eral manager, president and treasurer, 
George Pfeifer, vice president, and 
Charles Dodge secretary, 


HAY ASSOCIATION COMMIT TEES, 


Secretary F. F. Collins, of the Na- 
tional Hay Association, informs us that 
President James W. Sale of Bluffton, 
Ind., has appointed the following com- 
mittees: 


Committee on ‘Transportation: Chair- 
man, D. W. Clifton, St. Louis, Mo.; J. W. 
Dusenbury, New York, N. Y.;_ Charles 
Bngland, Baltimore, Md.; R. C. Menefee, 
Kansas City, Mo.; E. D. Rundell, Towan- 
da, Pa. y : 

Gommittee on Legislation: Chairman, 
F. D. Voris, Neoga, Ills.; Willis Bullock, 
Canajoharie, N. Y.; J. H. Royer, Green- 
ville, Ohio; F. A. Rockafellow, Carson 
City, Mich.; R. L. Callahan, Louisville, 


Covimtttes on Arbitration and Invest- 
igation: Chairman, John L. Dexter, De- 
troit, Mich.; B. F. Crabbs, Crawfordsville, 
Ind.: C. E. Clifton, Washington, D. C.; 
Jno. P. Donovan, Bro vig eng e He Lee F. M. 

reenough, Vassar, Mich. 

F Couaaitine on Grades: Chairman, W. R. 
Mumford, Chicago, Ils.; » W. Dewey, 
Blanchester, Ohio; John Wahl, Monroe, 
Mich.; Wm. C. McCaffrey, Pittsburg, Pa.; 
Cc. A. Bloomingdale, Brooklyn, N. Y.; 


P. E. Goodrich, Winchester, Ind.; E. H. 
Price, Philadelphia, Pa. 

Committee _on Membership: Chairman, 
J. W. Ellis, Cincinnati, Ohio; H. A. Fisher, 
Chicago, Ill.; Henry Weber, Marshall- 
town, Ja.; C. Hatcher, Tiffin, Ohio: W. B. 
Russell, Lagro, Ind.; G W. Hill, Nash- 
ville, Tenn.; J. B. Michael, Assumption, 
Iil.; F. L. Kelley, Vinita, Indian Ty.; Jno. 
B. Yeager, Wilkesbarre, Fa.; C. H. Cul- 
berson, Benton City, Mo.; F. J. Shields, 
Chetopa, Kan.; Edward Moon, Memphis, 
Tenn.; F. G. Langner, Buffalo, N. Y¥. 


PATENTS GRANTED 


Oliver F. Good, of Toledo, O., has been 
granted letters patent No. 634,686 on a 
gas engine. 

Alfred Lee, of New Whatcom, Wash., 
has been granted letters patent No. 634,- 
529 on a gas engine. 

Thomas J. Sturtevant, of Framing- 
ham, Mass., has been granted letters pat- 
ent No. 684,509 on a gas engine, 

Clarence O. White, of Minneapolis, 
Minn., has been granted letters patent 
No. 634,679 on a gasoline engine. 

John Christiansen and Frank E. 
Thompson, of Hartford, Conn., have 
been granted letters patent No. 634,745 
on an automatic weighing machine. 

George A. Whitcomb, of Framingham, 
Mass., has been granted letters patent 
No. 634,654 on a gas engine and assigned 
one-third to Evans W. Hodgdon of same 
place. ‘ 

Thomas M. Bales, of Dublin, Ind., has 
been granted letters patent No. 635,223 
(see cut) on a grain cleaner. The prin- 
cipal feature of this cleaner is the blast 
fan and its arrangement with the fan 
casing so as to force the air either above 
or below the shoes. 


634.578. iy 


Frank Kaucher, St. Joseph, Mo., has 
been granted letters patent No. 634,578 
(see cut) on a brush attachment for 
power grain shovels. This consists of a 
brush hinged on the back of the shovel 
and adapted to be swung down in posi- 
tion for use or up out of the way. 

George M. Kennedy, of Denison, la., 
has been granted letters patent No. 634,- 
643. (see cut) on a dumping apparatus, 
The principal feature of this dump is 
the combination of movable platform 
with a stationary platform, a means for 
locking the movable platform and for 
raising and lowering it. 

Charles T. Suderman and George W. 
Lacy, of Galveston, Tex., have been 
granted letters patent No. 634,775 (see 
cut) on a grain trimming machine used 
in loading vessels. This trimming ma- 
chine comprises a bin having converging 
sides which form a contracted bottom, 
a transverse pyramidal partition sepa- 
rates the bottom into two collecting 
compartments, a discharge boot having 
cut-off valves is extended from the bot- 
tom of each compartment, There are 
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two feed pipes which convey air under 
pressure to a flexible off take pipe, 
where it mixes with the grain and dis- 
tributes same evenly in the vessels. 


~ GRAIN CARRIERS. 


The Welland Canal is to be open Sun- 
days to accommodate the rush of traffic. 

The Southern Pacific has begun work 
on its extension from Wharton to Caney, 
Tex. 

Vesselmen are given good dispatch at 
Chicago elevators as an inducement to 
take grain cargoes, 

Grain receipts at Chicago during Sep- 
tember were 41,142 cars, against 37,210 
cars during September, 1898, 

Grain rates between Nashville and 
Tampa have,been reduced by the South- 
ern States Freight Association. 

The Jowa Central has completed 
tracklaying on its extension from Bel- 
mond to Algona, thirty-seven miles. 

Lack of boats with which to-move 
grain across the lake is hampering the 
elevators at Milwaukee and Manitowoc, 
Wis. 

The Oregon Railway & Navigation Co. 
by Dec. 1 will complete the sixty-two 
miles of the cut-off from Grange City to 
Wallula. 

The stage of water on Lake Superior 
this season, the highest on record for 
twenty-three years, has permitted deep- 
er loading of ships. 

The charters of the Vail and Baltic at 
‘Chicago to take corn to Prescott at 6 
cents a bushel, recently, is the highest 
rate in fifteen years. 

The Gulf, Beaumont & Northern Rail- 
road Co. will let contracts for the con- 
struction of 135 miles of road from Ro- 
gan to Waskom, Tex. 

A boycott of the C., B. & Q. is being 
enforced by merchants of Kansas City, 
Mo., to compel the raising of rates from 
Omaha on packing house products. 

Proprietors of floating elevators at 
Buffalo have failed to get into the rail- 
road elevator pool. Do they prefer to 
extort money from shippers or fight the 
pool houses? 

The Chicago, Milwaukee & St. Paul 
has laid track twelve miles west of 
Rockwell City on the line to Storm Lake 
and fifteen miles on the extension from 
Fonda to Spencer, Ia. 

Great Britain required so many steam- 
ships to transport men and supplies to 
South Africa that it affected ocean rates 
on grain materially, in fact the rate was 
doubled in a short time. 

Rates on grain will be advanced Noy. 
1 from Chicago to such interior points 
as Indianapolis, Cincinnati and Colum- 
bus. Indianapolis will be one cent and 
Cincinnati two cents higher. 

The Federal Industrial Commission 
has instructed the sub-committee on 
transportation to hold a session at Chi- 
cago, Noy. 15, to hear evidence espe- 
cially bearing on the grain traffic. 

Contracts for the construction of the 
Texas Northern from Anderson to 
Stoneham have been let. The line is 
twenty miles in length and will connect 
with the Gulf, Colorado & Santa Fe. 

A. J. Vanlandingham, of the St. Louis 
Traffic Bureau, testified before the Fed- 
eral Industrial Commission at Washing- 
ton, Oct. 7, that the favoritism shown 
certain elevators by the railroads en- 
ables five Chicago firms to control 85 per 
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cent. of the export grain business of the 
west. 

The Pennsylvania railroad has award- 
ed Armstrong & Printzenhoff the con- 
tract to construct a new pier at Phila- 
delphia, 670 feet long, covered with an 
iron shed and with grain conveyors on 
top to load boats. 

The Quincy & Hastern Railroad Com- 
pany has been incorporated to build 
from Quincy to Havana and Beards- 
town, Ill. Among the directors are Ate 
A. Clark, A. M. Clark and Milton K. 
Wermes, all of Quincy. 

Shipments from Chicago east for the 
week of Oct. 21 were, grain, 100,222 
tons; provisions, 19,620 tons, and flour, 
7,163 tons. A year ago shipments were, 
grain, 35,816 tons; provisions, 19,996 
tons, and flour, 9,098 tons. 

The Deep Waterways Convention at 
Peoria, Oct. 10 and 11, recommended 
that Congress take steps to provide a 
waterway of the largest practicable ca- 
pacity from Lake Michigan to the Mis- 
sissippi river by way of the Illinois 
river. 

Traffic through the canals at Sault Ste. 
Marie from the opening of the season to 
Oct. 1 aggregated 14,462,000 tons east 
bound and 3,222,000 tons west bound, 
compared with 12,255,000 east bound and 
3,376,000 west bound, during the corre- 
sponding period last year. 

The Grain, Hay and Feed Receivers’ 
Association of Cincinnati, O., has ap- 
pointed a committee consisting of W. 
W. Granger, C. S. Maguire and C. L. 
Garner, to make specific recommenda- 
tions as to a fair fixed rate on freight 
from Cincinnati to Southeastern points. 

Erie Canal business during Septem- 
ber included 1,252,000 bushels of wheat, 
272,000 bushels of corn, 429,000 bushels 
of oats, 165,000 bushels barley, 940,000 
bushels flaxseed. Since the opening of 
navigation there has been a consider- 
able decrease in grain shipments, com- 
pared with last year. 

Fifteen new freight cars are turned 
out every day at the West Milwaukee 
shops of the Chicago, Milwaukee & St. 
Paul Railroad, employing 2,400 men 10 
hours a day. The company has built 
and turned out on the road 6,000 new 
cars during the last two years, and, 
notwithstanding this, could make use 
of 2,000 or 3,000 more at the present 
time. 

The Baltimore & Ohio Southwestern 
has advanced its rates on grain and 
products from Mississippi River to east- 
ern seaboard, effective Oct. 2. Domestic 
rates are 26 cents to Boston, 24 to New 
York, 22 to Philadelphia, 21 to Balti- 
more; corn and products taking a rate 
two cents lower. Export rates on wheat, 
corn, rye and barley are 15 cents to 
New York, Boston and Portland, 14 to 
Philadelphia and 13% to Baltimore; 
oats taking a rate two cents higher. 

A grain blockade is threatened at Buf- 
falo. The railroads can not supply cars 
to remove the grain as fast as the boats 
unload, and considerable has had to go 
into store. In view of the congestion 
the Western Elevating Association has 
reopened additional] elevators, The cause 
of this sad state of affairs rests prin- 
cipally with the New York Central Rail- 
road, which for several months past has 
held in abeyance orders for 12,000 need- 
ed new box cars in the vain expecta- 
tion of buying cheaper. 


La Rose Grain Co., La Rose, Ill.: We 
have sold our scale through our advertise- 
aoe rg the JOURNAL. Please discon- 


AN IMPROVED OAT CLIPPER. 


With the increasing demand for well 
clipped oats of good weight has come a 
demand for improved machines to do 
this work quickly and thoroughly. One 
of the latest is shown in the engraving 
herewith. This machine is well built of 
superior material, and is compact and 
durable. Each bearing is of the self- 
lubricating style, and, once filled, needs 
no attention for ninety days. The self- 
lubricating bearing is an important 
point in an oat clipper, which often is 
placed so as to render some of the bear- 
ings inaccessible. The shaking shoe is 
driven from two pitmans instead of one, 
and the bearings which hold.the driving 
shaft are bolted to the frame. Besides a 
top screen to remove iron, the machine 
has a bottom screen, fitted with an at- 
tachment, when desired, to remove mus- 
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stream to the shoe, which takes out all 
light oats, chaff and light material. The 
oats are now in good condition for the 
clipping cylinder, the action of which is 
controlled by the operator by adjusting 
the shearing blades. From the clipping 
cylinder the grain is discharged into a 
receiving box. By adjusting a regulat- 
ing valve at the outlet of this box the 
operator is enabled to control the quan- 
tity of matter drawn out by the last 
separator. The detached tailings cut off 
in the clipping case are drawn out by 
a strong air current, through the perfo- 
rations of the case, making the opera- 
tion perfectly dustless. 

Its large capacity, substantial con- 
struction, perfect adjustment of parts 
and high grade of material, make the 
Eureka New Improved Oat Clipper a 
very fair sample of the excellent line of 


New Improved 


tard or other fine seed. Instead of cross- 
wise the shaking shoe is placed length- 
wise, to insure steady running. 

Two suction separators are used in 
this improved machine. The discharg- 
ing separator has a valve to automatic- 
ally regulate the flow of grain and pre- 
vent it from shooting out of the sepa- 
rator without being fully subjected to 
the action of the air currents. The 
construction of this machine prevents 
light grain being carried off by the fan 
and sent to the furnace. The fan is 
placed on a separate shaft, and has no 
connection whatever with the case, so 
that no small oats can be carried off 
either from the case or the suction sepa- 
rators. 

The oats reach the machine first on 
the shoe. The screens with which this 
is fitted take out anything larger than 
the grain, thus preventing accident. 
Next the grain passes to the first suc- 
tion spout and thence in a broad, thin 


Oat Clipper. 


grain handling machinery turned out by 
the skilled workmen of the S. Howes 
Co., of Silver Creek, N. Y. The machine 
is Said to clip successfully any size of 
oats, wet or dry, regardless of condition. 
As it is made in nine sizes any elevator 
man can be suited as to capacity, which 
ranges from 100 to 1,400 bushels per 
hour. The smallest size occupies a space 
of 2 feet 9 inches by 5 feet, and the larg- 
est 4 feet 2 inches by 8 feet 3 inches on 
the floor. j 


The movement of wheat in the. North- 
west continues on a large scale, al- 
though there is a car famine on all the 
po leading into Duluth and Minneap- 
olis. 

L. F. Miller, a grain dealer o ila- 
delphia, has brought suit eee a 
Engle, of Buffalo, to recover $520, on ac- 
count of 1,000 bushels of wheat Engle 
failed to deliver, and which was bought 
in at a loss of 52 cents a bushel. 


te 
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UNION 
IRON 
WORKS 


“WESTERN” WAREHOUSE SHELLER. 


“WESTERN” SHELLERS AND CLEANERS 
..BEST ON EARTH... 


Grain Glevators 
Clevator 
_ Machinery 


A Specialty.. 


PLANS MADE ON APPLIGATION 
BY LIGENSED ARGHITEGT. 


Write For Gatalosg. 
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DEGATUR, ILL. 


Sole Manufacturers 


“WESTERN? WAREHOUSE CLEANER. 


Reliable 


Insurance... 


| 
on Modern elevators and Contents can be | 


secured at about one-half the rates charged 
by stock companies by addressing 


MILLER’S NATIONAL INS. CO 


205 La Salle St., CHICAGO, ILL 
CHARTERED, 1865 ASSETS, $2,338,841.99 
NET CASH SURPLUS, $456,682.72 
W. L. Barnum, Secy 


The GRAIN SHIPPERS’ 
Mutual Fire Insurance Association 


Insures only desirable risks in Iowa, and has saved its 
policy holders in the past almost 75 per cent of Board rates. 
For particulars, address 


F. D. BABCOCK, Secretary, 
IDA GROVE, IOWA. 


The Cramer Grain Distributor and. 


| cUNCINNATI BAG ‘co. 


Absolutely pre- For Country 
vents mixin 


' 
of grain at eleva- Indicator Elevators. 
tor head. Under absolute control of oer For 


information address the inventor, D. AMER, 
Grand Island, Neb., or to the sole manufacturers, 


Webster Mfg. C0,, 1075 W. Fifteenth St., Chicago, | 


Faness ont] 


Seamless Baskets. 


Catalogue and Linenoid Pin Tray Free. 
CRANE BROS, Linenoid Mfrs, Westfield, Mass. 


SALARAAAYE 


Perforated Metal 


ror Grain Cleaners 


na itt. 
ee ET, 
‘OME Se sami CA eal ty 


Rubber Stamps... 


Of all kinds, Inks, Pads, Stencils, 
Write to 4 


RARER AAARAAAEARAAAAARAREE = ase b 


Steel Dies and Seals. 
Dept. B. 
; S. D. CHILDS & CO., CHICAGO. 3 


bewevuevvuvvuvvuvvvvvvvvvvvvved 


The SPENCERIAN DUST SHIELD 


gr ~=—s Absolutely prevents all dust and obnoxious 
> matter from being inhaled. 

It is small, but M fective: and will never wear 

out, being made of brass, beautifully nickel 


ea plated. Special Price, prepaid, $1.00. 
SPENCERIAN SPECIALTY CO. 
y 28 and 30 pba pigs a Chicago, III. 


rite for Circular. 
Mention Grain Dealers Journal. 


BAGS New & Second Hand 


NCING INNATI, o. 


| MILWAUKEE BAG CO. 


AMAGED GRAIN 
WANTED. 


I buy damaged grain of all kinds. Write or wire me. 


WM. B. GALLAGHER, 
72 Pearl Street, - - BUFFALO, N.Y. 


ELEVATORS... 


WILL BURN. 
HAVE YOURS 


APPRAISED 


THEN YOU 
CAN REBUILD 


SEE 


Appraising and 
Designing 
Elevators 
is our business. 


A, E. Baxter Engineering and 


ENGINES -BOILERS jes 
PUMPS:SCALES Baas 


AILWAUKe. | 
MI WIS. SEE, 
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Southworth & Co., of Toledo, O., are 
sending the trade a blotter with a “‘quiet 
tip’? on where to consign seeds. 

William ©. Essmueller, of St. Louis, 
was married Oct. 10 to Miss Amanda O. 
Schisler, daughter of H. M. Schisler, vice 
president of the Schisler-Corneli Seed 
Co., St. Louis, Mo. 

Flaxseed exports during the eight 
months ending with August were 303,131 
bushels in 1899, 200,990 bushels in 1898, 
and 1,086,849 bushels in 1897, as reported 
by O. P. Austin, chief of the Bureau of 
Statistics. 

W. E. Tuttle, grain dealer of Spring- 
field, O., shipped a carload of clover 
seed, Oct. 13, consigned direct to Ham- 
burg, Germany. Over 200 sacks were 
required, and the value was $3,000. This 
is the first shipment made direct for ex- 
port from Springfield. 

Timothy seed amounting to 257,939 
pounds was exported from the United 
States in August, against 441,079 pounds 
in August, 1898; while during the eight 
months ending with August 10,066,255 
pounds were exported, compared with 
7,400,977 and 9,781,747 pounds during the 
corresponding months of 1898 and, 1897. 


Clover seed amounting to 431,537 
pounds was exported from the United 
States in August, against 395,737 in the 
preceding August; and during the eight 
months ending with August 11,522,885 
pounds were exported, compared with 
18,249,236 pounds and 6,183,336 pounds 
in the corresponding periods of 1898 and 
1897. 

Exports of grass seed, other than tim- 
othy and clover, during August, are re- 


ported by O. P. Austin, chief of the Bu- 
reau of Statistics, to have been valued 
at $4,228, against $7,922 in August, 1898. 
For the eight months ending with Au- 
gust the exports were valued at $47,440, 
compared with $63,470 for the corre- 
sponding months of 1898. 


BOOKS RECEIVED. 


TEXT BOOK OF AGRICULTURAL 
ENTOMOLOGY, is the title of a plain 
introduction to the classification of 
grain destroying insects and _ the 
methods of insect life. It also contains 
a description of means of prevention of 
insect ravages. The work was compiled 
by the well-known entomologist, Hlea- 
nor A, Ormerod. It is one volume of 
238 pages, profusely illustrated, contain- 
ing 164 engravings. It is well bound in 
cloth and is well suited to the use of 
any person giving any attention to 
grain destroying insects. It is published 
by Simpkin, Marshall, Hamilton, Kent 
& Co., stationers, Hall Court, London, 
Eng. Price 3s 6d. 

BUCKET-SHOP GAMBLING, by E. S. 
Rollins, is the most complete exposure 
of the evils of betting on the wheat and 
stock quotations issued by the Chicago 
and New York markets ever made pub- 
lic. All phases of the question are 
handled without gloves. The difference 
between a legitimate commission firm 
and a bucket-shop is made so plain that 
no one need go astray; the commission 
firm uses its best efforts to please and 
profit its customers; the bucket-shop 
proprietor, who is the law unto him- 
self, endeavors to make the habitues of 
his den lose constantly. The pamphlet 
comprises 27 pages, is handsomely illus- 
trated, and should be widely circulated. 
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Price, ten cents. Miller Publishing Co., 
Minneapolis, Minn. 


GREEN’S READY REFERENCE is 
an account book designed for the entry 
of all details relating to carload ship- 
ments and sales of grain. While in- 
tended for country grain dealers, this 
book can be used also by commission 
merchants and receivers who desire to 
keep accounts on the carload basis. The 
book contains 136 numbered pages, with 
20 lines to the page, thus providing for 
the entry of all details pertaining to 
2,720 cars. The good quality of the pa- 
per assures permanence as a record. 
Each page is 101%4 by 17% inches. Red 
lines divide each page into 24 columns, 
with the following printed headings: 
Date; to whom sold (or from whom 
bought); where shipped; at what rate; 
by what line; initial; car No.; when 
shipped; kind of grain; No. of bushels; 
price; amount; less freight; amount of 
draft; balance due; bushels’ short, 
amount; bushels over, amount; amount 
due shipper; amount overdrawn; 
amount charged R. R. Co. excess 
freight; folio; remarks. It is published 
by Johnson & Watson, Dayton, O. Price, 
SRY 


Chas. D. Snow & Co., of Chicago, say: 
What matters it where the wheat is 
stored—whether on the farm, in ware- 
houses, or afloat for Europe? The yield 
is admittedly 180,000,000 bushels less 
than in 1898; the weekly exports are 
larger than can be continued without 
exhaustion of reserves; millers’ bins are 
practically empty; reliable estimates are 
for a decreased fall acreage to be seeded, 
and there is no surplus grain in the 
other fellow’s hands for the “bear” to 
sell short! 


CLARK’S 


FREIGHT AGENTS’ 


OFFICIAL GRAIN DEALERS’ 


AND SHIPPERS’ 


GAZETTEER. 


1899-1900 


Containing Complete GRAIN INSPECTION RULES 


---AND... 


OFFICIAL LISTS OF GRAIN DEALERS AND MILLERS 
| on over 100 Lines of Railroad. 


Names Arranged by Railroads. Over 200 pages. Well bound in cloth. Stiff or flexible cover. 


JUST OUT. PRICE $3.00, 


ADDRESS 


lirain Dealers Company, 10 Pacific Ave., Chicago, Ill 


‘THE 
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‘The Jetfrey Manufacturing Co, 


COLUMBUS, OHIO, U.S.A. 


ELEVATOR and MILL 
SUPPLIES. 


SSS 


JEFFREY Standard Grain Buckets. 


Spiral Conveyors, 
Shafting, 
Hangers, 
Pulleys, 
Gearing, 
Set Collars, 


Link Belting. 
Sprocket Wheels, 
Elevator Buckets, 
Elevator Bolts, 
Elevator Buckets 
Cotton Belting, 
Rubber Belting, Clutches, 
Leather Belting, Couplings. 


SEND FOR 1899 CATALOG. 


"CALIFORNIA 


Via The 


Midland Route 


VIA OMAHA, GOLORADO SPRINGS, 
SAULT LAKE GITY, OGDEN, anda 
SAGRAMENTO. 


EVERY FRIDAY NIGHT 


A THROUGH TOURIST CAR FOR 
LOS ANGELES LEAVES THE..... 


Chicago Milwaukee & St, Paul R’y 


Union Passenger Station, Chicago, at 10:35 p.m. 
connecting with all trains from the East, carrying First and 
Second-Class P-ssengers for Coloraco, Utah, Nevada, and 
all points in Calitornia. | 


Reserve Sleeping Car Accommodations Early 
TOURIST CAR BERTH RATE ONLY $6.00 


CITY TICKET OFFICE, 95 ADAMS ST. 
Freight Tables... 


Avoid unnecessary figuring and pre- 
vent errors in computing freight per 
bushel by using labor saving freight 
tables. Amount of freight per bushel 
at every rate up to 50 cents per hun- 
dred shown. Copy of same, printed 
on cardboard with heavy-faced type, 
can be secured by sending six cents in 
stamps to the GRAIN DEALERS JOUR- 


NAL, Io Pacific Ave., Chicago, Hl. 


, 


Grain Trade Books 
of all-kinds‘can be obtained at the office of the 


GRAIN DEALERS JOURNAL, CHICAGO. 


[LLXON’SSILIcA GRAPHITE DAINT 


FOR TIN OR SHINCLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 
IT IS ABSOLUTELY WITHOUT AN EQUAL. 


If you need any paint it will pay you to send for circular. 


JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 


DO YOU WANT 


The grain trade news? Then subscribe for the GRAIN DEALERS 
JOURNAL, which is published on the 10th and 25th of each month 
by the Grain Dealers Company, at 10 Pacific Avenue, Chicago, 


quired repainting for 10 to 15 years, 


for $1.00 per year. 


United States Scale Company, TARE HAUTE, Ino 
Esublshed 28 Yours, manursorunass cr LARGE SCALES 


First-Class Reliable Scales at the Lowest Prices. 


References everywhere. We will give you prompt, satisfactory work at lower prices than can be had any- 
where else. Skilled men to erect scales. Send for circulars and prices. 


S.J- AUSTIN, Prest. 


<= Shortages in Shipments... 


Can be detected by providing reliable weighing facili- 


ties. AMcLeod Automatic Weigher will pay for itself in 
ces ashort time. It weighs and registers accurately all 
} sya i the time. 
=i) ROOT & SMITH, tes! Kansas City, Mo. 
paver McLEOD BROS. H.C. HART, 


Patentees and Makers, 
MARIETTA, KAN. 


Sole Agent for Nebraska, 
EDGAR, NEBR. 
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CON and FEED MILLS : 


To have one 

in connection with 
an elevator, 

and to have the 
BEST one. 


Ours has no equal in Strength, Dura- 
bility, Efficiency, Convenience, Capacity, 
and Quality of Work. 


Several sizes. Prices very reasonable. 


The Edward P. Allis Co. 


MILWAUKEE, WIS. 


4 Roll and 6 Roll 
Gear or Belt Drive 


for Slow Roll. 


You Know 
and 
We Know 


But 15,000 regular Grain Dealers, all prosperous 
men, don’t know that you are in business. 


= THE GRAIN DEALERS JOURNAL can help you secure desirable 
business. Write for advertising rates to the 


GRAIN DEALERS CO., 10 Pacific Ave., CHICAGO. 


Ydeslecie do deste do wo sto de sloate do-sto do he sho No sto to ale sho so-ate so ate sho we sto abo sho do ato abo sho sto who sto lo slo 8£ 


A Tip to the Races. 


(Caucasian, Ethiopian, Mongolian 
or any other 
Operating Grain Elevator.) 


Wines a breakdown occurs demanding prompt 
WI delivery of repairs, send your order to the 
manufacturers making the most at ea 
line and carrying the largest stock. They will not 
be obliged to re-order the material from others there- 
by causing a delay of several hours and in many 
cases days. Not being dependent on others manu- 
facturers know just what they can promise in the 
matter of deliveries. A second-hand promise counts 
| for nothing. Our line of manufacture is complete, 
so is our stock of such goods as it is possible for any- 
one tocatry. We request your consideration when 
in trouble, 


Send for general Catalogue No. 14. 


WELLER MANUFACTURING CO., ¢ 


Manufacturers of 


Grain Elevator Machinery 
and Supplies..... 


118, 120, 122, 124 and 126 North Avenue, 


CHICAGO. 
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GASOLINE ENGINES 


STEAM ENGINES 
BOILERS 


ABA. 


Elevator Machinery and Supplies 
of all Kinds. i 


™ FROST MEG. CO. 


130 Simmons: Se ee ae 


i 2) CRED PPADS CREPE DEH 


WE CAN FURNISH OUR 


AJAX TRANSMISSION ROPE 


IN ALL LENGTHS and SIZES eS 
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